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WHAT IS 


Oil Marketing? 








Moving oil to market, from the refinery product 
terminal to the customer, takes a lot of men, 
money and imagination. Today’s oil marketing 
machine is comprised of 1,200 terminals with 
529,200,000 barrels of storage capacity, 30,000 
bulk plants with 90,000,000 barrels of storage. 
27,155 miles of product pipe lines, 152,000 tank 
cars, 162,000 trucks, 188,000 primary service sta- 
tions and over 200,000 secondary gasoline outlets. 

Present ample availability of crude, refining 
capacity and transportation facilities add up to a 
supply situation that puts a tremendous respon- 
sibility on the marketing division of the industry. 
The oil industry will spend well over $500,000,000 
on capital expenditures for marketing facilities 
this year. It is predicted that 1954 will be the 
biggest year in the history of the industry in new 


service station building. Competition at the 
marketing level is keener than ever before. 

Of the 1,830,000 people employed in the oil 
industry, 1,100,000 of them are in marketing. 
Their activities are coordinated by the marketing 
management group in the major oil companies 
and by 15,000 wholesalers and independent 
jobbers. These men buy most of the equipment, 
direct the building, maintenance and operation 
of all facilities, and select the brands of non- 
petroleum products sold in service stations. 

Only National Petroleum News covers all the 
important buying phases of oil marketing edi- 
torially. Let us help you in planning your sales 


strategy to oil marketing and let National Petro- 


leum News carry your advertising message to 
support and increase those sales. 


Send for copy of a new report entitled: “1954, Biggest Year on record for 
service station building’’ containing data on the service station market. 


National Petroleum News ‘aa 
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~-- BF Goodrich © 


Rubber straw gulps 
five-million-gallon drink 


A typical example of B. F. Goodrich improvement in rubber 


C costs about $3000 a day to operate 
an ocean-going oil tanker, so every 
minute saved in port is important. 
Those things that look like piant bicy- 
cle tires save not minutes but hours, 
and hundreds of dollars every time a 
tanker docks. They’re big lengths of 
suction hose—turn a wheel and the 
proper size hose dips to the tanker; 
pumps start the suction; 5 million 
gallons are unloaded in 15 hours. 
Fine, except that hose on jobs like 
this used to choke to death at an early 
age. Oil makes rubber swell. And as 
the swelling gradually closed the rub- 


ber throat, the flow of oil was reduced, 
unloading took hours longer while the 
costly tanker waited. 

That was the story until a few years 
ago. Then B. F. Goodrich engineers 
perfected a special rubber for hose lin- 
ings that’s oil resisting, and so won't 
swell. To make the hose strong enough 
to hold the pressures needed to drive 
oil at high speeds, they imbedded spirals 
of steel wire in the hose body. 

Today, the improved B. F. Goodrich 
hose is at work at scores of docks, 
speeding the delivery of oil and gas, 
and so cutting their cost. 
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B. fF. Goodrich’s experience in rub- 
ber engineering has benefited thou 
sands of B. F. Goodrich customers 
Often, as in this case, BFG already has 
the answer when a problem comes up 
in any field, so no time or money is 
lost. Research never stops at B. F. 
Goodrich. To get its latest advantages 
in any rubber products you use, all 
you have to do is see your BFG dis- 
tributor. The B. F. Goodrich Company, 
Dept. M-170 Akron, Obio. 


B.E Goodrich 
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National 


Petroleum 


Behind Our Headlines 


The mounting number of older 
workers in the country has significant 
implications for business and industry 
—socially and economically. 

And, realistically, some oil compa- 
nies already have accepted the obvious 
challenge. One of these is Esso Stand- 
ard, which last month extended to 
its marketing divisions a pre-retire- 
ment program that has been applied 
successfully at the company’s refineries 
for several years. 

Esso’s objective: preparation of 
the individual for retirement, so that 
when he does retire he won’t be sus- 
ceptible to the hazards of maladjust- 
ment and the defeatist attitudes fre- 
quently experienced by the worker 
ill-equipped to face the abrupt change 
from his normal, workaday pattern of 
living. 

In NPN, on May 5, we'll tell you 
about the Esso program—and how 13 
marketing employes due to retire this 
year are learning the practical aspects 
of the social, economic and psychologi- 
cal factors of retired life. 

+. 


Our story this week on Gaseteria’s 
new gasoline program (p. 24) gave 
our copy readers a bit of a headache, 
and for an unusual reason. 

They were doing pretty well proc- 
essing the copy until they came across 
a seeming inconsistency in the spell- 
ing of the surnames of the two “Russ” 
Williams—senior and junior. Senior’s 
first name was spelled R-u-s-s-e-l, 
with only the one ‘1.’ Junior’s was 
spelled R-u-s-s-e-l-l, with two ‘I's.’ 

A message to Midwest Editor Len 
Castle produced the answer: “Don’t 
change a thing. Correct as is. Russ, 
Sr., uses only one ‘I.’ Junior added one 
to make two.” 


—Herbert A. Yocom 
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enge Gulf — an American FI f 
Millions of gallons {253.020 


shippers of oil and gasoline — is known for 


the excellence of its packaging as well as its 

° products. 
of 01 | 4 Gulf facilitates filling and shipping... protects 
the purity of oils in transit .. . delivers con- 


tainers that are easy to open and use... by 


., drums and pelle emai ene mice 
{ 


The Gulf Oil Corporation has used the Tri- 
Sure Closure since its inception — entrusting 


t ? d 7 millions of gallons of its fine products to T'ri- 
ar e pe ro ec e y Sure protection. And every shipment proves 
that it pays to specify Tri-Sure: the Tri-Sure 


Flange, Plug and Seal for drums. . . Tri-Sure 
Nozzles, Spouts and Seals for pails. 


On your next order for drums or pails, make 
it an order for dependable protection by 
specifying “Tri-Sure Closures”. 


*The “Tri-Sure” Trademark is a mark of relia- 


€ io é URE q bility backed by over 30 years serving industry. 


AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
Tri-Sure Products Limited, St. Catharines, Ontario, Canada 
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AHEAD OF THE NEWS 


Jobber Burner Clinics—In another move to combat the 
increasing competition of natural gas, Northwest Petro- 
leum Assn. (Minnesota and North Dakota) is planning a 
series of burner service clinics this summer for employes 
of fuel oil distributors. Burner experts from supplying com- 
panies will demonstrate all phases of servicing different oil 
furnaces. Goal of the program is to train every fuel oil 
truck driver to make needed repairs when he delivers oil. 
Supplying companies so far have been very co-operative in 
helping plan the clinics. The first probably will be held in 
about six weeks. 
s 


Gasoline Octane Climb—Automobiles in 1960 will be 
powered by 98-octane premium and 91l-octane regular 
gasoline, predicts C. L. Thomas, Sun Oil Co. associate di- 
rector of research. He thinks the compression ratio of cars 
will average 8.5 to 1, with a high of 10 to 1. Other predic- 
tions for 1960 by Mr. Thomas: Passenger cars will average 
10,300 miles a year and burn 825 gal. of gasoline; there 
will be 63 million motor vehicles on U. S. highways, com- 
pared with 55 million last year; and average miles per gal. 
of fuel made by autos, trucks and buses will decline to 12.5. 
Mr. Thomas’ views on octanes are similar to those of 
Robert L. Minckler, president of General Petroleum Corp., 
who forecasts 98-octane gasoine in three or four years, as 
car compression ratios rise to 10 to 1. 


More 12-Volt Batteries—All 1955 General Motors cars 
probably will have 12-volt electrical systems. Cadillac, 
Buick and Oldsmobile have already placed on the road one 
million 1953 and 1954 models equipped with 12-volt bat- 
teries. The addition of Chevrolet and Pontiac should double 
the 12-volt output. The only other car maker to use 12-volt 
batteries so far is a Chrysler (on one model only, the Crown 
Imperial). 


Eye on New Jersey—Esso Standard will spend about 
$38.5 million this year to enlarge and improve its marketing 
and refining facilities in New Jersey. Last year Esso spent 
$28 million in this way. The company is building one of 
the largest oil terminals in the East at Paulsboro, N. J. 
Nineteen tanks at the terminal will hold 63 million gal. 
of product. 


Truck Weight Controversy—tLook for the U.S. Su- 
preme Court, probably this fall, to decide whether indi- 
vidual states can revoke the operating authority of interstate 
truck carriers for repeated weight violations. At issue is an 
Illinois law giving the state this power. The Illinois Supreme 
Court has held the law an illegal restraint of interstate 
commerce. And the state attorney general is pressing for 
a review by the U.S. Supreme Court. The latter’s ruling 
would affect other states that are considering a penalty like 
that in the Illinois law. 
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‘Consult Supplier’ Drive—National Oil Jobbers Council 
in the next week or two is expected to urge once more that 
jobbers arrange meetings with their supplying company 
representatives during May—the second “Consult Your Sup- 
piier Month.” The project has been well publicized in state 
jobber association bulletins. And at least one association 
(Indiana) has written to all suppliers asking their full co- 
operation. However, jobber response so far has been some- 
what apathetic. An extra push apparently is needed to make 
the program a success. 


Coal Sales Weapon—Fuel oil marketers face added 
competition now that the coal industry is pushing a new 
automatic coal stoker. Coal companies are telling retailers 
they now have available at low cost a new machine, which 
“you can market satisfactorily in your territory.” Now in 
production, the new stoker is intended to give coal dealers 
ammunition to compete with automatic equipment “fea- 
turing any type of fuel.” 


Natural Gasoline Spur—Watch for developments in the 
natural gasoline industry that may follow the Federal Power 
Commission’s recent decision in the Panhandle Eastern 
Pipe Line Co. case. In contrast to earlier stands, the com- 
mission ruled that extraction operations not requisite to 
preparation of gas for pipe lines are outside FPC jurisdic- 
tion. This means that net revenues from natural gasoline, 
liquefied petroleum gas and other components do not have 
to be credited to the cost of service (total cost of supplying 
gas to utility companies). 


Price War Hearing Delay—Senate Smal! Business Com- 
mittee probably won't hold hearings before this fall’s elec- 
tions on gasoline price war complaints by New Jersey 
dealers against major suppliers. Until Congress quits, the 
leadership of both parties will insist on having as many 
senators in Washington as possible. This is because of the 
even balance of power between Democrats and Republicans 
and the important issues to be settled on the Senate floor. 
And after Congress adjourns, individual senators on the 
committee will be running for re-election, campaigning for 
their parties, or simply resting and renewing home contacts. 


Truckers Promote Safety—Michigan Trucking Assn. 
will participate with the Michigan State Safety Commis- 
sion in a “traffic safety” program during June and July. 
Theme of the campaign will be “Share the Road—Keep in 
Lane.” Oil haulers and other truckers will contribute more 
than $2,600. The program will be widely publicized 
throughout the state with 10,000 highway posters, 200,000 
leaflets, ads in 400 Michigan newspapers, and special slides 
to be shown by 14 television stations. 


For more Ahead of the News > 
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Look fresh and neat all day long 
in uniforms made with ORLON 


**This new kind of uniform holds a crease 
and keeps its ‘just-pressed’ look longer” 
—say station attendants wearing uni- 
forms made with “Orlon”, 


And many go on to report that these 
uniforms are easy to care for... cut up- 
keep costs to a minimum. For most regu- 
lar-weight uniforms made with “Orlon” 
acrylic fiber are washable, need little or 
no ironing. And many spots come off 
with soap and water... grease stains 
with an ordinary spot remover. 


So take a tip from men who have worn 
uniforms made with “‘Orlon”, Remem- 
ber that these uniforms are easy to keep 
clean and require far fewer pressings, And 
because they’re not damaged by battery 
acid and rough treatment, they'll last a 
long time... save you money. 

For more information, check your 
uniform distributor or write for free 
folder “‘Uniforms made with Orlon”’. E. I. 
du Pont de Nemours & Co, (Inc.), Room 


9599 


2522, Nemours Blidg., Wilmington, Del. 


“Orion” is Du Pont's trade-mark for its acrylic fiber 


Orlon’ 


ACRYLIC FIBER 


86. u. 5. pat ort 


Better Things for Better Living... through Chemistry 


Chemical Progress Week, May 17—22 
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AHEAD OF THE NEWS 


Tougher Job for Tires—Greater car horsepower and 
higher car speeds have tire development men working a 
bit harder these days. Tire makers are keeping up the 
parade. But if speeds continue upward, and more turn- 
pikes permit higher speeds for greater distances, the margin 
of safety in today’s tires may grow slim. However, tire men 
are confident that new developments will match any rise in 
tire requirements. 





s 
Toll Road Truck Stops—lIf Ohio gets its north-south 
turnpike, provision probably will be made for separate 
truck stops, in addition to car service areas. Pressure for 
truck stops is evident already, and is expected to grow. On 
the east-west Ohio turnpike now under construction, the 
question of truck stops is still open. 

s 


Stress on Safety—Esso Standard is reviving its Esso 
Safety Foundation (to promote research and education in 
street and highway safety). Established in 1932, but allowed 
to lapse during World War II, the foundation will give 
grants to universities and state agencies working in driver 
education, traffic engineering and enforcement. The foun- 
dation will also work with public and citizens groups in 
the same field. And it will co-ordinate all of Esso’s highway 
safety activities. 
- 


FTC Facelifting—The Federal Trade Commission will 
soon announce a “major” reorganization aimed at improv- 
ing FTC efficiency. Edward F. Howrey, commission chair- 
man, says most changes have been based on recommenda- 
tions of an independent survey team that spent several 
months studying FTC operations. 
e 

More Work for Lubes—The trend toward V-8 car en- 
gines is picking up speed. Production so far this year indi- 
cates more than 45% of all cars made in 1953 will have 
V-8’s. This compares with about 38% last year, 33% in 
1952, 29% in 1951, and 26% in 1950. The trend helps 
explain the rapid introduction of better motor oils to 
handle the greater loads in V-8’s. 


NPN Staff 


Gasoline Advertising War—This summer will see a 
continuation of the hottest promotional fight for gasoline 
gallonage in many years. Shell, as leader in the gasoline 
additive field, has started a big advertising campaign to 
hold the advantage it gained last year with the introduction 
of TCP premium gasoline. The Shell sales approach: Higher 
octane gasoline has more tetraethyl lead and causes lead 
deposits in engines; this creates spark plug fouling and pre- 
ignition; and only Shell with TCP overcomes the trouble. 
Through all media—newspapers, radio, television, bill- 
boards and point-of-sale material—Shell will talk up the 
merits of TCP. With other majors and Independents already 
pushing premium gasoline hard, it looks like a warm sum- 
mer for advertising. 
s 


Wanted: Hungry Dealers—Financial means is more 
and more a secondary consideration in station dealer selec- 
tion. Although suppliers like prospects to have some money 
for investment, they don't want applicants well-heeled. 
For example, Socony-Vacuum believes “a dealer’s success 
is influenced by a present necessity for meeting his family 
living expenses and for improving his financial status.” 
The majors are also stressing dependability, self-reliance, 
initiative, good health and energy, favorable personality, 
appearance, and preference for work requiring physical 
activity. 
° 


Gasoline Blending Speedup—Esso Standard is plan- 
ning new facilities for “continuous” blending of gasoline at 
its Bayway, N. J., refinery—treplacing “batch” blending. 
Butane, dyes and other components will be blended into 
gasoline as it moves through pipe lines to storage tanks. 
Esso will also install a new crude oil blending system to 
permit controlled mixing of several grades and the han- 
dling of all crudes as three basic types—sour, sweet and 
San Joaquine (Venezuelan and with high wax content). 
At present, 30 to 40 different grades of crude are received 
and processed largely as individual grades. By next spring, 
Esso also plans to have completed a new polymerization 
unit at Bayway, with a 9,543 b/d feed rate. 
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You have your pick from a really complete line of 
hydraulic axle jacks when you choose Drednaut. 
Capacities are available from 14 to 20 tons; there 
are standard-range models and hi-range jacks which 
give you those extra inches that often make 

the job so much easier. Send for latest 

1954 Drednaut Jack Catalog. 


AUTO SPECIALTIES MFG. CO., Dept. NP-4, St. Joseph, Mich. 
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WASHINGTON 


Gas Rate Rule Has FPC Digging Foxholes 


The Federal Power Commission did 
not get much mileage from its attempt 
a few days back to cast a rosy glow 
over a rate decision involving Pan- 
handle Eastern Pipe Line Co. 

Its press release started off by say- 
ing that it decided to cut the com- 
pany’s rate increase request from 
$21,400,000 down to $12,778,864, 
saving the consumer about $8,600,000 
annually. Up front, it also pointed out 
that the company’s proposed increase 
had been under bond for more than 
two years and refunds of at least $32 
million would have to be made. 

But buried down below was the real 
lead on the story—the fact that the 
Commission had made a major policy 
change in allowing the company an 
increase based on “fair market” prices, 
rather than its own production costs. 

Of course, there’s a reason behind 
FPC’s tip-toe tactics in making its 
decision public. Congress is due to act 
on several bills which would bar “fair 
market” price calculations, allegedly 
in order to protect the consumer. So 
FPC already is ducking from some of 
the blows it is sure to catch on The 
Hill. 


Why It’s Important 


In estimating fuel requirements for 
specific missions, the Navy figures on 
a jet plane burning fuel at the rate of 
11.4 bbl. per hour. This comes out 
to more than 470 gal.—or more than 
half of the average yearly consump- 
tion of gasoline (about 800 gal.) by 
the typical U.S. motorist. 

All this adds up to one very good 
reason why U.S. refiners are finding 
that jet production is playing an in- 
creasingly large part in their operating 
plans. 


First in Line 


Pennsylvania’s Governor John S. 
Fine has “his eye on the road ahead” 
in promoting a special governors’ con- 
ference on such problems as oil im- 
ports, according to the best possible 
source on such estimating—the profes- 
sional politicians. 

It now seems that Mr. Fine actually 
wants to perfect a more or less per- 
manent conference of governors to 
thresh out mutual problems. Thus, the 
oil imports question is in the nature 
of a “trial run” for the over-all project. 

The “pross” around Washington 
think that the Governor sees a good 
opportunity to “build himself up” by 
taking the lead here. Ostensibly, he 


was prompted by the coal industry 
unemployment situation and related 
factors. 


One of Those Open Secrets 


The Navy has stopped using high 
octane gasoline for jet fuel because it 
has found a way to blend Diesel fuels 
and gasoline aboard the carriers, thus 
producing a cheaper jet product. That 
means it can carry fuel for both recip- 
rocal engine and jet aircraft and, at 
the same time, save storage space. 

Behind this disclosure to a House 
appropriations subcommittee, lies a 


small tale of the inscrutable workings 
of the military mind when it comes | 
to that most mysterious of all subjects: | 


“Security.” 
About a year ago, it became obvious 
to the Washington staff that something 


of this nature was under way. Navy | 


fuel requirements changed—and this 
was freely published—and there were 
other indications, likewise freely pub- 
lished. 


So, we began asking questions. A | 
bureau staffer up in the office of an | 


assistant Navy secretary of some sort 
was informed he had to talk to a 
naval intelligence officer about it. 


During this episode, two or three | 
grim-faced, unintroduced characters | 
wandered in and took up more-or-less | 


nonchalant position about the office. 


Almost imperceptible, the reporter | 
found himself being questioned, in- 


stead of questioning. 

Finally, by implication, he was 
gently informed that he was ‘way off- 
base, was jeopardizing national secu- 
rity and, by the way, were any of his 
ancestors perchance Russian or East 
European? 

And now we know—the whole 
world knows—about this terrible mys- 
terious development, through the pub- 
lication of Congressional hearings. 

Reminds us of the current effort, at 
White House instigation, to stop un- 
necessary security classifying of minor 
and unimportant publications. 

The Defense Department is elimi- 
nating the term “restricted,” which 
used to be used for relatively unim- 
portant things such as the soldier's 
handbook, the soldier’s manual on 
health and hygiene, etc. 

Now, we are told, the department is 
re-classifying these publications—as 
“confidential”—the next classification 
to “secret.” Maybe they’re afraid the 
Russians will find out that we strongly 
urge our soldiers to brush their teeth. 


—NPN Washington Staff 
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To Meet Your Needs... 


YOU'RE RIGHT WITH 


U serviceability 
prevents leaks relate! spills; re 
duces loading and delivery 


time 


U the world’s best 


quick coupling makes your 
hose connections fast and sure 


G ina 


\ s dependability 
means longer-lasting, trouble- 
EVER-TITES never 


free service 


fail or jam 


l UW durability stands 
up under the toughest wear 


> quality is main 


tained by rigid control of 


construction specifications and 


sale hictalel es 


AVAILABLE IN SIZES FOR 
EVERY NEED AT LEADING 
DISTRIBUTORS EVERYWHERE 


EVER-TITE 
COUPLING ¢€O. 





| sunning ‘Ae 
= NPN PRICE AVERAGES* 
ey Refinery/Terminal 
i ¢ per gal. 
Apr. 23 Mar. 26 a. 20 
1954 1954 1953 
Gasoline 11.85 es 11.65 
Kerosine 10.47 10.53 10.17 
- Distillate 9.08 9.09 8.69 
| Residual 3.90 3.98 3.47 
4 principal 
products 8.98 8.98 8. 
Lube oil 16.98 17.07 17. 
_ Crude at 
_ well ($ 
per bbl.) 2.82 2.82 2.63 


68 
73 


* Weighted average price, prin- 
cipal a 


Week 
mm) WEEKLY PETROLEUM STATISTICS (Arb Aprs17 Apr. 18 
1954 954 1953 
Primary Stocks 
Finished and unfinished gasoline (thous. bbl.) 178,923 177,649* 156,663 
Distillate fuel oil (thous. bbl.) 57,034 62,561* 61,674 
Kerosine (thous. bbl.) 17,527 17,650* 19,285 
Residual fuel oil (thous. bbl.) 43,265 44,507 39,855 
Crude oil—B. of M. (thous. bbl.) 268,196 263,898 276,691 
Refinery Activity 
Crude runs to stills (thous. bbl. daily) 6,915 7,013 6,686 
Foreign crude included (thous. bbl. daily) 527 738 622 
% of refinery capacity operated a 85.4 86.9 87.4 
Refinery Output 
Gasoline (thous. bbl.) 23,598 22,980* 22,331 
Kerosine (thous. bbl.) 2,119 2,180* 2,524 
Distillate fuel oil (thous. bbl.) 9,881 10,643* 9,492 
Residual fuel oil (thous. bbl.) 8,454 “ 8,701 
Crude Supply 
U.S. crude oil production (thous. bbl. daily) 6,484 4 6,185 
Crude oil imports (thous. bbl. daily) 353 569 
* Estimated, ex-Jet fuels. : 


mma) MONTHLY MARKET TRENDS Latest Year 


Month Month Ago 


Petroleum products in secondary storage (thous. bbl.) 46,831 (Feb.) 49,951 47,419 
Exports of crude and refined products (thous. bbl.) 9,965 (Feb.) 10,165 12,754 
Average station gasoline price, ex tax (¢ per gal.) 21.60 (Apr.) 21.60 20.77 
**Gasoline consumption (million gal.) 3,574 (Jan.) 4,037 3,570 
Service station building permits (number) 370 (Feb.) 355 227 
Passenger cars—factory shipments (thous.) 457 (Feb.) 434 467 
Trucks and buses—factory shipments (thous.) 90 (Feb.) 84 86 
Automotive replacement tire shipments (thous.) 3,557 (Feb.) 3,993 3,895 
Replacement battery shipments (thous.) 1,791 (Jan.) 1,890 1,571 
Oil burner shipments (thous.) 45 (Jan.) 45 49 
** Exclusive of Oklahoma. 
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SUPPLY AND DEMAND 


Gasoline Stocks Dip — From the 
12th all-time high of the year, 
primary inventories of gasoline de- & — 
clined 806,000 bbl. The first de- Sgkats | BES Send for Bulletin 
crease in U.S. finished and un- evar CT-102-53 
finished gasoline stocks since the 2° 
week ended March 20 was reported 
by API for the week ended April 
17. Stocks totaled 178,923,000 bbl. 
The only increase in the principal 
products stocks was in kerosine. 
Refinery output of all major prod- 
ucts, except kerosine, rose. Crude 
runs to stills rose 156,000 bbl. dur- | 
ing the week. 








Oil Imports Sag—A decline in the 
total U.S. imports of crude oil and 
products was reported by the API, ’ ‘ “a : A calibrating tank, or meter prover, is essential 
falling off 305,700 b/d in the week eee, in keeping your meters accurate. Small meter 

ended April 17, as compared with tae ce errors can be very costly. Here is a precision 

the previous week. East of Cali- Z i instrument which will quickly pay for itself 
sg ae ; Designed to conform with the A.P.|. Code #1101 
fornia ampere _— off 230,300 a Excel-So Calibrating Tanks come in sizes from 

b/d. California imports dropped he 50 gallons to 2000 gallons in both stationary and 

75,400 b/d. Total U.S. imports Ns portable styles. 

were 744,900 b/d. Crude oil im- 

ports totaled 352,700 b/d, residual Ti 

fuel oil, 344,400 b/d, distillate fuel wi C OMPANY 


oil 36,800 b/d, asphalt 1,200 b/d, | | I ie A ee 
and others 9,800 b/d. Neb = (Division of FRAM CORPORATION 





Gasoline Use Reported—Gasoline 
consumption estimates for February 
for 31 states showed Arkansas with 
the highest percentage change, 
compared with February, 1953. 
With a consumption of 39,005,000 
gal., a gain of 22.4% was regis- 
tered. North Carolina had the 
greatest decrease of change with 
—9.5%. The top gasoline-consum- 
ing states reported by the API were 
Texas, 349,401,000 gal., with a 
7.9% gain; New York, 219,740,000 
gal., 4.4%; Ohio, 186,269,000, 
5.8%. 


British Output Up— In 1953 the | 
United Kingdom refinery output of | 
petroleum products totaled 25,- 
395,959 tons (about 178 million | 
bbi.). Comparatively, in 1952 the | 
output was 22,490,363 tons (about | ’ 
157 million bbl.). The Petroleum A copy of this quick-reading, 8-page booklet is 
Information Bureau reports that a C 
domestic consumption reached a yours for the asking. It contains many facts on the 

2,69 s (é ° : ° 

+98 oeiiee bel} mpciact pay hog benefits derived from your business paper and 


toms (eueut 325: sullion NO). ome tips on how to read more profitably. Write for the 
higher consumption was said to be 


due mainly to better demand for “WHY and HOW booklet.” 


motor gasoline and sales of pre- | 
mium grade for the first time since 


the war. McGraw-Hill Publishing Company, Room 2710, 330 Wes? 
42nd St., New York 36, N. Y. 
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Announcing the New 
Built with Mylom--91% Stronger 


1 
SAFETY PROVED ON THE SPEEDWAY FOR 


Developed for Your Gar as 


ANOTHER FIRESTONE FIRST! Firestone makes automotive 
history by announcing the first and only tubeless tire built 
with Nylon to give you extra safety on the superhigh- 
ways for the higher powered cars of today and tomorrow. 


SUPER-PROTECTION 
AGAINST BLOWOUTS 


Nylon cord body is 91% stronger 
than ordinary tire cord and runs 
much cooler. Unique butyl rubber 
Safti - Liner, inseparably bonded 
to the inside of the tire, adds 
extra strength. This combination 
of features provides unequalled 
resistance to blowouts. Modern 
tubeless construction and extreme- 
ly flexible sidewalls assure more 
comfortable riding because bumps 
and road shocks are absorbed 
by the sidewalls which are built 
to flex or “give” without crack- 
ing or breaking under impact. 


Enjoy the Voice of Firestone on radio or television every Monday evening over NBC 


a Result of 30 Consecutive 


The new Firestone “500” was developed as a result of 
experience unequalled by any other tire manufacturer in 
building tires for the famous 500-mile Indianapolis Race, 
which has been won on Firestone tires 30 consecutive times. 


SUPER-PROTECTION 
AGAINST PUNCTURES 


Instead of an inner tube, the new 
Firestone “500” has a Safti-Liner, 
made of air-retaining butyl 
rubber, vulcanized to the inner 
surface of the tire. If nails or 
any other sharp objects penetrate 
the extra-tough tread and the 
extra-strong nylon cord body, the 
Softi-Liner grips the penetrating 
object so firmly that air will not 
leak out. Later, when the pene- 
trating object is removed, the 
hole can be quickly and easily re- 
paired without removing the tire 
from the wheel or using the spare. 


ANOTHER REASON WHY FIRESTONE. 
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Firestone 500’ 


-> Modern Iubeless Construction 


[ 


YOUR PROTECTION ON THE HIGHWAY 


TL 


os tm 


fl ie 


— ae 
Victories at Indianapolis 


For utmost safety at peak car performance, go to your 
nearby Firestone Dealer or Store and equip your car with 
Firestone “500” tires. You get a liberal allowance on your 
present tires, and convenient budget terms if you desire. 


SUPER-PROTECTION 
AGAINST SKIDDING 


The scientifically - designed tread 
has thousands of sharp - edged 
angles, Skid-Resisters and Traction 
Boosters, which provide protec- 
tion against skidding and loss of 
traction that only special traction 
tires can equal. Compounding 
secrets learned in building tires 
for the Indianapolis Race, where 
500 miles is equal to 50,000 
miles of ordinary driving, provide 
greater resistance to wear, even 
at highest speeds. Ingenious Rib 
Stabilizers in the tread minimize 
squeals on turns and reduce noise. 


Copyright 1954 The Firestone Tire & Rubber Co, 


DEALERS WILL SELL MORE IN 
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IS YOUR JOBBERSHIP 
PREPARED FOR ANY EVENTUALITY ? 


This is a question many jobbers have asked themselves regarding their business, Actually, this is a question that every 
jobber should ask if he is at all concerned with the future of the business that he has worked so hard to develop. 


National Petroleum News, recognizing the need for a concise, easy-to-read aid in answering this question, has worked 
with the Provident Trust Company of Philadelphia, a company well qualified through long experience in handling jobber 
estate problems, to develop as factual and authoritative a guide as possible. 


These articles have been reprinted from National Petroleum News into one handy (6 x 9) booklet for quick, easy 
reference, entitled JOBBER ESTATE PLANNING. 


These articles point up and analyze such topics as insurance, death, taxes, wills, trust funds, joint property and gifts. 
They present many points on which plans could be made to base a sound jobbership that could weather any crisis. The 
scope of these articles can be seen by the titles: 


The Starting Point—Proper Business Organization. 


The Tax Trap—Joint Business Ownership. 
Planning a Will. 


When a Jobber Dies—What Then? 
Insurance Can Save Your Business. 
Gifts to Your Children. 

Key Man Incentives. 


Orders are now being accepted in advance of the schedu'ed May Ist publication date. To assure receiving your copies 
early, order now. 


WRITE TODAY to reserve your copies of this important reprint. 


Clip this handy order coupon Send your order to: 


NATIONAL PETROLEUM NEWS 
Reader Service Department A 

330 W. 42nd Street 

New York 36, N. Y. 


NATIONAL PETROLEUM NEWS 
Reader Service Dept. 
330 W. 42nd Street 
New York 36, N. Y. 


Quantity 
1- 10 


11- 25 
Please send me ...... copies of the JOBBER ESTATE 


PLANNING reprint. 26- 50 


Name . S1- 75 


76-100 
Address 


Zone ..... State .... Prices on request for quantities 


over 100 


ee 
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APRIL 28, 1954 


THE INDUSTRY 


Imports Fight Nears Congress Showdown 


The oil imports battle is now 
a “grass-roots” affair. Both sides 
are scrapping for the support of 
the voters as the best means of 
receiving a favorable decision in 
Congress. 

Sentiment for protectionist 7, 
legislation is bolstered by plant (a Bi 
closings in some , Ld L 
industries accom- ‘p wh rie want * 
panied by spotty A wp FOZ 
unemploy ment Liamag Mf ; 
and a noticeable . C Fetroleurn ASS 
swing toward pro- w.H. VAUGHEY, 
tectionism by ; 
some large industries heretofore | 
neutral. ' 

Weighing against these factors are 
White House liberal trade views, trade 
benefits accruing to large areas of the 
economy and, above all, “election 
year” considerations. 

Neither side can afford to wait 
much longer before moving in Con- 
gress. The politicking itch among the 
legislators will become critical before 
long. All signs point to some develop- 
ment on Capitol Hill in the latter part 
of May. 

The Administration will try to get 
action on the legislation introduced for 
it by Representative Robert W. Kean 
(R., N.J.). That it will get anything 
like what it wants is extremely doubt- 
ful. 

The protectionists probably will 
make a strong pitch for a broad quota 
bill containing umbrellas for a wide 
range of domestically-produced com- 
modities, including anti-oil imports 
language to help the coal industry and 
independent oil producers. This group 
may also seek general law changes to 
facilitate administra- ' 
tive imposition of ; 


quotas and higher sta, s| r , , 
tariffs. That Con- Co ‘a A ncX G¢ hnposed on 


gress will go along importation 4 tthy owude ou oO" Neaary fuel out! 


Y 
ndependent 


on either of these 
propositions also is STANDARD OIL Co , 


highly unlikely. New Jersey ‘ 
To almost every outside observer (7 Wes 

and even to leaders on both sides of jy 

the controversy it looks as if the an- ‘ 

swer will be a simple one-year, or per- 4 

haps two-year extension of the Recip- 
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BATTLE FOR CONGRESS’ FAVOR is 


rocal Trade Agreements Act with no 
substantive changes in the law. 

That prediction is based, to a large 
extent, on the assumption there will be 
as hard a fight against oil imports 
quotas as there will be for them. 


THE JOBBER’S STAKE 


Last year, the National Oil Jobbers 
Council played a decisive role in turn- 
ing back the Simpson Bill, which 
would have restricted residual fuel oil 
imports to 5% of domestic demand 
for the corresponding quarter of the 
previous year and crude oil to 10%. 
The NOJC made that fight for good 
reasons, which boil down to this: 

The association estimates that job- 
bers distribute 60% to 80% of all 
imported residual fuel oil—the im- 
mediate target of the coal industry. 

In addition, the oil jobber is in an 
exposed position in the competition 
against coal and natural gas. In many 
instances, he has invested heavily in 
special transport facilities for handling 
residual. Cutting down on imports 
means simply that the jobber would 
have that much less product for sale 
because it could not be made up from 
domestic sources, particularly on the 
East Coast. 

He would not have sufficient prod- 
uct to “go around” and would inevit- 
ably lose customers for his domestic 
as well as foreign residual. 

Such a jobber probably would be 
faced with either going into the coal 
business or renting out his facilities 
for storage. 

Indirectly, he would suffer the same 
economic effect as the rest of the pop- 
ulation if Congress used the Simpson 
Bill method of forcing industries to 
use a higher-cost fuel—coal. More 
likely, there would be an even more 
accelerated switch to natural gas be- 
cause of the long history of unde- 
pendability of coal supplies. 
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fought partly with pamphlets like these 


If crude imports are curbed substan- 
tially, the jobber group is sure there 
will be an inevitable increase in the 
cost of domestic crude and a likewise 
inevitable increase in the price of 
products. 

Last year’s 25¢-per-bbl. crude hike 
sent gasoline up from 1¢ to 1.5¢ per 
gal. with corresponding boosts for fuel 
oils. A jobber battling with natural gas 
competition is understandably con- 
cerned about this probability. Further- 
more, any price increase presents the 
jobber with an inventory capitaliza- 
tion problem and, right now, capital- 
ization is one of his biggest headaches. 


*“STUMPING THE FORKS’ 


This year, the protectionists—par- 
ticularly the National Coal Assn.— 
have ripped a page from the jobbers’ 
handbook on tactics and have refined 
it. They are beginning their campaign 
“at the forks of the creek,” using the 
constituent-to-congressman technique 
employed so successfully last year by 
the NOJC against the Simpson Bill. 

Other methods are being employed. 
The Selvage, Chase and Lee public 
relations firm is helping the National 
Mining Congress to spread the argu- 
ments for protectionism. A nation- 
wide advertising campaign is in the 
works. A long list of disaffected busi- 
ness groups is displayed by the Nation- 
Wide Committee of Industry, Agricul- 
ture and Labor on Import-Export 
Policy. This committee charged recent- 
ly that some 30,000 to 35,000 coal 
miners and about 1,000 railroad 
workers were thrown out of work by 
oil imports. 

But, basically, putting the heat on 
the congressman through his constitu- 
ents is the “big push” item. Specifically, 
the 242 members who voted to return 
the Simpson Bill to committee are the 
prime targets. National Coal Assn. is 
not wasting much effort on the South- 
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ern representatives in this category but 
is concentrating on the Northeastern 
Seaboard and certain Midwestern in- 
dustrial centers. 

Rounding Up the Votes—This was 
the objective of the recent regional 
swing through the eastern U.S. by J. 
Don Sullivan, NCA administrative as- 
sistant, during which he met with local 
groups in 27 localities. 

Typical was the session held in 
Cleveland. In addition to Mr. Sullivan, 
R. Livingstone, executive committee 
chairman, M. A. Hanna Co.; Harry 
Moffett, American Mining Congress; 
and Adolph Pacifico, president, Dis- 
trict Six, United Mine Workers of 
America; spoke to about 40 coal opera- 
tors, coal wholesalers and representa- 
tives of railroads and railroad brother- 
hoods. 

Means were discussed for swinging 
10 anti-Simpson Bill Ohio congress- 
men over to the coal industry’s side. 
Personal contact was stressed over the 
organizational approach. The group 
was briefed on the over-all residual vs. 
coal battle, given literature arguing 
coal’s side and urged to see their con- 
gressmen, reporting the results to 
NCA through the Ohio Coal Assn. 

Mr. Sullivan said that eastern coal 
operators must receive some “relief” 
this year. He pointed out that about 
153 million bbl. of residual were im- 
ported in 1953, most of it from Vene- 
zuela, Aruba and Curacao. The Simp- 
son Bill, he noted, would have 
permitted the importation of only 
about 25 million bbl. The difference, 
he said, would have given coal an ad- 
ditional 25-million-ton market. 

On coal’s side in the House Ways 
and Means Committee, he told the 
group, were Chairman Dan Reed 
(R., N.Y.) and Representatives Rich- 
ard Simpson (R., Pa.) and Thomas 
Jenkins (R., Ohio). 

NCA also is talking to congressmen 
directly and is furnishing friendly 
members ammunition based on the 
organization’s statistical studies. Hard- 
ly a week goes by without several in- 
sertions in the Congressional Record 
containing lashing adjectives and pa- 
triotic exhortations to shut off “the 
flood” of foreign oil. 


OIL PRODUCERS MOVE 


Strictly on the oil side of the picture, 
the Independent Petroleum Assn. of 
America and the Texas Independent 
Producers and Royalty Owners Assn. 
are continuing to lead the fight for oil 
imports restrictions. 

TIPRO has just gone on record for 
legislation to “equalize competition be- 
tween high-cost domestic production” 
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and “cheap oil from unreliable foreign 
sources.” The organization asserted 
that imports “enjoy an average price 
differential” of about $1 per bbl. 

The Texas producers want the Re- 
ciprocal Trade Agreements Act to ex- 
pire and have notified both the Ways 
and Means Committee and the Senate 
Finance Committee it wants to testify 
on trade legislation. 

The IPAA meets in Denver May 1 
and is expected to decide then on 
whether to press for legislation. The 
indications are that it will. 

IPAA President W. H. Vaughey 
has been touring the country for 
months, visiting government officials, 
importing companies and independent 
producers and refiners but has ex- 
pressed dissatisfaction with results. He 
said the experience was “frustrating” 
and practically wrote off any chance 
of a solution short of legislation, say- 
ing, “If (a solution) could have been 
accomplished through industry states- 
manship, that would have been most 
desirable.” 

In Washington, IPAA General 
Counsel Russell B. Brown went a step 
further: 

“No one has yet shown me how an 
administrative or an industry solution 
will work with any certainty. Anything 
of that kind runs into the fact that 
people want to sell their oil. This is a 
nation of law. We need a solution 
spelled out in black and white terms 
so that we all know what to expect 
and what to count on. 

“For the first time, during Mr. 
Vaughey’s visits, we have found even 
the importing companies agreeing that 
imports are a problem. Before, they 
would not admit that a problem ex- 
isted. All right, if it is a problem, then 
something should be done about it.” 


IPAA Decision — However, Mr. 
Brown emphasized that the IPAA 
membership must make the decision 
on legislation. At its May meeting, the 
President’s trade recommendations 
(based on the Randall Commission 
report), the results of Mr. Vaughey’s 
tour and, possibly, the Administration’s 
Cabinet committee findings on a na- 
tional minerals policy will be laid be- 
fore the members. 

On still another front, various oil 
and coal state governors are working 
for some settlement of the imports 
question. Colorado Gov. Dan Thorn- 
toh, an advocate along with Texas 
Gov. Allan Shivers of a voluntary im- 
ports cutback, recently broached the 
subject again to President Eisenhower 
without, however, obtaining any con- 
clusive reply. 

This week, as the nation’s gover- 
nors assembled in Washington for 


CITIES SERVICE CO.’s new 336,000 bbl. tanker W. Alton Jones, christened April 20 
at Newport News, Va., will be able to make eight round trips a year between the 
Persian Gulf and the U. S. Texas Railroad Commission data show Cities Service will 
import 11,000 b/d of crude from Kuwait in August. The company now imports no oil 


from the Middle East 


their annual White House conference, 
Pennsylvania Chief Executive John S. 
Fine was spearheading a meeting of at 
least 12 governors to discuss domestic 
fuel problems, assigning “first and 
immediate importance” to oil imports. 

That’s the general scene of the anti- 
oil imports psychological campaign as 
the congressional day of decision grows 
nearer. 


COUNTERATTACK 


But there is another “grass-roots” 
operation under way. Sparked by the 
Creole Petroleum Corp. and _ the 
American Chamber of Commerce of 
Venezuela, an effort is being made to 
drive these points home to the country: 

1. Venezuela—the leading exporter 
of residual—is a $500 million cash 
customer for U.S. commodities drawn 
from 40 states of the Union. 

2. These purchases range from ma- 
chinery and foodstuffs to chemicals 
and paper. 

3. Another $400 million in profits 
is returned to the U.S. from related 
services such as banking, insurance, 
shipping, etc. 

4. Some 200 American concerns 
established in Venezuela represent an 
investment of approximately $3 bil- 
lion of private U.S. capital in Vene- 
zuela. 

5. Choking off residual imports 
would wreck the oil-dependent Vene- 
zuelan economy, losing the U.S. al- 
most $1 billion in trade and striking 
a blow at American industries and 
plants far removed from petroleum. 

6. Toppling the Venezuelan econo- 
my would promote Communism in 
that country and could shatter U.S. 
relationships with the whole of South 
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America. Discriminating against Vene- 
zuelan oil could lose the U.S. a vital 
source of petroleum in event of war. 

The basic weapon in this approach 
is the pinning down of just exactly 
where in the U.S. Venezuela’s pur- 
chases originate. For instance, last 
year goods manufactured in New Jer- 
sey accounted for some $25 million of 
Venezuela’s imports, conservatively 
figured. Dozens of New Jersey com-- 
munities—Trenton, Edgewater, Pater- 
son, etc.—participated in sending such 
items as cables, cosmetics, autos, 
drugs, to Venezuela. 

Creole President Arthur Proudfit 
and other company officials will tour 
the country talking to local chambers 
of commerce, service clubs, trade 
groups and “anybody who will listen.” 
Newspapers will be asked to stress 
their circulation areas’ share in Vene- 
zuelan trade. Companies producing 
goods for Venezuela and their workers 
will be asked to contact their congress- 
men. 

One of the best examples of graphic 
art yet to appear in the imports fight 
is a booklet distributed by the Vene- 
zuelan Chamber, entitled United States 
Trade with Venezuela. A colored, pic- 
torial representation of the situation, 
it is designed for simplicity, eye appeal 
and dramatic impact and is especially 
cffective in the type of psychological 
campaign now being waged. 

So far, the NOJC has not resumed 
its drive of last year, chiefly because 
it wished to wait for profitable targets. 
Now those targets are beginning to 
appear—the TIPRO action and the 
expected IPAA endorsement of quanti- 
tative oil imports restrictions. 

Nevertheless, the counter-attack is 
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THE INDUSTRY 


under way and will grow stronger in 
the next few weeks. 


THE LEGISLATIVE SITUATION 


The president has asked for a three- 
year extension of the Reciprocal Trade 
Agreement Act beyond its June 12, 
1954, expiration date, plus language 
that would permit him to reduce exist- 
ing tariffs under certain circumstances. 

Rep. Kean’s bill would accomplish 
this, but the fact that he introduced 
it, and not Chairman Reed, was an 
obvious tip-off to the fact that the 
program faced tough sledding in the 
House. Ordinarily, the chairman of 
the legislative committee having juris- 
diction sponsors Administration legis- 
lation. 

The Ways and Means Committee, 
where tariff legislation originates, will 
be busy until the first part of May 
clearing the Social Security bill. If 
Rep. Reed co-operates, the committee 
may then consider trade matters. He 
has indicated he would prefer to let 
the trade act expire with no legislative 
action at all this session but has also 
indicated he might go along with a 
simple extension of the act, not to 
exceed two years. 

It would seem highly doubtful that 
vither side can afford to do nothing. 
Expiration of the act would not help 
the protectionists who want positive 
“relief.” The issue is even more crucial 
for the Administration which has com- 
mitted itself to an all-out battle for 
a continued liberal trade policy. 
Abandonment of this commitment 
would have repercussions, both at 
home and abroad. 

The fact that this is an election year 
requires both the Administration and 
the protectionist congressmen with un- 
employment problems in their home 
districts to make a record; yet any 
all-out floor fight could disclose a 
gaping split in Republican ranks over 
trade policy, whereas the Democrats 
are much more united in favor of 
liberal trade. Privately, a spokesman 
for a leading protectionist organization 
concedes that “this being an election 
year is the biggest obstacle we have 
to securing enactment of quotas on 
oil imports.” 

“Commodity” Bill—As between a 
“general language,” adminstrative re- 
lief bill and one spelling out specific 
relief for specific commodities, the 
commodity bill probably will be the 
one behind which the protectionists 
unite. It is expected to be similar to 
the Simpson Bill but to contain many 
more commodities than last year. This 
has the added advantage of permitting 
sponsors to add up expected votes on 
the basis of the commodities included. 
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However, it might be harder to get 
out of committee because no congress- 
man relishes being caught on a vote 
between conflicting home district dif- 
ferences—and many would on a bill 
of this type. 

It seems to add up to this in the 
House: A simple, short extension of 
the trade act could get through with- 
out much difficulty but the Adminis- 
tration can count on little more. A 
protectionist measure probably will 
have difficulty clearing committee. 

In the Senate, the protectionist 
would seem to have less chance, the 
Administration a better one. However, 
if the government's current stockpiling 
program falters, western senators con- 
cerned over the health of such mine- 
rals industries as lead and zinc could 
tip the scale toward trade barriers. 

There is one more important con- 
sideration. So far, the President has 
been reluctant to throw himself into 
legislative fights—the one notable ex- 
ception being his victory over Rep. 
Reed on a six-months’ extension of 
the Korean War personal income tax 
rate. White House aides say he will 
make the same kind of fight on trade. 

A real bare-knuckle, arm-twisting 
effort on his part might yield some- 
thing more than a simple extension 
of the trade act. As of now, however, 
most observers feel the Administra- 
tion effort will fall short of that. 


THE IMPORTS SITUATION 


The anti-oil imports stand by the 
National Coal Assn. hinges on this 
argument: 

Residual oil imports during 1953 
are placed, variously, at from 134 mil- 
lion bbl. to 153 million bbl., equiva- 
lent to something around 25 to 30 
million tons of coal. It “caused” coal 
producers to lose $155 million; rail- 
roads, $88 million; coal miners, $79 
million in wages (“equal to 22,000 
jobs for one year”); railroad labor, 
$44 million; taxes, $40 million. 


The current 5.25¢ per bbl. tariff 
on oil imports is “ridiculously low” 
and “the only effective solution is the 
establishment of a quantitative limita- 
tion on residual oil imports by Con- 
gress.” 


Independent oil producers say sim- 
ply that imports have passed the 
“supplement not supplant” domestic 
supply and that state regulatory com- 
missions have been forced to cut back 
domestic production. Unless crude im- 
ports are held to 10% of domestic 
demand, the domestic industry will 
wither and the U. S. will then become 
entirely dependent on unreliable, in 
case of war, foreign sources. 


Oil Men Watching 


New Coal Pipe Line 


A projected 110-mile coal pipe line 
in Ohio is arousing some speculation 
among oil men. 

Potentially, will coal pipe lines affect 
the heavy fuel business? The domestic 
heating oil market? How about com- 
parative costs? 

A result of years of experimentation 
and research, the new pipe line will 
link the strip mine of Pittsburgh Con- 
solidation Coal Co. at Cadiz, Ohio, 
and Cleveland Electric Illuminating 
Co.’s Eastlake power plant. 

In operation, the 11-inch line will 
carry an estimated 4,000 tons of coal 
per day. It will be transported in a 
slurry mixture of 50% coal and 50% 
water, at a pressure of about 1,000 Ib. 
per square inch. The biggest particles 
of bituminous coal will measure about 
¥% inch. 

Two pumping booster stations will 
be located at approximately 30-mile 
intervals on the pipe line, to maintain 
pressure and keep coal from settling 
out. The mixture will move through 
the pipe at a speed of about 8 ft. per 
second. An estimated 1.250,000 tons 
will be the annual capacity. 

Home Market Use? — Responsible 
sources in the oil industry express little 
fear of the influence of potential coal 
lines on the domestic heating oil mar- 
ket. In its pulverized state, the coal is 
not usable in present domestic fur- 
naces. These developments are being 
explored. However, their practical ap- 
plication seem to be a long way off. 


Heavy Industrial Use?—As to coal 
pipe lines making significant inroads in 
the bunker fuel market, reflections 
from industry are dubious. Of the 
varied equipment used in heavy indus- 
try, only pulverized coal burners and 
vortex burners can use pulverized coal. 

The Eastlake plant, the terminus of 
this line, will consume an estimated 
3,000 tons of coal a day this summer. 
And the installation of a fourth gen- 
erator late next year will push con- 
sumption over the 4,000-ton-a-day 
mark. 

Under certain specific conditions, 
such as the Consolidation project, it is 
believed coal pipe lines may be eco- 
nomically feasible. The company esti- 
mates $1.25 per ton will be cut off the 
current freight rate of $3.07 per ton 
from Cadiz to Eastlake. 

However, the cost of the pipe line 
installation is projected as over $10 
million. Moreover, a $2 million de- 
hydrating plant, for drying out the 
pulverized coal, will be constructed at 
Eastlake. 
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Gasoline Prices Climb 
At New Jersey Stations 


At NPN press time, gasoline prices 
in New Jersey were climbing slowly 
back to the normal of 21.9¢ bringing 
relief to station dealers weary from 
months of price cutting. 

Some reports called the situation 
“healthy,” but a warning note came 
from Charles Rabig, head of the New 
Jersey Gasoline Retailers Assn. pub- 
licity committee. 

He said this is a “temporary” con- 
dition, adding* that the associations 
policy still is to sell at “cost,” which he 
said is 16.9¢ (giving dealers a 1.7¢ 
margin to cover rent) until suppliers 
give in to a fair trade agreement. 

Price increases came after the can- 
cellation by suppliers of all “voluntary 
allowances” off the posted tank wagon 
price (now 15.2¢ generally). 

Lowest prices reported this week 
were 16.9¢ at some major brand sta- 
tions and 14.9¢ at private brand out- 
lets in northern New Jersey. In the 
southern part of the state, prices gen- 
erally were said to be leveling off at 
21.9¢, with private brands 2¢ lower. 

Meanwhile, Senator Robert C. Hen- 
drickson (R., N.J.) has set the wheels 
of Congressional investigation in mo- 
tion. He has written to Chairman 
Edward Thye (R., Minn.) asking 
whether it would be feasible for the 
Senate Small Business Committee to 
hold hearings in New Jersey on com- 
plaints by gasoline retailers involved 
in the war. 

Another indication that the Jersey 
war may be settling down—this week, 
“circus signs” began to disappear as 
prices tended to become more uniform 
over the state. 

All prices are ex 5¢ state and federal 
taxes. 


$28 Million Asked 


In Conspiracy Suit 


Consolidated Gas & Equipment Co. 
of America is suing Shamrock Oil & 
Gas Corp. for $28,750,000 damages, 
claiming Shamrock, of Amarillo, Tex., 
conspired to destroy Consolidated’s 
business. 

The present suit contains five sepa- 
rate claims revising a suit filed two 
years ago, that asked $4 million for 
breach of contract. 

In its complaint, filed in a Colorado 
district court, Consolidated, of Plain- 
view, Tex., claims: 

—$2 million damages for Sham- 
rock’s alleged failure to deliver LP- 
gas according to contract. 

—$750,000 under a supplemental 


contract in which Consolidated ex- 
panded to handle gas purchases from 
Shamrock. 

—$1 million damages from J. 
Woodward Martin of Amarillo, a for- 
mer Consolidated official now with 
Shamrock. Consolidated alleges he 
transmitted confidential information to 
Shamrock while employed by Con- 
solidated. 

—$5 million damages for allegedly 
inducing Mr. Martin to break his 
contract with Consolidated and join 
Shamrock. 

—$20 million damages to Consoli- 
dated’s business as a result of a con- 
spiracy by Shamrock to “ruin the busi- 
ness of the plaintiff and acquire it for 
themselves.” 


Georgia Jobbers Oppose 


Military Gasoline Sales 


Georgia Independents want the fed- 
eral government to stop selling gaso- 
line and motor oil at military installa- 
tions. A resolution adopted at the 
April 22-23 meeting of Georgia Inde- 
pendent Oilmen’s Assn. asks a ban on 
such sales at post exchanges and ships’ 
stores on the grounds they put the 
government in competition with oil 
company stations. 

The Georgia association also hit at 
the practice of building homes that 
can be heated only by natural gas (with 
no provision for fuel oil or other fuels). 
The group voted to recommend to 
legislators that new homes built under 
Federal Housing Authority approval 
must have flues permitting more than 
one method of heating. 

Elected association president was 
M. J. (Jack) Barrett, of Barrett Oil Co., 
Savannah. New vice president is 
George Johnston, of George Johnston 
Oil Co., Albany. Replacing Walter 
McKee as executive secretary-treasurer 
is C. Wylie Stalter, Coastal Oil Co., 
Savannah. 


Sta-Vis to Rebuild 
Fire-Wrecked Plant 


Sta-Vis Oil Co. will rebuild as soon 
as possible the plant at St. Paul, Minn. 
destroyed in a $500,000 fire April 14, 
says Company President George J. 
Rutman. The same site will be used, 
says Mr. Rutman, provided additional 
land can be acquired to enlarge it. 

The company is planning a one- 
story fireproof building to replace the 
four-story structure destroyed in the 
fire. If Sta-Vis is not able to enlarge 
its old site, the company plans to erect 
the new plant in the Midway District 
of St. Paul, Mr. Rutman said. 
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INDUSTRY BRIEFS 


McKay Terminates PAD — Interior 
Secretary Douglas McKay last week 
signed an order ending the Petroleum 
Administration for Defense and trans- 
ferring its functions to the Oil and Gas 
Division, effective April 30. This was 
in line with the wishes of Deputy PAD 
Joseph A. LaFortune who had urged 
an early changeover. Alternate plans 
had called for withholding the change- 
over pending congressional action on 
the OGD budget reduction. 





Stockholders Endorse Merger—Stock- 
holders of Pan American Petroleum & 
Transport Co. approved plans for 
merger into Standard Oil Co. (Ind.) 
at a special meeting April 21. Indiana 
Standard stockholders will meet to 
vote on the merger, May 6, at Whit- 
ing, Ind. Standard now owns 78% of 
Pan Am’s outstanding shares. 


False Advertising Denied — Pioneers, 
Inc., of Oakland, Calif., denies that 
its advertising of battery additive 
AD-X2 has been “false and mislead- 
ing.” Replying to a Federal Trade 
Commission complaint, the company 
stuck to its claim that sulfation (lead 
sulphate deposit on battery plates) is 
the major cause of most battery fail- 
ures. Pioneer says the additive combats 
sulfation and prolongs battery life. 


Platte Hikes Capacity—Platte Pipe 
Line Co. will spend $2.7 million to 
raise its line’s crude capacity to 195,- 
000 b/d by fall. Four new pumping 
stations will be built and five existing 
ones enlarged. Work now being done 
will up capacity by June to 145,000 
b/d, compared with 110,000 b/d last 
August. The line runs from Worland, 
Wyo., to Wood River, Hl. 


New D-X Premium Out—Mid-Conti- 
nent Petroleum Corp. is marketing an 
additive premium-grade gasoline, D-X 
Ethyl with “UCL-plus.” Company ad- 
vertisements say Mid-Continent “guar- 
antees” reduced spark plug fouling, 
elimination of preignition, higher anti- 
knock qualities, extra mileage and 
faster starts. 


Investigation Begins — The congres- 
sional investigation of “interlocking 
directorates” in the nation’s biggest 
companies has begun—and some oil 
companies may be affected. Chairman 
William Langer (R., N. Dak.) of the 
Senate Judiciary Committee’s Anti- 
monopoly subcommittee said he 
“wouldn’t be surprised if it did” in- 
clude oil companies. But he refused 
to elaborate. 
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FRANK BREESE 
Managing editor 


CHARLES N. POLLAK 
Pacific Coast editor 


Pollak New Pacific Coast Editor 


The appointment of Charles 
N. Pollak as Pacific Coast editor 
of NATIONAL PETROLEUM 
NEWS was announced this week 
by Herbert A. Yocom, editor. Mr. 
Pollak succeeds Frank Breese, 
who has been transferred to 
NPN’s New York headquarters 
as managing editor. (March 31 
NPN.) 

As Pacific Coast editor, Mr. Pollak 
will report the news, current develop- 
ments and situations in the West Coast 
oil industry. His first Pacific Coast 
regional column will appear in the 
May 5 issue. 

Charlie Pollak has a well-rounded 
background both in the petroleum 
industry and in news reporting and 
writing. For the past year, he has 
been managing editor of Petroleum 
World and Oil, weekly industry jour- 


NOTICE! 





The center four page section of 
National Petroleum News, issue 
of May 5, 1954, has been re- 


served for one of the most im- 





portant announcements in the 


whole history of centrifugal 
pumps. 


(Advertisement) 








nal published in Los Angeles. Before 
that, he was field coordinator of the 
California Petroleum Distributors 
Assn. He was with Creole Petroleum 
Corp. for 2% years as public relations 
supervisor in Maracaibo and Caracas, 
Venezuela. 

His reporting background includes 
work for United Press as a correspond- 
ent in Buenos Aires, Lake Success and 
New York. During World War II, 
Charlie was a captain in the U.S. 
Army Air Force air combat intel- 
ligence. Later, he edited and pub- 
lished a community magazine in 
Whittier, Calif. 


LABOR 


Jobber Group Raps 
‘Distorted’ Labor Report 


The Petroleum Marketers Assn. of 
Texas has labeled as “distorted” the 
report that “63%” of the wholesale 
oil businesses investigated in 1953 
were found to be violating the wage- 
hour law. 

The report released by the U.S. 
Labor Department, Wage and Hour 
Division was criticized in an editorial 
in the association’s publication. 

“At first glance,” says the editorial, 
“one gathers the idea that 63% of the 
wholesale marketers in the nation were 
in violation, when that is not what it 


means at all. The 63% refers to those 
in violation out of the number actually 
investigated, and those wholesalers 
were selected because of known or 
suspected violations.” 

Violations actually represented only 
about 1% of the nation’s 14,000 inde- 
pendent jobbers, says the editorial. 

It also reported that wholesalers 
generally feel that a general wage-hour 
crackdown is in prospect. 

“In any event,” the editorial con- 
tinues, “it seems that the present inter- 
pretation of wage and hour laws puts 
just about everybody into the act. 

“The bootblack who shines the 
shoes of the salesman who crosses 
into Oklahoma and, because of his 
neat appearance,.is successful in sell- 
ing sideboards to a trucking firm that 
hauls peaches into Kansas, for the 
purpose of entertaining a group of 
convention guests from Oregon, must 
certainly expect to be investigated 
next.” 


Chicago Dispute Locked 

Members of the Gasoline Retailers 
Assn. of Metropolitan Chicago and 
Teamsters Union, Local 705, were 
stalemated last week in attempts to 
negotiate union demands. 

At an earlier meeting, members of 
the association voted unanimous op- 
position to the Teamster demands for 
a 40-hour work week, $6 a week pay 
increases, and health and retirement 
payments amounting to another $4.50 
weekly. 


Station Workers Shun 
Merger With New Union 


Western States Service Station Em- 
ployes Union will take no action this 
year toward merging into the proposed 
Oil and Chemical Workers Interna- 
tional Union. 

The 6,000-member union, which 
represents service station employes of 
Standard Stations, Inc., voted this de- 
cision at its annual business meeting 
in Seattle, last week. 

However, the union is presenting 
Standard Oil Co. of California with 
a demand for a 7% increase in basic 
monthly wages, now ranging from 
$220 to $330, excluding commissions. 

Only wages are eligible for re-open- 
ing at this time, but the union is also 
asking Standard to waive the rule 
against bargaining on fringe benefits. 
If Standard agrees, the union will ask 
for higher gasoline, oil and TBA com- 
missions, an increase of overtime pay 
from time-and-a-half to double time, 
and a bonus for assistant managers 
when they take over while managers 
are absent. 
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EXPANSION 


Biggest Spending Marks Oil’s Growth in '54 


More than $4.6 billion is ear- 
marked to expand and develop 
the oil industry’s resources and 
facilities this year, according to 
an American Petroleum Institute 
survey. 

At a New Orleans meeting 
April 22 of API’s board of diree- 
tors, President Frank M. Porter 
said this is the greatest single 
sum of money ever to be spent 
for such purposes in any one 
year of petroleum history. 


The API survey shows that more 
than $4 billion will be used for ex- 
pansion, modernization and develop- 
ment in this country. Only a little 
over $600 million is scheduled for 
foreign use. 

Mr. Porter pointed out that the 1954 
estimate represents an increase of 6% 
over last year’s high of $4,349 million. 
It is his belief, too, that the forecast 
may be somewhat low since the record 
shows that API’s preliminary estimates 
have been on the conservative side. 

Production Gets Big Slice—In keep- 
ing with tradition, it was shown that 
the great portion of the projected 
domestic expenditure will go into pro- 





Why They Differ 


A NATIONAL PETROLEUM 
News-McGraw Hill survey on 
business planning was reported 
in the April 21st issue. Capital 
spending of the oil industry was 
estimated for 1954 as $4,563 
million. The differential between 
the $4,619 million API figure is 
explained largely by different 
reporting systems. Separate 
classifications _ were used for 
production, refining and other 
categories. 











duction and development. The esti- 
mate calls for $2,349 million for this 
category alone. 

Refinery expansion is also slated for 
a large slice. A record-breaking total 
of $845 million has been earmarked 
for this purpose in 1954. This is an 
increase of more than $136 million 
over last year. 

Oil’s huge 1954 investment raises 
its post-war total for capital expendi- 
tures to more than $28 billion. This 


post-war total, says Mr. Porter, is 
equivalent to double the total invest- 
ment in plant and equipment of the 
whole U.S. oil industry in 1945—at 
that time it was almost single-handedly 
fueling and lubricating the allied war 
machine. 

The immensity of the over-all pro- 
gram, said Mr. Porter, is a fair indica- 
tion of the oil industry’s “staggering” 
financial requirements. The bulk of 
this, he said, must come from the earn- 
ings of the thousands of oil companies. 
Their ability to encompass these re- 
quirements is “a striking example of 
what free capital and enterprise can 
do when they are left alone to work 
out their own affairs.” 

Faith in the Future—To Mr. Porter 
the size of these financial commitments 
and the fact that they are only a one- 
year segment of the industry’s con- 
tinuing process of modernization and 
expansion indicated oil’s expression of 
faith in the future. Moreover, he saw 
two prime implications: that the com- 
panies recognize and are discharging 
their responsibilities with traditional 
foresight; and that they are keeping 
themselves geared and prepared, for 
peace or war. 


OIL INDUSTRY CAPITAL EXPENDITURES IN 1954, 1953, 1952 AND 1946-51 


Wells and equipment? 
Natural gas 

Leases was 

Wells and equipment+ 
Natural gasoline and 
All other . 


Pipe lines—Crude oil lines 
Product lines 
Natural gas lines 
Marine —Tankers 
Barges 
Others 
Tank cars 
Motor transport .... 


* Figures on foreign capital expenditures include those made for consolidated subsidiaries only. 
+ Includes expenditures for intangible development cost of producing welts and dry holes whether capitalized or charged to earnings. 


(in thousands of dollars) 
Estimated 1954* 
United 
States Foreign 


Actual 1953* 
United 
States Foreign 


Actual 1952* 
United 
States Foreign 


Actual 1946-51* 
United 
States Foreign 





369,146 30,783 
1,658,584 392,388 


411,499 34,361 
1,596,429 311,869 


13,741 _ 

62,078 2,384 
143,682 279 
102,643 10,960 


13,276 82 
87,963 1,572 
108,723 _ 
84,130 14,012 


395,858 22,004 
1,675,636 303,517 


1,399,020 96,830 
5,826,790 1,141,140 


22,297 395 
60,228 2,366 
85,175 _ 

86,768 19,226 


52,390 230 
209,630 6,980 
371,450 280 
156,990 76,450 





2,349,874 436,794 2,302,020 361,896 


87,286 15,247 
95,427 _— 
17,423 881 


137,294 3,915 
106,752 16,424 
21,962 446 
68,186 9,200 73,782 8,471 
14,331 _ 23,126 . — 
1,423 _ 1,392 _ 
19,259 337 7,388 2,897 
8,648 202 13,356 233 
2,583 352 4,464 227 


314,566 26,219 389,516 32,613 
845,994 91,722 709,253 60,910 
66,531 — 65,382 ~- 
370,366 44,339 329,133 30,614 

66,868 6,101 60,952 7,216 











2,325,962 347,508 8,016,270 1,321,910 


216,875 35,786 
131,017 _ 
18,544 2,136 
54,154 19,344 
11,784 ~- 
1,519 — 
24,870 217 
12,050 401 
3,355 903 
474,168 58,787 
535,629 41,961 
45,925 _ 
299,235 35,032 
59,753 3,398 


694,160 115,590 
308,460 _ 
119,963 10,880 
418,260 107,490 
33,850 150 
30,430 60 
79,310 40 
71,750 2,090 
53,100 1,620 


~ 1,809,283 237,920 
253,320 


2,095,620 
138,560 _— 
1,359,400 144,010 
263,855 7,857 








4,014,199 605,175 3,856,256 493,249 





3,740,672 486,686 13,682,988 1,965,017 





(4,619,374) (4,349,505) 
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EXPANSION 





Write-offs Reflect Quality Race 


The nationwide effort of oil re- 
finers to improve gasoline qual- 
ity is reflected in this month’s 
fast tax writeoff approvals by the 
Office of Defense Mobilization. 
The steady expansion of storage 
and distribution facilities is also 
shown by ODM approvals. 


Projects getting tax writeoff 
approvals this month through 
April 19 include: 


Refining 


Union Oil of California—New re- 
finery at Santa Maria, Calif., including 
18,700 b/d coking unit. Union Oil 
got a writeoff of 65% on $7,240,000 
for basic refining, 45% on $5,939,000 
for auxiliary facilities, 25% on $976,- 
000 for pipe lines and 15% on $285,- 
000 for buildings. 

For equipment at its Oleum plant to 
produce an additional 7,720 b/d of 
high octane gasoline and other prod- 
ucts, Union got 65% on $18,964,000 
for basic refining and 45% on $4,- 
735,000 for auxiliary facilities. 


Transportation 

Warren Petroleum Corp.—200,000 
bbl. deep water terminal near San 
Pedro, Calif., for handling natural 
gasoline; 40% of $990,500. 

Warren Petroleum Corp.—Ocean- 
going oil tank barge; 50% of $550,- 
000. 

Cameron Co., Inc.—Towboats and 
tank barges; 50% of $150,000. 

Twenty Grand Towing, Inc.—In- 
land waterway tank vessels; 40% of 
$130,000 and 50% of $71,900. 


Wyoming-Nebraska Pipe Line Co. 
—Construction of a 220-mile 8,150 
b/d oil products pipe line from 
Cheyenne, Wyo., to North Platte, Neb.; 
$451,500 at 40%; $4,138,000 at 25%; 
and $225,000 at 25%. 

Cities Service Oil Co.—A 42,000 
b/d products pipe line from East Chi- 
cago, Ind., to Madison, Wis.; certificate 
of necessity has been transferred to a 
subsidiary firm, Badger Pipe Line Co. 
Badger was given write-off rate of 
25% of $8,420,100 pipe line cost, and 
25% rate on $577,200 for right-of- 
way. 


|) Ne harmful metallic deposit 


Ads for New Amoco Gasoline Jab at Additives 


American Oil Co. will “excuse” itself from the gasoline “additive race” more 
forcefully than ever beginning May 1, as this picture of an Amoco billboard 


shows. 


On that date, it will bring out a higher-octane version of its unleaded, non- 
additive premium-grade gasoline. And its “biggest in history” advertising cam- 


paign will suggest that the public: 


1. Must be bewildered by conflicting claims for other companies’ gasolines, and 

2. Will find that Amoco-Gas is so good it “needs no additive.” 

First newspaper advertisement of the campaign will be captioned, “An appeal 
to reason.” Then it will offer “A few thoughs on the battle of the adjectives in 


current gasoline advertising.” 


The theme will be carried on billboards, radio, television, express truck posters 


and point-of-sale material. 


9? 
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Esso Standard Oil Co.—Five year 
write-off on 60% of $14,250,000 for 
basic refining equipment, and 45% of 
$4,805,000 for auxiliary equipment, 
both for improvements to increase the 
production of aviation alkylate and 
premium gasoline at its Baltimore re- 
finery. 

Famariss Oil & Refining Co., of 
Hobbs, N. M.—A 650 b/d catalytic 
reforming unit at its Monument, 
N. M., refinery to produce high octane 
gasoline; 65% of $375,000. 

Standard Oil Co of California—A 
20,000 b/d catalytic reformer, and 
auxiliary facilities at Standard’s El 
Segundo, Calif., refinery to increase 
octane and volatility of motor gaso- 
lines, and produce isobutane and hy- 
drogen sulfide; 65% of $9,450,000 
and 45% of $2,025,000. 

Ashland Oil & Refining Co.—An 
8,735 b/d catalytic cracking unit and 
other facilities to increase capacity of 
Findlay, Ohio, refinery to 10,000 b/d; 
65% of $4,425,000 and 45% of $1,- 
750,000. 


Storage 


Copeland Oil Co.—Construction of 
a 55,000 bbl. storage tank and blend- 
ing equipment at Plattsburg, N.Y.; 
fast write-off to apply on 40% of 
$107,500 cost. 

The Texas Co.—Construction of 
54,380 bbl. fuel oil storage tank and 
24,170 bbl. gasoline storage tank at 
Burlington, Vt.; 40% on $96,400. 

Texas Natural Gasoline Corp.— 
Sealing and bulkheading of abandoned 
railroad tunnel for storage of four 
million gal. of butane, propane and 
other hydrocarbons in Greenbriar 
County, W. Va., 40% on $306,000 
and 25% on $32,900. 

Massena Oil Terminal, Inc.—Erec- 
tion of 35,000 bbl. oil storage tank at 
marine terminal on the St. Lawrence 
River near Massena, N.Y.; $45,500 
at 40%. 

Esso Standard Oil Co.—Develop- 
ment of an abandoned slate quarry at 
Wind Gap, Pa., for use as seasonal 
storage reservoir of 1,000,000 bbl. of 
heating oil, to be operated in con- 
junction with Bayway refinery, $530,- 
000 at 40%. 

Gulf Oil Corp.—Construction of 
two 131,600 bbl. fuel oil storage tanks 
at Woodbury, N.J., terminal, $260,- 
800 at 40%. 

American Oil Co.—Construction of 
10,000-bbl. gasoline storage tank at 
Pensacola, Fla.; 40% of $42,000. 

Gulf Oil Corp.—Two 131,600 bbl. 
fuel oil storage tanks at Tiverton, R.I., 
terminal; 40% of $14,800. Also, 96,- 
600 bbl. kerosine storage tank at 
Chelsea, Mass., terminal; 40% of 
$198,200. 
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FOREIGN 


lran Settlement Picture Brightens 


The chances seem more favor- 
able for an amicable settlement 
of the Iranian oil expropriation 
conflict than at anytime since the 
shut-down of the vast Abadan re- 
finery in June, 1951. 

A big factor is the reported willing- 
néss of the Iranians to accept the 
standard Middle East 50-50 profit- 
sharing arrangement in marketing its 
oil through the proposed international 
combine of eight companies, including 
five U.S. oil companies. 

There is optimism, even, that the 
thorny question of compensation to 
the Anglo-Iranian Oil Co. will be 
settled without too much difficulty. 

Reportedly, Iran would prefer to 
arrange its dealings with the inter- 
national company on a commercial, 
rather than royalty, basis. It is under- 
stood that Iran would like to receive 
a price of about $1.20 per bbl. for 
its oil, leaving it to the international 
combine to make its profit by resell- 
ing the oil at world market prices. 

This price also would include the 
cost of production. This would net 
Iran an estimated 80¢ per bbl. 

Meanwhile, an apparent snag has 


cropped up to stall plans for participa- 
tion by other U.S. oil companies than 
the five now in the combine. It has 
not been subject to official confirma- 
tion, but usually reliable Washington 
sources said the British have placed 
prohibitive conditions on participation 
by additional companies. 

These five companies—Standard Oil 
(New Jersey), Standard Oil Co. of 
California, The Texas Co., Gulf Oil 
Corp. and Socony-Vacuum Oil Co.— 
will hold 40% of the combine shares. 
Royal Dutch/Shell will have 14%, 
Compagnie Francaise des Petroles, 
6%, and Anglo-Iranian, 40%. 

With the matter of participation set- 
tled, the scene has shifted from Lon- 
don to Tehran. Two separate, but 
integrated, discussions are under way 
there—the Iranian-combine marketing 
arrangement and compensation for 
Anglo-Iranian. 

A final decision on compensation 
hinges on Iran’s acceptance of certain 
terms relating to oil prices, quantities 
and control of oil fields. Furthermore, 
Iran has filed a counterclaim for an 
estimated $1 billion loss under the 
British economic embargo on Iran. 


Independent Stations Spring Up in Saudi Arabia 


This service station in Jeddah, Red Sea coast city of Saudi Arabia, is owned 
by a private Arahian businessman. It is part of the far-flung system of Independent 
gasoline service stations and garages that have sprung up in Arabia with the com- 
ing of motor vehicle transportation. The supplying company is the Arabian 
American Oil Co. which sells refined products only inside the country. 
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Temperatures Go Up— 
Degree Days Go Down 


Spring was in the air all over the 
nation during the week of April 11-17, 
with temperatures soaring and degree 
days dropping in all but a few cities. 
Only Denver and Birmingham, both 
slightly cooler than the previous week, 
failed to follow the trend. 

Charleston was the warmest city 
reporting, with only two degree days. 
Buffalo, with 131, was coldest. 


Week 
Season Sept. 1-April 17 

11-17, 
1954 1953 Normal 1954 

East Coast 
Boston 4721(b) 4772 §= 53118 106 
New York(a).. 4138 4165 4717# 79 
Philadelphia(a). 3832 3869 4305 58 
Washington 3704 3501 39402 31 
Average 4099 4077 4568 69 


Great Lakes 

Buffalo 5575 5555 5933# 131 

Chicago 5004(b) 5410 5845 70 

Cleveland 4980 4980 55102 71 

Detroit 5286 5405 S885# 77 

Toronto(a) 5821 5637 6619# 121 
Average 5333 5397 5958 94 


Midwest 

Denver 4645 5194(b)5581 

Minneapolis 6618 7316(b)7292 

Omaha 5075 5473 S818# 

St. Louis(a) ... 3745(b) 3995 4283 
Average 5021 5495 5744 

West Coast 

San Fran- 

cisco(a) . 1993 2231 

Seattle(a) 3677(b) 3504 
Average 2835 2918 


Southeast 

Birming- 

ham, Ala. 2540 2523 
Charleston, 

S.C.(a) 1584 1574 1766 
Nashville, Tenn. 2902 3313 3618% 
Raleigh, N.C.(a) 2846 2824 3162 

Average 2468 2559 2817 


27234 


Degree days are on 65 deg. F. basis. 

(a) Readings at city offices. Readings in 
other cities taken at airport offices. 

(b) Includes weather bureau correction. 

# New normal. 


NOTICE! 


The center four page section of 
National Petroleum News, issue 
of May 5, 1954, has been re- 
served for one of the most im- 
portant announcements in the 
whole 


history of centrifugal 
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BRIGHT SIGNS AND GLEAMING PUMPS pull motorists in as Gaseteria, Inc., goes all-out to introduce new gasolines 


How Private Brand Jobber Meets the Majors 


Can the oil jobber marketing under his own brand compete suc- 
cessfully with the million-dollar advertising campaigns the major 
companies are employing to promote their new high-powered gaso- 


lines? 

At least one private brand 
marketer — Gaseteria, Inc. of 
Indianapolis—believes the job- 
ber can. 

Not only does Gaseteria think 
80, it is going all-out to prove the 
point. 

This week, with a fanfare of 
publicity at 46 gleaming-white 
multipump stations throughout 
Indiana and in Louisville, Ky., 
in newspaper advertisements and 
over radio and television, Gase- 
teria is introducing two new “jet 
power” gasolines as its answer to 
the quality race. 

Gaseteria’s new products, supplied 
by Phillips Petroleum Co., are being 
marketed under the brand names 
“B-100 Ethyl” and “B-100 Premium 
Quality.” They replace Gaseteria’s 
longtime brands of “Bonded Ethyl” 
and “Bonded 78.” 

Russel S. Williams, president of 
Gaseteria, says B-100 Ethyl contains 
many aviation components, plus 
hydrogen fluoride alkylates. B-100 


24 


Premium Quality, he explains, con- 
sists of a special blend, plus some of 
the high aviation components found in 
B-100 Ethyl. 

Gaseteria’s new products and pro- 
gram were unveiled to station man- 


ADVERTISING in radio, newspaper, 
TV, helped launch higher-octane product 


agers at a meeting in Indianapolis on 
April 13. Russell Williams, Jr., gen- 
eral sales manager, set the theme for 
the new campaign when he told the 
managers: 

“This gives us the finest Ethyl gaso- 
line our company has ever sold. We 
can assure our B-100 Ethyl customers 
of increased power, faster accelera- 
tion, greater mileage, higher antiknock 
qualities and a cleaner running engine. 
Our octane rating on B-100 Ethyl is 
the highest it has ever been. 

“We did not take the word of our 
supplier for all of these marvelous 
claims. We have made our own tests 
on B-100 Ethyl. We have found it 
to be a superior gasoline, surpassing 
even the claims of our supplier. We 
can truthfully say Gaseteria has the 
finest Ethyl gasoline that is available 
to our customers.” 

Turning to a discussion of B-100 
Premium Quality, young Russ Wil- 
liams described it as “the finest regular 
grade gasoline available today.” It has 
a much higher octane rating and “will 
give quicker starting, longer mileage 
and smoother acceleration.” 

The Launching—Unveiling of the 
new gasolines was preceded by a 
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“teaser” campaign which featured this 
announcement on placards at the 
service stations: “Coming—Red Jet- 
Power.” The signs also depicted a red 
glove and a small jet plane in flight. 

All station personnel were equip- 
ped with red gloves and white over- 
seas caps imprinted with the words: 
“New Jet Power B-100. Too Hot to 
Handle.” 

Other at-the-station promotional 
material includes pump panel posters 
advertising the new trade marks, hand- 
bills and pamphlets to pass out to 
customers, decals for pasting on mo- 
torists’ cars, jet pilot “press on” badges 
for youngsters’ shirts, pennants and 
red tape for spiraling around hoses. 

As a “clincher” to convince the 
motorist that the B-100 gasolines wiil 
give him greater mileage, the attend- 
ants presented each customer with a 
“mileage meter” by which he can 
check his mileage easily and determine 
whether Gaseteria’s claims are true, 

During a four-week period, Gase- 
teria’s new program also is being 
promoted with 9,720 lines of news- 
paper advertising and 299 spot an- 
nouncements on radio and television. 

What It Costs—Gaseteria’s adver- 
tising budget for planning and produc- 
ing the program totaled approximately 
$30,000. This included the teaser cam- 
paign and four weeks of intensified 
advertising starting April 15. 

The program was drawn up prima- 
rily by Bernard McKay, advertising 
and promotion manager, and John 
Foster, sales manager, with further 
ideas being contributed by Russ Wil- 
liams, Sr. and Jr., Gene Williams, vice 
president, and William L. Barr, as- 
sistant secretary. 

About $5,000 of the $30,000 total 
was allocated to the advertising de- 
partment for planning the program 
and making the changes in trade 
marks. 

Off-the-station promotion for the 
four weeks is costing about $13,000, 
divided $3,400 for newspapers, $6,000 
for radio and $3,600 for television. 

Promotion Costs — At-the-station 
promotion was budgeted for $12,000, 
including these expenditures: 275 
model jet planes, an average of five 





On the Cover 


Chester Eller, Gaseteria, Inc., 
station supervisor, symbolizes the 
confidence of the private brand 
jobber that hard selling and 
hard-hitting promotion behind 
the station pump can meet the 
competition of the majors. 











for each station, $3,500; 50,000 hand- 
bills, $2,500; 25,000 descriptive 
pamphlets, $600; 50,000 press-on for 
kids, $200; 25,000 decals for motor- 
ists, $400; 300 overseas caps, $100; 
300 pairs of gloves, $200; new panels 
for 230 pumps, $500; new globe faces 
for 230 pumps, $150; teaser placards 
for globes, $125; tape for pump hoses, 
$150; pennants, $1,000. 

The remainder of the at-the-station 
appropriation was spent for additional 
teaser material and items. 


At 6 a.m. on April 15, service sta- 
tion crews at Gaseteria’s 46 outlets 
began the task of installing the new 
materials—jet planes, globe faces, 
pump panels, etc. Night personnel at 
the stations stayed on a few hours 
extra. The day crews came on duty a 
bit earlier than usual. Six hours later 
—by noon—the transformation was 
completed. Gaseteria was giving its 
answer as to whether the private brand 
Independent can compete successfully 
in the industry's gasoline quality race. 

















From OIL EQUIPMENT 
HEADQUARTERS 


come 


QUICK OPENING 
SELF-CLOSING 





Fig. 238 


THROTTLE TYPE GATE 
OR OTHER VALVES 


Morrison Fig. 237 and 238 Throttle Valves 
are specially designed for installation in 
petroleum pipe lines where an all brass 
valve of this type is desired. Finest work- 
manship, finest materials. Available in 1%”, 


2”, 2%” and 3” sizes. 









QUICK OPENING 
QUICK-CLOSING 


Fig. 237 
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THIS STORAGE TANK, PITTED AND USELESS, MIGHT HAVE BEEN SAVED BY... 
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THREE BASIC STEPS THAT CAN MEET THE EVER-INCREASING PROBLEM OF ... 


How to Stop Underground Tank Corrosion 


Underground storage tank 
corrosion is costing oil men 
many thousands of dollars each 
year. 

The only way to beat this cost- 
ly problem is through proper 
installation and adequate pro- 
tection against corrosive soils and 
other forces. In the past, either 
because of lack of knowledge or 
high initial cost, oil men have 
failed to use these preventive 
methods—and they have paid 
the price. 

Interior corrosion of fuel oil tanks 
also has become a major problem to 
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jobbers in recent years. Cleaner fuel 
oils have exposed the surfaces of the 
tanks to water contained in the prod- 
uct, and tank bottoms are going bad 
at an alarming rate. 

Inhibitors are available to neutralize 
this interior corrosive action, but many 
jobbers are not using them. 

To fight corrosion effectively, oil 
men must first understand what causes 
it and what they can do about it. 


EXTERIOR CAUSES 


Galvanic Corrosion—This type of 
corrosion is similar to that occurring 
in a flashlight battery, which is a 


typical galvanic cell. Two parts of the 
tank become the two electric poles, 
anode and cathode, and current flows 
from the anode to the cathode through 
the earth, acting as an electrolyte. As 
the current flows, part of the metal at 
the anode point is carried into the 
electrolyte, causing galvanic corrosion. 

Galvanic corrosion can be caused 
in several ways. 

e Dissimilar metals at 
points in the tank. 

e Installation of any new metal on 
the tank (as in patching). The new 
metal becomes the anode and corrodes. 

e Mill scale, embedded in the sur- 


different 
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face of the tank during manufacture 
can act as a dissimilar metal and set 
up a galvanic cell. 

e Cinder corrosion is one of the 
most common and dangerous types. 
The cinder, if in contact with the 
tank wall, becomes the cathode and 
the current flows from the tank to it. 
Acids formed by the cinders increase 
the activity of the soil, making it 
more corrosive. In an ordinary gal- 
vanic cell, a hydrogen film will form 
on the cathode, slowing corrosion, but 
with cinders, this does not happen. 

e Differences in the surface areas 
of a tank can be destructive. Scars or 
scratches immediately become anode 
areas and corrosion begins. 

e Dissimilar soils can cause the 
creation of galvanic cells. This is more 
apt to happen with pipe lines than 
tanks, but if large clods of dirt from 
different levels of the hole are left 
when a tank is installed, the spots 
where those clods touch the side of 
the tank may become anode areas. 

e If the soil in the hole is of one 
type, but the tank bottom rests on 
another type of soil, galvanic action 
may result. 

e If an electrified street railway, 
bus line, or other source of direct 
electric current, is near the spot where 
the tank is located, the tank may be 
affected. In some cases, where the 
ground is used as a return path for 
the current, electricity may stray and 
come in contact with an underground 
tank located nearby. 

Bacteriological Corrosion—Bacteria 
can cause corrosion by changing the 
physical and chemical properties of 
the soil and producing galvanic cells. 


CURES 


Sand Fill—For most mildly cor- 
rosive soils, where some protection is 
needed but a large capital outlay is not 
justified, a sand fill will provide suffi- 
cient insurance against damage. 

An engineer from one major com- 
pany says sand is the only protection 
used in the majority of cases by his 
company and no failures have been 
recorded except at a temporary in- 
stallation where no precautions were 
taken. 

The sand cushion and fill sets up 
an insulation between the tank and 
the soil, stopping corrosive action. 

Tank Coatings — Since the general 
types of corrosion involve a flow of 
electric current, the importance of 
insulating materials becomes obvious. 

To provide this insulation, a variety 
of coating materials ranging through 
asphalt, coal tars, plastics and mastics 
have been used. What coating is used 
depends on the type of soil in which 


the installation is to be made, and 
the importance of the cost factor. 

Asphalt and coal tar coatings are 
by far the most popular. They are 
relatively inexpensive and are suitable 
for almost all conditions. 

As an illustration of cost, an asphalt 
coating can be applied to a 3,000-gal. 
tank for approximately $10. 

Though asphalt coatings may ab- 
sorb soil moisture or be dissolved by 
oil products in the soil, they are less 
susceptible to impact and temperature 
changes than a coal tar base. 

Both coal tar and asphalt coatings 
are manufactured to varying specifica- 
tions so the proper material with either 
base may be chosen for particular 
requirements. 





For More Details .. . 


More detailed studies of the 
causes and cures of underground 
corrosion as it applies to both 
pipe lines and tanks are con- 
tained in Underground Corro- 
sion Circular C450, printed by 
the National Bureau of Stand- 
ards, and the Columbia Gas Sys- 
tem Service Corp.’s Manual on 
Underground Corrosion. 











Most important to remember when 
applying a coal tar or asphalt coating 
—the tank must be thoroughly clean 
and primed with some material that 
will create a bond between the coating 
and tank. 

Mastic coatings have the support of 
most corrosion engineers. They are 
composed of aggregates such as sand, 
gravel, clay or some other material, 
bonded with coal tar, asphalt or a 
plastic. But they are expensive and 
their use usually is confined to soil 
conditions that are highly corrosive. 

Plastic coatings still are in the test- 
ing stage and little information is 
available on their efficiency. But indi- 
cations are that some of the plastic 
materials may be excellent for coat- 
ing applications. 

Cathodic Protection—Where a sand 
fill and coating are not sufficient to 
stop corrosion, engineers often use 
auxiliary anodes to neutralize exterior 
corrosive conditions. 

With this type of protection, metal 
anodes are placed in the soil near the 
tank. Electric current flows from them 
through the soil to the tank and back 
through a connecting wire. This cur- 
rent counteracts that which would be 
flowing out of the tank under normal 
soil conditions. 

The tank then becomes the cathode 
and will not corrode as long as the 
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auxiliary anodes are operative. These 
anodes deteriorate in time, but it is 
easier and less expensive to replace 
them than the tank. 

Zinc, aluminum and magnesium are 
the most commonly used metals for 
these auxiliary anodes. 

Though frequently employed for 
extensive installations on pipe lines, 
zinc is not practical in most cases for 
small tank installations. Electric cur- 
rent for zinc anodes must be generated 
at another source, unless soil resistance 
is very low, since the open circuit 
potential between it and steel is small. 

Aluminum, though more effective 
than zinc as a current generator, is 
attacked by some alkali soils, limiting 
its use considerably. 

Magnesium is gaining popularity as 
an auxiliary anode metal because cur- 
rent flows from it to iron or steel with- 
out power from an outside source. 
Its principal drawback is a _ rapid 
deterioration rate. 

Because of varying requirements for 
different soils, it is almost impossible 
to set up an approximate cost figure 
for an average magnesium anode in- 
stallation. No installation should be 
made without the recommendation of 
a qualified corrosion engineer. 

The anode size will vary with the 
individual job, but by far the most 
commonly used is the 17-lb. anode 
(magnesium). In lots of less than 100, 
these cost about $11 each. The number 
installed depends on the corrosive 
properties of the soil. 


INTERIOR CORROSION 


Fuel Oil Additives—tIn recent years, 
as cleaner fuel oils have brought a 
greater interior corrosion problem, 
inhibitors have been developed to stop 
the corrosive effects of water in oil. 

One of the most widely used of 
these inhibitors is Shell Oil Co.'s 
Sonitor, available outside the Shell 
organization under another name. 

Sonitor is sodium nitrite with an 
alkaline buffer. It dissolves in the 
water contained in the fuel oil and 
forms a protective coating on the 
inside of the tank. 

Cost of this protection is negligible, 
particularly to a Shell account. Within 
the organization, Sonitor is sold al- 
most at cost—15¢ for a 4-oz. can, 
enough to protect a 275-gal. tank for 
three years. 

For the jobber who does not handle 
Shell products, the compound is con- 
siderably more expensive, unless he 
can buy in large lots. 

But even at three times the price, 
it is low-cost insurance for a fuel oil 
tank, which usually represents an 
investment of $100 to $200. 


27 








“Heres remote control 
pumping at its b 














“hi 
est! 
“' — 






JoKH EIM 
CENTRAL SERVICE SYSTEM 


¢ 4 ee 
Ry ree ee 
ps: * : se 
oe deny 3 Be 
5 ddd 
ug as 
; ioe 
Res eae: A 
: ‘ vas ‘ 
¥ 3 z 
‘ " 4 
ead % 





“Wee 
= 
Ng 


= 


a 
. 


J 


. 
&. Le 


Sc 








Pal ; 


28 NATIONAL PETROLEUM NEWS * April 28, 1954 











TF Vale), | 

































= 

















- « eet OO 









Here is the last word in modern pumping 
(Tokheim Remote Control Assembly No. 
55). With pumps submerged in storage 
tanks, gasoline is “pushed” to island dis- 
pensers. Saves piping, installation and 


STATION 








SURFACE PUMPING 


Tokheim surface pumps (Models 45 RCP and 46 
RCP) are placed above the ground near the storage 
tanks, and deliver fuel through island pedestals. 
They develop maximum suction efficiency and 
overcome the pumping problems posed by long 
supply lines, extreme temperature changes and 
large storage tanks. Many Tokheim Remote Con- 
trol Systems with surface pumps are performing 
dependably in all parts of the country. 


Let Tokheim engineers aid you in selecting the proper system. Write for Bulletins 330 and 339 


te control PomPIng oy. 
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OKHEIM 








SUBMERGED PUMPING 











equipment costs. Reduces maintenance. 
Improves delivery and service. Permits 
better station planning. One pump will 
do the work of six or eight conventional 
pumps. Hundreds in use. 





premium 





PIT PUMPING 
Tokheim pit type Remote Control Pumps (Models 
45 RCP-PT and 46 RCP-PT) are placed below 
the ground surface directly above the storage 
tanks. They utilize the same pumping unit as 
Model 39 Lo-Boy pumps, and deliver fuel through 
the same dispensers as other Tokheim RC systems. 
Pit pumps offer the advantages of RC surface 
pumps, and in addition leave the ground area 
above the storage tanks free of obstructions. 


Island dispenser 39A-RC with 
Retrév-A-Hose. E-Z-Fill type (39B-RC) 
in which hose retracts inside 
housing, also available. 


CENTRAL SERVICE SYSTEM 
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TIRES—BATTERIES—ACCESSORIES 








PLANNING STRATEGY for the battery contest are E. O. Wini Electric A 
Lite Co.; Meredith Midkiff, Troy Oil salesman, and F. J. Schuster, Teoy’s vers re 


i 





COACHING DEALERS on how to sell premium batteries means extra contest poin 
. . . t 
for Mr. Midkiff. Here he gives Dealer George Rich advice on how to sell them hey 





ADMIRING PRIZES they have won are Mr. and Mrs. Midkiff. Troy salesmen were 
given points for sales, then picked prizes from a catalog when the contest ended 


All-out participation in a bat- 
tery manufacturer’s sales contest 
can pay off for an oil jobber. 

Oil jobber salesmen like mer- 
chandise prizes and will work 
hard to get them. 


It was a novel experience for the 
three-man sales staff at the Troy Oil 
Co., Indianapolis, to pick prizes out 
of a catalog. In the process of earn- 
ing the necessary contest “points” 
to win these prizes they sold 25% more 
batteries than were sold in the pre- 
vious season. 

Not only was overall battery volume 
boosted into new high ground, but the 
character of the battery business was 
much more profitable because pre- 
mium batteries accounted for 31% 
of the total. It always takes more 
selling effort to move the higher priced 
articles in any line, but pushing the 
premium line is a good answer to 
cut-price competition. 

Contest rewards were purposely 
weighted in favor of the premium line. 

It is significant, however, that the 
Electric Auto-Lite Co., whose bat- 
teries are handled by Troy Oil, set up 
the contest prizes for distributor sales- 
men only. The dealers, who must make 
the final sales to the customer, had no 
share in the contest. Whatever was 
accomplished by the Troy Oil outlets 
was done entirely through the influ- 
ence of the Troy Oil sales staff. 

The Troy men who took part in 
the contest were Austin Laycock and 
Meredith Midkiff, salesmen, and sales 
manager Paul J. Kritsch. 


Planning First—It took a thorough 
work-out of all angles of battery sell- 
ing. As in all contests, it isn’t the prizes 
that sell the goods, it’s the extra effort 
put forth by the salesmen. The Troy 
Oil men had to convince each dealer 
that the Auto-Lite battery line would 
make the most money for him. 

They couldn’t make a high-pressure, 
one-shot, sales talk, glittering with 
hints of big profits or coupled with 
the lure of long discounts. They had 
to sell the battery on it’s quality, it’s 
brand acceptance, the consumer ad- 
vertising backing up the line, the 
standing of the manufacturer. They 
had to somehow persuade the dealer 
to sell more batteries. 

Most of the sales talk was built 
around the premium battery in the 
Auto-Lite line—the “Sta-Ful” battery. 
As it’s name implies, it is a battery 
with an extra large space for electro- 
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lyte, so that water to replace normal 
evaporation need not be added as 
often as in conventional batteries. 

Similar batteries are offered by some 
other manufacturers, so that the water 
angle is not an exclusive feature. But 
it is an important feature, and one that 
is easily demonstrated. 

In addition the salesmen explained 
to dealers the many recent mechanical 
and chemical improvements in the 
whole Auto-Lite line: a new alloy in 
the grids; a new compound in the 
plates; better separators; new con- 
tainers and even an improved sealing 
compound. 

The Old Story—Then they went 
over again the often told story of how 
more batteries can be sold by the 
dealer who doesn’t wait for the cus- 
tomer to have a battery failure on the 
road or in the garage on a cold morn- 
ing. They pointed out again how sim- 
ple it is to look for approaching 
battery failure by testing the batteries. 

These are the fundamentals of bat- 
tery selling today, as they have been 
for years. By applying all of their 
selling art to presenting the story in 
a way which would be most easily 
understood by each dealer, the Troy 
Oil Co. staff got action. 

The dealers believed them. They 
stocked up on Auto-Lite batteries and 
then looked around for battery pros- 
pects. They had no trouble finding 


them, of course, and to their prospects 
they explained why an Auto-Lite bat- 
tery gives the customer more battery 
for his dollar. 

Code Card Helps—tThe dealers used 
to good effect a battery dating code 
card. It is an old device based on the 
fact that all battery manufacturers use 
some kind of a simple code to identify 
the month and year in which each 
battery is made. On a card which may 
be carried in the pocket, is printed the 
current dating codes used by the prin- 
cipal battery makers. If a dealer looks 
at the dating code on a battery and 
compares it with his card, he can tell 
immediately which batteries have been 
in the car a long time. 

As a result of the combined efforts 
of the sales crew and the dealers, the 
dealers wound up the season with a 
healthy battery profit. Troy Oil Co. 
found itself in the battery business in 
a big way, and each man on the sales 
force earned some merchandise prizes. 

The prizes were awarded on a point 
system. Points were credited to the 
salesmen on the basis of unit sales, 
with extra points for signing up new 
dealers. 

More than anything else, a contest 
like this lets dealers and salesmen 
prove to themselves that they can sell 
quality merchandise in the face of 
low-price advertising by chains and 
mail order houses. 


Where TBA Sales Can Be Found 


American Automobile Assn. 
statistics again have made it 
clear that a lot of service station 
dealers are missing the boat on 
TBA. 

AAA member dealers and other 
agencies answered an estimated 41 
million distress calls from motorists 
last year. More than half of them were 
due to tire, battery and ignition trouble. 

More complete checks of customers’ 
cars and better selling tactics on the 
part of station dealers could have 


prevented many of these calls. 

But the call total did drop 1 million 
from the 1952 figure. 

The AAA estimate is based on re- 
ports from 18,000 official AAA agen- 
cies, serving the national club’s 4.3 
million members. The results are pro- 
jected to take into account all pas- 
senger car registrations. 

A complete breakdown of estimated 
road service calls placed by motorists 
last year, as compared with 1952, fol- 
lows: 


... in brief 
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Washer Self-Powered 

The Anco “Big Shot” windshield 
washer, manufactured by the Ander- 
son Co. of Gary, Ind., is entirely self- 
contained and draws no power from 
the car’s battery or vacuum system. 
Two important features are easy, fast 
installation and trouble-free operation. 

The washer operates by light toe 
pressure on the “surge-meter,” which 
sends two metered shots of water 
against the windshield. Packed in a 
multi-color display box, the “Big Shot” 
carries a suggested retail price of 
$7.95. 


Routine into Profits 


A Lincoln, Neb., Skelly dealer re- 
cently started out on a routine car- 
starting service call and ended up 
making $40.50 on the deal. 

D. W. Jewett pushed the unfor- 
tunate motorist’s car back to the sta- 
tion “just to check the battery and 
give it a charge.” When the fellow left 
the station, he had bought a wash job, 
grease job, six quarts of oil, filter ele- 
ment, air cleaner service, wheel re- 
pack, one quart of automatic trans- 
mission fluid, a battery, upper radiator 
hose, one quart of permanent anti- 
freeze and 11 gal. of gasoline. 


1953 1952 
Calis Pct. of Total Calls Pct. of Total M hi R Ti 
Tire . ot _.. 9,523,000 23.01 11,015,000 25.98 acnine Negrooves tires 
Battery or Electrical 9,196,000 22.22 10,837,000 25.56 B. F. Goodrich Co. is marketing a 
Ignition 5,662,000 13.68 5,033,000 11.87 . : : 
palin 3,584,000 866 4,308,000 10.16 cross-cutting and regrooving machine 
Stuck 2,305,000 5.57 3,023,000 7.13 that will convert standard tires to new 
Wrecker 2,268,000 5.48 1,399,000 3.30 skid-resistant treads in 4%2 minutes. 
ype os ae me one <_ The machines duplicate the company’s 
Oo , 2 ad * ’ ae “ } 7 ® 
Carburetor _ 989,000 2.39 538,000 1.27 Life-Saver” tubeless tire tread de- 
Lock & Key 803,000 1.94 424,000 1.00 sign, consisting of more than 10,000 
{ Gas Line . 522,000 1.26 534,000 1.26 tiny blocks of rubber spaced 16 to 
Brakes . 493,000 1.19 920,000 2.17 the inch. 
i Lights 406,000 98 492,000 1.16 . 
. All Others 2,500,000 6.04 _—1,479,000 3.49 ‘The new tread design can by ap- 
osama Rh SGN Sie at ee av pete’ plied to new and recapped tires as well 
Total 41,388,000 100.00 42,398,000 100.00 as worn ones, company officials said. 
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Purolator says, 


“TELL YOUR 


KQliseeeceeess 





17 out of 18 car makers specify 
oil filter change every 5000 miles 


Tell them to talk up the Car Owner’s Manual—the instruction 
book that comes with every car. It’s tailor-made to help dealers 
sell oil filters—full of tips for extra services. 


What’s more, Purolator is backing up dealers with 2-color ads 
in the Post, May 1; Life, May 10; Look, June 1—+telling motorists 
how Purolator Micronic Oil Filters reduce driving costs. 


How can dealers cash in? Easy! They just do three 
things! 1. Show each customer what Ais manual says. 2. Show 
him why Purolator is the best money can buy. 3. Check every 
filter when they change the oil. 


Do this and they’ll get 3 profits— (1) a profit on the oil — plus 
(2) a profit on the filter—plus (3) a profit on the quart of oil 
used to replace oil thrown out with the dirty filter! 


Three extra profits without extra work! 





.* 


Manuals!" 


Tell Dealers to Sell Purolator! Because Purolator* 
is the world’s finest. The original oil filter —first on 
the market —/first with the Micronic’ principle — first 
with a Micronic Full Flow type! Standard of the 
industry, today’s Purolator is widely imitated — 
never equalled. Found on more makes of cars than 
any other filter — engineered to fit all makes of cars. 
Traps more dirt — finer dirt — faster. 


PUROLATOR PRODUCTS INC. 
Rahway, New Jersey and Toronto, Ontario, Canada 


*Reg. U.S. Pot. Off. 


PurOlator $ 


Norik rest O81 FILTER 
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p zokell golverttst ng! 


New og 


Hang onto your hat — AC 
is hitting the boards on 
highways coast to coast — 
plastering every important 
market area with smash- 
ing copy that lets motor- 
ists know, in short order, 
what a new set of AC 
Spark Plugs will do for 
their cars! The tremen- 
dous AC national maga- 
zine advertising campaign 
in all the big-time publi- 
cations ties right in with 
this a hundred percent! 
Be sure you're in on it! 


SPARK 
PLUGS 


New eg les-malng por ohandisVedg 


No one, but no one, beats 
AC at putting together 
merchandising programs 
that pack a wallop where 
the wallop does the most 
good—at the point-of-sale! 
This spring program is 
no exception — window 
trim, pump stickers, air- 
planes for kids—AC has 
thought of everything! 
Hop on the band wagon 
—AC is really rolling! 











LUBRICATION 


Lincoln Sets Up Special Axle Lube 


Lincoln-Mercury has come out 
with a recommendation that the 
rear axles of its cars be lubricated 
only with a special hypoid lubri- 
cant not generally available in 
service stations. 

Car dealers will handle the lu- 
bricant, a sulfur-chloro-lead com- 
pound, under a parts number. 

Some oil marketers interpret the 
Lincoln-Mercury action as a return to 
the practice of recommending special 
lubricants to cope with the varied and 
peculiar features of different automo- 
biles. 

Others see it as just another peri- 
odic departure from the generally ac- 
cepted use of multi-purpose lubricant 
that was designed for the specific puf- 
pose of eliminating the hodge-podge 
of lubrication recommendations prev- 
alent years ago. 

These marketers point out that an- 
other car manufacturer currently uses 
an active sulfur lead soap lubricant 
as factory fill in its cars for break-in 


purposes. The lubricant also is made 
available to car dealers, but only for 
use when axle failure in the field re- 
quires replacement. The manufactur- 
er wants its own lubricant used during 
break-in of the new axle. 

Oil industry lube men admit both 
of these special lubricants may have 
a slight edge over multi-purpose lubri- 
cants generally used in service sta- 
tions. But they report no indication 
that multi-purpose lubes have caused 
any axle failures. 

Two lube men told NPN the rec- 
ommendation places the car manufac- 
turer in a “cozy” position. If an axle 
fails and the customer has been using 
an all-purpose lubricant, the car dealer 
then can point to the special lube rec- 
ommendation and say, “Sorry, if you 
had used our lubricant it wouldn't 
have happened.” 

A Safety Factor—The car manu- 
facturer, on the other hand, feels that 
the slight added safety factor of his 
lubricant is desirable for it will reduce 


even further the incidence of axle 
failure. 

Principal objections of oil men to 
special lubrication recommendations 
for rear axles, or any other car com- 
ponents are: 

1. A return to special lubricants 
will mean an increase in number of 
lubricants stations must stock and 
compounders must produce. Multi- 
purpose grease was developed to over- 
come this costly and cumbersome 
situation. 

2. With each additional type of 
lubricant needed for various cars, the 
chance of error is increased. For ex- 
ample, Lincoln’s  sulfur-chloro-lead 
compound, if mistakenly used on an- 
other make of axle, would produce 
quick failure. Or an active sulfur lead 
soap product used in a Lincoln rear 
axle will ruin that unit. 

The situation, though not far 
enough along to show a definite trend 
toward special lubricants, has reached 
a point where it has been placed on 
the agenda for the American Petro- 
leum Institute Lubrication Committee 
meeting, at Skytop, Pa., May 3-5. 





SAE Oil Grades Face Changes 


SAE viscosity gradings on mo- 
tor oil appear to be heading for 
a major overhaul soon. 

The Society of Automotive 
Engineers will have a proposal 
to change the gradings tossed at 
it at its June meeting in Atlantic 
City. 

Growing popularity of multiple vis- 
cosity oils, with their many possible 
combinations of grading, is bringing 
confusion and complexity to the man 
who services cars, the man who makes 
the oil, the station attendant who 
sells it, and the customer who buys 
the product. 

Quaker State Oil Refining Corp. 
may have started the ball rolling this 
month when it began marketing its 
oils under three simple designations— 
light, medium and heavy. 

Quaker State now markets its oils 
this way: 

Quaker State HD Oil 

Light, covering SAE 10W-20W-20 
recommendations 

Medium, covering SAE 20W-20-30 
recommendations 

Heavy, to meet SAE 40 or 50 needs 

Quaker State Motor Oil 

Light, for SAE 10W-20W-20 

Medium, SAE 20W-20-30 

Heavy, SAE 40 or 50 


Quaker State Multiple Viscosity Oil 
for special applications. 

Quaker State says its new gradings 
mean greater simplification and effi- 
ciency in warehouse stocks, dealer 
stocks, in servicing crankcases and in 
assuring correct grade of oil in cus- 
tomers’ engines according to individ- 
ual requirements. 

The company believes the trend to 
multiple viscosity oils has made the 
SAE system obsolete, with SAE num- 
bers becoming more a source of con- 
fusion than assistance. All engines 
really need these days are three grades 
of oil: 

e Light for cold weather service 

e Medium for warm weather oper- 
ation 

e Heavy for some heavy-duty 
truck engines, or for engines that 
have accumulated such age and mile- 
age that a heavy oil is needed to cut 
consumption. 

Quaker contends engines don’t need 
or recognize the fine gradations be- 
tween the seven grades of the SAE 
system. 

Neither do engines recognize the 
duplications and overlapping of multi- 
ple viscosity products, especially where 
the multiple gradings are carried to 
extremes, the company says. 
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Tide Water Launches 
All-Season Motor Oil 


Tide Water Associated Oil Co. is 
introducing an “all-season” motor oil. 

The new oil, called “Veedol 10-30,” 
went on sale April 15 on the West 
Coast, and meetings are being held in 
20 cities to brief station dealers on the 
new product. 

Veedol 10-30 is being packaged in 
a specially designed, blue and gold, 
one-quart can. 

The company claims its new prod- 
uct, “will result in better octane per- 
formance from the gasoline used, re- 
duce carbon deposits in the engine, 
increase gasoline mileage up to 15%, 
reduce engine drag, cut down knock- 
ing and provide quicker starting in 
winter weather with less demand on 
the battery.” 


Sun Markets New Motor Oil 


Sun Oil Co. has launched a new 
motor oil called “Sunoco Special Hi- 
Compression Motor Oil.” 

Sunoco’s Vice President Frank R. 
Markley said tests have proved the 
new oil reduces engine octane require- 
ments by four or five numbers when 
compared with conventional heavy- 
duty motor oils. 
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Gas Rate Hike Ruling May Aid Oil 


Higher consumer gas prices 
are in the offing, following a 
precedent-shattering decision by 
the Federal Power Commission 
on April 15. 

But it was doubtful how much 
of a boom this would be for fuel 
oil and coal competitors—or how 
long this advantage might last. 

The FPC decision was in the Pan- 
handle Eastern Pipe Line Co. case, 
with the commission permitting the 
company to base its rates on average 
field prices of gas it produces for it- 
self, rather than on gas production 
costs—as had been the policy up to 
new. 

This means that other gas compa- 
nies are entitled to the same rate- 
setting change, with many gas con- 
sumers due to feel the results in their 
gas costs. 

The upshot of the Panhandle deci- 
sion was to give the company a rate 
increase of $12.7 million annually, 
as against increases it had sought of 
$21.4 million. Also, FPC estimates the 
company will have to grant refunds 
of at least $32 million. 

The FPC tended to discount the 
effect in consumer rates of its ruling 
in the Panhandle case. Projecting the 
new rate base to residential customers 
in Detroit—at the extreme end of the 
company’s system—the difference in 
monthly costs to the typical home 
(using an average of 18.7 thousand 
cu. ft.) would be only 24.33¢ (or 1.6% 
of the gas bill), FPC said. 

But Chairman Jerome Kuykendall 
believes that rate hikes would be only 
temporary. The decision, he added, 
was based partly on the feeling that 
the best hope of getting cheaper gas 
is to encourage transmission compa- 
nies to acquire their own reserves. 
The thinking is that the discovery of 
gieater supplies will tend to restrain 
average field prices. Only 15% to 
20% of the nation’s gas reserves are 
owned by transmission companies, the 
chairman added. 

Some Are Fighting It — Another 
question mark is whether the new 
FPC ruling will be allowed to stand. 
Already some congressmen are up in 
arms, charging “consumer gouging,” 
and legislation has been introduced in 
both sides of Congress to bar the new 
rate application. One sponsor is 
Senator Homer Ferguson (R., Mich.). 
On the House side the legislation is 
being urged by Representatives Charles 
Oakman (R., Mich.) and Louis C. 
Rabaut (D., Mich.). 


And the Senate Commerce Com- 
mittee wasted no time, following the 
FPC decision. It approved hearings 
by its subcommittee on business and 
consumers interests on the Ferguson 
Bill (S. 3178) for May 6-8. Some fur 
is sure to fly. 

There may be more rate fireworks 
in the offing if the FPC approves an 


application of American Louisiana 
Pipe Line Co. to build a new line from 
Louisiana to Michigan. 

This could touch off another round 
of gas price increases, since the com- 
pany proposes to buy gas at a price 
above the average for the field. And 
other transmission companies, with 
escalator clauses in their contracts, 
apparently would have to start meet- 
ing the American Louisiana price. 

FPC can’t control gas field prices 
but it could refuse the application. 








than any other 
illuminated sign 


Behind this sales-stimulating Plastilux® sign stands 
Neon Products’ unexcelled facilities for design ... market 
research... mass production... consistent product qual- 


ity ...complete records system... shipping. 


The 25 years’ experience which developed SIGNver- 
tising also established the financial stability to assure 
completion of any dealer identification program, no matter 


how large. 


Investigate your source of supply before investing. 


You can build any point-of-sale 


ign program around 


Plastilux® ... America’s largest selling illuminated sign. 


NEON PRODUCTS, 


$501 NEON AVENUE, 


LIMA, 


INC. 


ouio 


WRITE TODAY for a free subscription to 


SIGNews 


the voice of SIGNvertising®. Or re- 


quest a SIGNvertising® engineer to assist you 


in planning your sign Campaign, without any 


obligation, 
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SIMITONW-EN/GINEEREO 


COMPLETE LINE TO BUILD YOUR PROFITS 
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MAKE YOUR station a completely integrated Wayne-equipped 
station. Pumps . . . hoists . . . air compressors . . . high boys 
.. + hose reels . .. car washer ... and many other service units 
all Wayne-built, sold, and serviced. 

Each piece of Wayne “station-engineered” equipment is de- 
signed for its particular job, developed to work economically 
with other equipment, built under a rigid quality-control 
system, marketed and serviced through closely supervised 
channels. All this gives you the means for fast, complete, 
profit-building service. 

When you build or modernize, don’t assemble your station 
piecemeal. Standardize all the way with a Wayne station for— 
ONLY ONE high quality . . . ONLY ONE source of supply 
. »» ONLY ONE responsibility to keep your equipment at peak 
performance . . . ONLY ONE nationwide service with hundreds 
of service points staffed with factory-trained men, completely 
stocked with replacement parts. 


THE WAYNE PUMP COMPANY 


SALISBURY, e TORONTO, 
MARYLAND CANADA 
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YOU are part of their prayers... 


ONE MORE SPRING has come to our spin- 
ning earth. The dark soil stirs: the vines 
revive. Who can doubt now that the 
resurrection and the life are real—? It is 
a time for joy and hope; a time for faith; 
and never, surely—never—a time for 
despair see 

Yet thousands of Americans will come 
this week to the church or temple of 
their choice—unjoyously, with despair 
in their hearts—to pray for a miracle. 

They are the lovers of the doomed. 
They have listened to the most terrible 
words that those who love can ever 
hear: 

“I’m sorry ... Your wife .. . Your 
mother . . . Your brother . . . Yes, 
Cancer. We discovered it too late . . .” 

In so little time now, they must learn 
to live alone. For those they love will 
die: a year from now; a month from 


now; a few weeks, more or less. Only a 
merciful miracle can change the story: 
the final, sure cure for cancer. It is for 
this they pray. 

And you are a part of their prayers. 
For man is the instrument of God’s 
works. The miracle men pray for, in 
the battle with man’s cruelest enemy, 


must come from the laboratories of men 
... the laboratories you support, through 
your contributions to the American 
Cancer Society. 

You can turn the page now—and 
forget about the whole thing in twenty 
seconds. Or you can pause and con- 
sider how much you want to give. 


American Cancer Society 


Cancer 


Man’s cruelest 


GENTLEMEN: 


Please send me free information on cancer. 


| Enclosed is my contribution of $ 
enemy to the cancer crusade. 


strike back 


Give 


nply address the envelope: 


CANCER c/o Postmaster, Name of Your Town 
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Fruehauf Markets Light, Smooth Riding Tank Trailer 

A lighter, more sturdy, smoother-riding tank trailer has been developed by 
Fruehauf Trailer Co. The new trailer was introduced at a recent Fruehauf sales 
meeting in Cleveland with the unveiling of a cutaway model constructed for 
exhibition purposes. The new tank-trailer is available with General “Air-Spring” 
tandem. Fruehauf reports tests indicate the new tandem eliminates a major source 
of tank damage. The air-pressure in the suspension automatically varies to suit 
the load so that a soft ride is obtained even when the tank is running empty. 
Height of the tank remains constant, whether empty or loaded, and permits 
lowest possible mounting with minimum provisions for tire clearance. This means 
a lower center of gravity and greater safety. Fruehauf’s new trailers also feature 
a new, lighter wheel. The five-spoke wheel now used results in savings of from 
57 to 67 Ibs. per axle, depending on the size wheel on the unit. Square manifold 
valves are used on the tank-trailer. They are about 24% lighter for a three- 
compartment unit and permit faster unloading. 


is equipped with a liquid level glass 
port and air pressure gauge for quick 
visual inspection. A wall hook is sup- 
plied. Pyrene Manufacturing Co. 
Circle No. 1 on Reply Coupon 


Bumper Protects Docks 


A shock-absorbing bumper of neo- 
prene synthetic rubber protects wood 
facing boards on truck loading plat- 
forms from damage. Outwardly, the 
dock guard resembles a half-round 
molding on a wide, flat base. But the 


14-ft. sections are hollow, with inner 
webs that provide rigidity and 
“bounce.” The bumper is applied with 
ordinary roofing nails spaced three or 
four inches apart along the upper and 
lower flanges. Individual sections can 
be laid end-to-end to form a strip of 
any desired length. Everguard Co. 


Circle No. 2 on Reply Coupon 





Improved Oilers 


Improvements in Plews pistol and 
pump-type oilers include a new seam- 
less spout, leak-proof coupling for use 
on all oilers with interchangeable 
spouts and a one-piece drawn steel 
base. A four-page brochure containing 
illustrations and specifications of the 
entire line of oilers now is available. 
Plews Oiler Co. 


Circle No. 3 on Reply Coupon 


Hose Won't Kink 


A lightweight hose withstands sharp 
bends without kinking and will not 
collapse under the partial vacuum 
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New Fire Extinguisher 


e FOR FURTHER INFORMATION 


On equipment or literature described in this issue: CIRCLE THE NUMBER 
below. Fill in the reply coupon, clip and mail to 


Your inquiry will be forwarded to the manufacturer. Void after July 28, 1954. 





A vaporizing liquid fire extinguisher 
has a new combination carrying han- 
dle and squeeze-type operating valve 


1 2 3 a 5 





| 
| 
| 
| 
: 330 W. 42nd St., New York 36, N.Y. 
| 
| 
| 
| 
I 


7 8 9 10 1 





that is center balanced for easy ma- 
nipulation. One hand holds the ex- 
tinguisher and starts or stops the 
discharge, leaving the other free to 
direct the 30-ft. hose stream. The 
two-qt. extinguisher is effective on 
electrical and flammable liquid fires 
and can be recharged at once by re- 
filling with Pyrene liquid and pres- 
surizing from an air hose. The unit 
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of rapid discharge. The new product 
is aimed at delivery truck use in un- 
loading gasoline, industrial lubricants 
and drawing and cutting oils at serv- 
ice stations and industrial plants. It 
has an oil-resisting rubber tube and 
cover, with spiralled wire reinforce- 
ment. Hewitt-Robins, Inc. 


Circle No. 4 on Reply Coupon 


Station Register Simplified 


A special cash register for service 
stations is greatly simplified, but pro- 
vides a ready reference to gasoline 
sales. The right side of the keyboard 
registers only gasoline sales by cash 
value, with a ring-up and _ totaling 
capacity of $999.99. The register total 
of gasoline sales can be checked 
regularly during the day with the 
pump meter total. The left side of the 
keyboard records all other sales by 
appropriate department designations, 
making it possible to ring up combina- 
tion sales in one operation. It is avail- 
able in either hand or electric models. 
R. C. Allen Business Machines Inc. 

Circle No. 5 on Reply Coupon 


Lamp Wiring Trough 
A wiring trough, with attached pipe 
slipfitter in cast silicon aluminum, is 


designed for greater strength with 
mounting numerous lampholders. It 
eliminates the need for separate slip- 
fitter and close nipple. The wiring 
trough is 17 in. long. The pipe slip- 
fitter measures 2 in. Magni-Flood, Inc. 

Circle No. 6 on Reply Coupon 


Sleeve Protects Hands 


A composition rubber sleeve fits 
over the handle of the Hydro-Air 
pressure washer to protect the opera- 
tor’s hand from heated metal when 
cleaning or rinsing with hot water. 
A rubber collar that fits over the shut- 
off nozzle also is available. The device 
is useful for cleaning engines, parts 
and car washing and other service 
station cleaning operations. D&M 
Products, Inc. 

Circle No. 7 on Reply Coupon 


Diesel Power Increased 


New P&H two-cycle diesel engines 
feature 36% greater power output. 
Though of the same basic design as 
former models, the manufacturer 
states, the new engines include 52 
major advancements and refinements. 
Operating speed has been increased 
to 1,800 rpm. Compression ratio of 
all models is 16 to 1 and bore and 
stroke are 4.5 x 5.5 in. Improved 
cylinder assembly, increased cooling 
capacity and new combustion cham- 
ber design are some of the improve- 
ments. Horsepower ratings range 
from 58 to 255. Diesel Engine Divi- 
sion, Harnischfeger Corp. 


Circle No. 8 on Reply Coupon 
Station Lights Offered 


Service stations in warm climates 
are being offered a new line of low- 
cost, open-type, horizontal fluorescent 
fixtures. Designed for under-canopy 
or pole-mounted use, the new fixture 
is available with a choice of two or 
four 73-watt, 8-ft. slimline lamps. The 
unit is wired and ready to install. 





Channel and reflector assembly are 
made of die-formed steel and finished 
in baked white enamel. End plates and 
lampholder plates are of anodized alu- 
minum. Guardian Light Co. 


Circle No. 9 on Reply Coupon 


Wool Wash Mitt 
A wash mitt of special Dynel wool, 
coated inside with neoprene synthetic 
rubber, will not mat or crack and re- 
mains pliable whether wet or dry. The 
mitt prevents cold water from chilling 
the hands. It is offered both for serv- 
ice station use and as a resale item. 

Albertson & Co., Inc. 
Circle No. 10 on Reply Coupon 


Coupler Has Sight Gauge 
Deliveries to underground tanks 
can be checked visibly from all angles 
with a new coupler, which features a 
special sight gauge. The manufacturer 
claims adaptibility that meets every 
requirement for tightfill deliveries to 
underground tanks. The coupler can 
be used with a manhole as small as 
6% in. in diameter. The device is 
made of high tensile aluminum with 
bronze push-rod and cams. The push- 
rod can be used as a carrying handle. 
Ever-Tite Coupling Co. 
Circle No. 11 on Reply Coupon 
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"Te@)nha - : : interpreting the oil news 


Atlantic Coast 


By 
Raymond E. Bjorkback 


Oil Man Pitches In 


An Independent marketer is in a 
fair way of making a $1 million plus 
contribution to civic, and oil, progress 
in New England. 

All that’s needed to get the project 
under way is a favorable vote in the 
Town Meeting at Scituate on the his- 
toric Massachusetts coast. 

On what is now just harbor front 
marshland, Quincy Oil Co., Quincy, 
Mass., would: 

1. Enlarge Scituate’s business dis- 
trict with a Colonial-style shopping 
center, complete with parking facilities 
for 225 automobiles. 

2. Enhance the town’s appeal for 
“summer people” with a Marina 
(small boat docking and service facili- 
ties) that would accommodate initially 
about 50 pleasure craft up to 65 ft. 
in length. 

According to initial estimates, the 
shopping center would cost about $1 
million, the Marina about $100,000. 

The shopping center would occupy 
about three acres of a seven-acre tract 
which Quincy Oil owns. 

This adjoins a principal street of 
Scituate’s business district, which 
draws not only local trade, but also 
shoppers from several near-by towns, 
principally Cohasset, Norwell, Marsh- 
field and Hingham. 

On the water side, Scituate Harbor, 
with a Marina, would offer the only 
service refuge on the ocean between 
Boston and Plymouth. 

Quincy Oil can expect to share in 
any increase in business volume the 
shopping center would bring. Scituate 
and its neighbor towns are part of the 
territory this marketer serves from 
Quincy, where one of its two deep- 
water terminals is located. 

The other terminal is at Chelsea, to 
the north across Boston Harbor. 

Already on the Scituate tract is one 
of Quincy Oil’s nearly 100 Pow-R- 
Plus gasoline outlets. 

The Marina, which Quincy Oil 
would lease out, it planned with a 
view to future expansion. Thus, it 
would be a potentially large-volume 
outlet for marine products. 


For the town, the projected property 


improvements would promise in- 
creased tax revenue, along with 
greater business volume. 

One measure of the potential in the 
latter respect is afforded by the ex- 
ample of Quincy, which undertook an 
off-street parking program eight or 
nine years ago. Since then, Quincy’s 
retail sales volume has risen to $110 
million annually from $35 million. 

It is estimated accordingly that, as 
an average for the area, a new down- 
town parking facility can mean about 
$20,000 more per year in local retail 
sales volume. 

The parking facility planned for the 
shopping center would adjoin an ex- 
isting 375-automobile parking lot; also, 
it’s planned for future expansion. 

Quincy Oil’s president, Fred Berg- 
fors, is president of Quincy’s town 
planning board. In addition, he’s 
chairman of the Boston Chamber of 
Commerce's rivers and harbors com- 
mittee. 


Bigger Esso Expansion 


Esso Standard will spend about $10 
million more on capital facilities in 
New Jersey this year than the some 
$28 million it spent last year. 

One project now under way is a 
63,000,000-gal. terminal at Paulsboro, 
President Stanley C. Hope told the 
annual dinner meeting of the Jersey 
City Chamber of Commerce last week. 

Esso has been improving its bulk 
plants and retail outlets throughout 
the state, “and the program goes on,” 
he said. 

The advent of the buyer’s market is 
a challenge that will stimulate the in- 
dustry, Mr. Hope observed, addin2: 

“We plan to meet that challens> by 
improving the efficiency of our c-era- 
tion wherever we can; by makin ~ the 
best products in the market; by ' gor- 
ous advertising and promotions, and 
by hard selling. The challenge *s an 
ooportunity.” 


Sales Force Unified 


Virtually all salesmen for Tide 
Water Associated in its Eastern Divi- 
sion now handle both automotive and 
industrial sales, heretofore engaging 
separate sales forces. 

The only exceptions are in the Pitts- 
burgh area. This has been designated 
an industrial sales district under a 
supervisor reporting to the Middle- 
Atlantic Department manager. 

Merger of the two sales divisions 
into a single general sales organization 
is expected to result in “a more effi- 
cient, more effective manner of doing 
business.” 
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Midwest 


By Leonard Castle 


Valuable Service for Jobbers 


Midwest jobbers may be proud of 
the work performed by Myles Hall of 
Duluth, Minn., in compiling and cor- 
relating the cost accountings figures 
presented earlier this month to the 
National Oil Jobbers Council in Hot 
Springs, Va. (See NPN, April 7, p. 15; 
April 14, p. 24). 

As chairman of NOJC’s Uniform 
Accounting Committee, Mr. Hall de- 
voted some 80 hours of his own time, 
working evenings and on Sundays, 
poring over more than 100 reports 
from jobbers throughout the nation 
to compile the true picture of jobber 
operations. 

Mr. Hall’s assignment was one of 
the most important to be performed 
in recent years by an NOJC commit- 
tee or member. The figures of jobbers’ 
costs and profits will provide in future 
years a yardstick by which all jobbers 
may compare their own operations 
with the nation’s average. 

As president of the Northwest Petro- 
leum Assn., Mr. Hall repeatedly has 
urged jobbers in Minnesota and North 
Dakota to keep accurate records. 

In a recent speech to the associa- 
tion, he pointed out that many jobbers 
always complain they do not have 
sufficient margin to make a profit. This 
is true from time to time, he noted, ° 
and many times in recent years job- 
bers have had to fight for increased 
margins. 

“But, remember this margin will 
never be so high as to hold an um- 
brella over the head of an inefficient 
jobber,” he declared. “I know of one 
jobber who does not think that his 
margin is satisfactory. Yet this man 
only takes his bulk plant inventory 
once a year. He does not have any 
gauges on his tanks and he has to let 
one tank run dry before he can re- 
order. 

“If this man does not make a profit 
he is in no position to say that his 
margin is not adequate because he 
can’t even prove that he is collecting 
for all the gasoline that he delivers.” 

Mr. Hall explained that the NOJC 
uniform accounting will go a long 
ways in the future toward showing 
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REGIONS 


when margins are inadequate. He 
urged all jobbers to set up their books 
so that profit and loss statements could 
be drawn up on the same uniform basis 
as the NOJC report. 


“Then in coming years you can al- 
ways compare your business opera- 
tions with your fellow jobbers,” he 
said. “There is no question in my mind 
that if we can do a thorough and ac- 
curate job on this uniform accounting 
project that we will be able to talk 
facts and prove them and thereby 
always secure adequate margins.” 


One Good Deed... 


A dealer in Momence, Ill., 60 miles 
south of Chicago, last week performed 
an act of public relations that must 
have been heartwarming to the oil 
industry. It received a front page story 
in the Chicago Tribune and other Illi- 
nois papers. 

As the Tribune pointed out, the 
good deed of Arthur O’Cull, 53, and 
his son, David, 14, “established a 
reputation of good will for the Chi- 
cago area.” Mr. O’Cull, a Marathon 
dealer, is supplied by the Cardosi Oil 
Co., Kankakee jobber. 

The story came to light in a letter 
written to the Tribune by William 
Horne, Canadian rancher, who was 
traveling from Florida to his home in 
Killdeer, Sask. 


“We've been told so many times 
that the people in and around your 
great city are after money,” Mr. Horne 
said, “and I have several friends who 
are afraid to come here for that rea- 
son.” But he pledged himself to shatter 
that belief when he gets back to Kill- 
deer. 


During a stop at the O’Cull service 
station, Mr. Horne inadvertently left 
his billfold, containing his license, car 
ownership papers, and other valuable 
personal documents. 

When he arrived in Chicago he 
wrote to “the man who runs the sta- 
tion at the corner of Route 114 and 
Highway 1 in Momence.” Keep the 
cash, he said, but please send the 
wallet. The billfold, with this note, 
arrived promptly: 

“Your wallet was found by my son, 
David, who waited on you, three 
hours after you left. We called the 
sheriff's office and had a call put out 
to state police to try to locate you on 
the road to inform you of your loss. 

“This failed, and then we decided 
you would remember where you left 
it and would contact us. We hope 
everything is in the wallet. I have 
taken out $1 to cover telephone call 
and mailing by registered mail. $13 
remains.” 
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Unfair Oil Taxes—Lay Siege to Them Now 


Why should not the industry begin now to plan 
for an aggressive campaign looking to the repeal 
by Congress, in 1955, of the 6¢ per gal. federal 
tax on lubricating oils and to at least the partial 
removal of the equally “temporary” tax of 2¢ per 
gal. on gasoline? 

Congress has itself practically invited such 
action by a recent modification, discriminatory in 
effect, of the lube oil levy and by providing for 
continuation of the “gas” tax at its present rate 
only until next April 1. So, the opportunity should 
exist, early next year, for a complete airing before 
the revenue committees of House and Senate of 
whatever facts the industry might care to present 
in support of a federal withdrawal from this spe- 
cific field of taxation. 

The odds right now would seem to favor a 
resounding victory on at least one and possibly 
even both scores. 

The lubricating oil tax is especially vulnerable 
to attack—and to elimination. When Congress, in 
passing the recent excise tax bill, provided in con- 
nection with the 6¢ lube levy that cutting oils 
shall be taxed at not more than 10% of the selling 
price, it but succeeded in further emphasizing the 
inequity of this particular tax. 

There are few commodities in all this world as 
essential as lubricating oil. The whole ease of 
movement of the modern economy is dependent 
on it. Yet lubricating oil shares with whisky and 
tobacco the “dubious distinction” recently noted 
by the president of the National Petroleum Assn., 
A. W. Scott, of bearing one of the highest tax 
rates, in some cases exceeding 50% of the whole- 
sale price. No other essential industrial commodity 
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is subjected to such a high rate of tax. 

By allowing for a variance in the tax where 
lubes used as cutting oils are concerned, Congress 
sought to give recognition to one obvious unfair- 
ness in the law, but succeeded only in making a 
bad law worse. The exception already has been 
shown to raise serious, possibly insoluble, ad- 
ministrative problems. And it is bound also to give 
birth to any number of new and unjust situations 
—-situations, for example, that will favor big con- 
sumers who buy in bulk and be discriminatory 
against small businesses that buy in small quanti- 
ties and whose tax will be figured on a basis that 
includes the cost of drums and the like in the 
selling price. 

Facts such as the above, properly marshalled 
and presented under the able auspices of the 
American Petroleum Industries Committee, should 
have a powerfully persuasive influence upon the 
Congress when the next revenue revision bill 
comes up next year. 

As strong a case can be made out in support 
of a reduction in the federal gasoline tax—as a 
first step towards the eventual complete elimina- 
tion of that levy. This, too, is an unjust tax, and 
is becoming increasingly to be recognized as such. 
Moreover, it is the means whereby the govern- 
ment is enabled, under the system of highway 
grants-in-aid, to intrude itself into a function that 
is purely and properly a concern of the several 
states. 

The industry would be doing its customers and 
the states a distinct service by beginning now to 
lay the groundwork for an all-out campaign in 
1955 against these two oppressive levies. 
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‘Gas’ Picks Up But Prices Remain Easy 


Gasoline continued the center of interest in the 
nation’s oil markets the past week. The Armed 
Services’ combat-grade requirements in the Gulf/ 
Caribbean area for the first half of fiseal 1955 
were oversubscribed by about 4.5 million bbls. 

The long drawn-out retail gasoline price war in 
New Jersey showed signs of clearing up. 

Heating oils mostly were neglected in spot trading. But 
signs already were pointing to heavy demand—and maybe 
tight supplies—for next Fall and Winter. 

Offerings of 80/86 oct. combat-type motor gasoline to 
Armed Services Petroleum Purchasing Agency (see p. 49) 
ranged upward from 9.74¢ per gal. While the quantity 
required was heavily oversubscribed, trade sources declared 
that even so the bids reflected less “distress” in the market 
than the recent tenders to furnish jet fuel. 

Low Octane Prices Shaded—There still was plenty of 
gasoline in all areas, according to trade reports, and prices 
still could be “shaded” readily for regular and low octane 
grades. On the other hand, considerable trade interest was 
indicated for top-quality material. At the Gulf, clear “cat 
naphtha” testing 93 oct. was in demand. 

In Chicago, prices for gasoline dipped 0.125¢ gal. when 
a terminal operator reduced his truck transport prices to 
11.875¢ for regular-grade and 12.875¢ for premium. 

From a marketing standpoint, the biggest development 
was abatement in the New Jersey retail price war, but this 
did not occur until after pump prices hit a new low for 
the area this year of 10.9¢ (ex S5¢ state and federal taxes). 

Sun Oil Co., which had been operating some stations in 
New Jersey on consignment basis, gave notice that this type 
of operation was being cancelled on April 21. Sun’s move 
appeared to be the turning point, for shortly thereafter 
several companies that had been offering “voluntary allow- 
ances” (off 15.2¢ tank wagon) of as much as 4.3¢ with- 
drew these “discounts.” 

Retail Price Rise—Prices at some retail outlets in north- 
ern New Jersey advanced as much as 8¢ gal., from 12.9¢ 
to 20.9¢ (ex taxes). However, trade sources said it prob- 
ably would take a week or so before station operators 
worked off low-priced inventories. Pending depletion of 
these stocks at stations, retail prices ranged anywhere from 
12.9¢ to 21.9¢ (ex taxes). 

Since the war started in New Jersey early this year, 
almost the entire state has been affected by cut prices. 
Northern New Jersey probably was hardest hit, but the 
Camden area saw prices down to 15.9¢ and Bridgeton, 
to 14.9¢. 

Dollar Loss Heavy—The dollar loss to marketers and 
station Operators has been heavy, according to trade re- 
ports. One source estimated that major marketers in New 
Jersey through “voluntary allowances” had “given” away 
almost $20 million. 

Dealers were “giving away,” too. Charles Rabig, presi- 
dent of Union County Gasoline Retailer Assn., said that 
his group’s policy was to sell “at cost plus rent (1.5¢) until 
we get Fair Trade.” Rabig declared that he spoke for the 
state association (New Jersey Gasoline Retailers) as well. 

Heating Oils Drag—Heating oils, meanwhile, were the 
“forgotten” products, as far as spot requirements were con 
cerned, but big demands are slated for next winter. At the 
Gulf, trade sources said that No. 2 fuel prices showed signs 


46 





of slipping from 8.25¢ to 8¢ gal. With easy prices cur- 
rently for No. 2 fuel, refiners claimed there was little 
incentive to make heating oils now against next winter’s 
requirements. In addition, high gasoline inventories are 
forcing curtailment of refinery runs that will slow down 
the build-up this summer in No. 2 fuel stocks. 

All of this could point to tight No. 8 supplies this winter, 
some trade sources say. Some major marketers reportedly 
have looked over their supply and demand position on 
heating oils, and one already estimates he has a “deficit” 
of about 20 cargo lots. 

Except for two sales, specialty product markets were 
quiet. A cargo of natural gasoline was picked up at the Gulf 
for shipment to California via the Panama Canal. In the 
East, the sale of 500 tons of fully refined wax was closed 
to a German buyer at 7.4¢ per Ib., FAS New York. 


Gulf Coast 


Top Octane ‘Gas’ Prices Firm 


General firmness in high octane gasoline prices was 
reported in the Gulf cargo market the past week. Trading, 
however, was not marked by any special developments. 

Refiners continued to offer virtually all grades of gasoline 
freely, but apparently ready buyers were waiting only for 
hard-to-find items like alkylates and clear gasoline testing 
93 oct. 

There appeared to be a general lull in purchase and sales 
activity, with some “discounts” still offered on regular and 
lower octane grades of gasoline. Potential buyers of No. 2 
fuel along the East Coast were unwilling to make commit- 
ments until they had more definite information concerning 
summer-fill prices in their marketing territory. 

Of all products, the firmest pricewise was 95 oct. pre- 
mium, most trade sources said. This material was held for 
12¢, April loading. 

Regular-grade, on the other hand, could be discounted 
on a firm bid, it was said. One refiner reportedly was 
offering 88 oct. “for the price of 87.” And other sellers 
were quoting delivered gasoline prices to upriver buyers, 
using 1.5¢ per ton-mile as freight factor, instead of 1.75¢, 
the prevalent towing rate. 

As in the recent past, most of the heavy fuel output was 
committed. From time to time, reports said that coastal 
terminal operators were supplementing their residual supply 
by purchases from refineries in the interior. 


Atlantic Coast 


Products Trading Generally Quiet 


There was seasonal quiet along the eastern seaboard the 
past week, but this did not obscure the fact that much of 
the inactivity stemmed from definite causes. 

Distillate buyers held off buying, fearful of price declines. 
Resellers didn’t want to fill No. 2 storage tanks without 
some assurance of summer-fill incentives. And residual 
buyers noted that soft coal prices were “unusually” low 
this season. 
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All of this added up to quiet trading, although it was 
said that one Canadian buyer already had arranged large 
purchase of No. 2 fuel at New York harbor for barge load- 
ing over the summer. On the other hand, most resellers 
said they had made no purchase plans for the summer 
season, and upstate New York marketers said that high 
water on the barge canal precluded any immediate action 
along this line. 

The generally quoted 9.2¢ price for No. 2 fuel in barges 
at New York harbor appeared to be growing weaker. While 
it was not confirmed, some reports said that material could 
be arranged for spot purchase at prices down to 9¢. Con- 
tributing to the weakness in No. 2 were reports that at 
least four orders for barge lots were postponed, which, 
some sources said, sounded “suspiciously like a price drop 
ahead.” 

Heavy fuel marketers reported they were losing greater 
sales volume than is usual for the season. This, they added, 
to “low” prices for soft coal. One Independent at New York 
declared that, in his opinion, a reduction of 10¢ per bbl. 
for No. 6 was necessary to keep some of his customers 
from converting to coal. 





Chicago District 


Gasoline, No. 2 Fuel Prices Dip 


Wholesale gasoline prices at river terminals dipped 
0.125¢ in Chicago District last week in an uneasy market 
created by increased offerings. Prices for No. 2 fuel also 
ranged lower as result of seasonal slack. Heavy fuels were 
unsettled even though lIczal inventories were not high. 

Prices for regular and premium-grade gasoline were 
down 0.125¢ on the lows to range from 11.875 to 13.35¢ 
and 12.875 to 14.85¢, FOB Chicago District, respectively. 
Supplier, a river terminal operator, said reduction was made 
to “stay competitive.” 

Local refiners, however, sized up Chicago’s gasoline 
market as “uneasy” due to “low cost” offerings of cycled 
grades. They pointed out, however, that actual amount of 
“outside” gasoline in storage here is relatively small and 
impact on prices as “not serious.” Pointing up refined gaso- 
line market were reports of sales of regular-grade “pipe 
line” material at 12.5¢ by broker who said his customer 
insisted on product coming out of the line, despite price 
differential. 

Prices for No. 2 fuel ranged from 9.75 to 10.35¢, Chi- 
cago District, down 0.125¢ on low side. Demand for light 
and heavy fuels slipped to point where some suppliers said 
only a few transports were being loaded each morning. 

Heavy fuels were unsettled even though inventories were 
in balance for late April. The reason, according to one large 
supplier, was that Mid-Continent open market prices had 
“hit the skids” again. Another source said small outlets were 
“Chipping” 0.25¢ off prices to large users. 


Midwestern (Chicago-E. St. Louis Area) 


Heavy Fuel Prices Down 5¢ Bbl. 


Refiners’ prices for heavy fuel dipped 5¢ in Midwest last 
week, but refiner reporting the cut said he was not making 
any long-term commitments at his new price. 

Refiners generally said there was a noticeable improve- 
ment in the wholesale gasoline market with approach of 
big consuming season. Light fuels were quiet; Great Lakes 
Pipe Line terminal inventories still low. 
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Refiners’ quotation for No. 6 fuel ranged from $1.10 
to $1.30, Group 3, down 5¢ on the low. Tank car marketers 
said product was available in some cases at $0.85, for 
resale. Both refiners and traders emphasized that current 
prices were for immediate shipment only. 


One of the reasons most suppliers were unwilling to offer 
heavy fuel at present “low” prices was general belief that 
road oils and asphalt demand this year will set an all-time 
record. Also, large suppliers said approximately 27% 
increase in petroleum coking capacity (planned and under 
construction) should bring heavy fuels into balance before 
next heating season. Present total heavy fuel throughput 
capacity of petroleum cokers is approximately 295,000 bbls. 
per stream day. Additions will raise throughput capacity to 
376,000 BPSD. 

General improvement in “pipe line” gasoline was re- 
ported by refiners. From winter prices that ranged as low 
as “O.5¢ off” delivered terminal costs, product had firmed 
up to “0.125¢ to 0.25¢ off.” Suppliers added, nevertheless, 
that farm discounts showed no improvement. 


Mid-Continent 


Residual Fuel Prices Decline 


Residual fuel prices ranged lower in three areas of the 
Mid-Continent the past week. No other price changes were 
reported, although most refined products remained in ample 
supply in face of relatively light demand. 


Four refiners reported lowering their residual fuel quota- 
tions. As result, No. 6 prices were off 5¢ in Oklahoma, 
Nos. 4, 5 and 6 were priced 5¢ lower in Arkansas, and 
Nos. 5 and 6 ranged 7.5¢ lower in Kansas. Meantime, 
tank car marketers reported material available at still lower 
prices. One Oklahoma marketer said he had purchased five 
cars of low sulfur No. 6 at $0.90, Group 3, for resale, and 
there were reports that high sulfur material was being 
offered in Oklahoma as low a $0.85, for resale. 

Gasoline prices, according to some sources, firmed 
slightly at several pipe line terminals. Others, however, 
said there was still oversupply of gasoline, making prices 
weak at terminals and in tank car market. Resale of one 
car of cycled gasoline at 9¢, Group 3, was disclosed by 
Oklahoma tank car marketer. Locally, farm gasoline con- 
sumption was improving in parts of Texas as result of good 
rains during past few weeks. 

Burning oil supply and demand picture remained in 
balance. In some cases, supplies were described as “tight” 
at pipe line terminals, and most refiners said their distillate 
inventories were in good shape for season of year. 

Lubricating oils, meantime, continued in light demand, 
with little trading activity disclosed. 


Central Michigan 


Refined Products Generally Steady 


With possible exception of gasoline, prices were steady 
for all products in Central Michigan last week. Although 
demand for gasoline showed almost daily gain, refiners 
said there was a certain amount of “shading” going on 
where inventories were high, or where suppliers were meet- 
ing competitors’ spot offerings. 

Light fuels were in good balance for late April, and 
some refiners said heavy fuel supply was “on bottoms.” 
One refiner with appreciable amount of residual fuel on 
hand said stocks were of no concerry because he is expect- 
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ing a record road oil and asphalt season this year. 
Refiners’ prices were uchanged for all products. No open 
market trading was disclosed. 


Western Penna. 


Distillate Fuel Prices Down 


Longstanding weakness in prices for light fuel oils 
resulted in 0.2¢ to 0.3¢ reductions for some grades by 
Bradford-Warren and Oil City District refiners in Western 
Penna. the past week. 

Quotations for other products were generally unchanged. 
Branded motor oils and scale wax were mainstay of current 
activity. 

Refiners’ reports indicated that base lube oils generally 
were easy and some refiners described cylinder stocks as 
“unquestionably weak.” Lack of export demand as well as 
domestic has caused bright stock inventories to become 
burdensome, according to some refiners. There were reports 
that 150 vis. neutral prices were being shaded as much as 2¢ 
gal. but there was no confirmation in reported sales. 

Wax demand continued good and two refiners said they 
are sold up on crude scale through June. Petrolatums also 
were in tight supply with prices firm. 

Gasoline contract shipments were improving steadily, 
according to most refiners. 
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LP-Gas Markets Quiet 


Spring lull prevades liquefied petroleum gas markets, 
according to reports in Mid-Continent, and supplies are 
plentiful. 

No open market sales have been reported recently. Prices 
of contract sellers for propane range from 3¢, Group 3, 
and some sellers are offering 0.5¢ summer-fill allowance 
from 3¢ price. 

For spot lots, propane could be found the past week 
down to 2¢, with some material held for 2.25¢, Group 3. 
Some sellers call butane a “name-your-own-price” product, 
with large lots of surplus material reportedly available in 
some districts. 


London Panel Awards Rate Indicator 


London Tanker Brokers’ Panel has announced award of 
its first “average freight rate assessment” as London SCALE 
plus 14.4%, effective as from April 1, 1954. 

New assessment, which has been made at request of 
London major oil companies to be used as indicator of 
ocean going freight rates for planning purposes, replaces 
basic freight rate for time charter of tankers which for 
several years had been awarded by brokers’ panel every 
six months. Latter was discontinued, sources here say, 
inasmuch as it was based upon rates applicable to only 
about 20% of operating world tanker fleet and more and 
more charterers were refusing to pay any heed to it when 
negotiating tanker fixtures. 
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New assessment is based upon total. tanker tonnage of 
the world, with certain exclusions such as American flag 
ships employed in American coastwise trade, and tonnage 
which is employed in carrying special cargoes shuch as 
molasses, chemicals, etc. Panel, however, takes into con- 
sideration only tankers of 10,000 tons D. W. and over and 
assessment is a weighted average voyage rate based on 
Netherlands West Indies to London SCALE rate for this 
voyage is 32 shillings, 6 pence, or $4.55 per ton, and panel’s 
first assessment is in terms of this basic rate plus 14.4%. 

Assessment will be reviewed every three months, and 
next assessment will be made effective as from July 1. 


Suez Canal Tolls To Be Cut 


Suez Canal toll rates will be lowered approximately 2.5 
Egyptian piastres for loaded vessels and 1.5 piastres for 
vessels in ballast, July 15, according to report in New York. 

New tolls of Suez Canal Co. reportedly will be 34 
Egyptian piastres for tankers carrying cargoes and 15.5 
piastres for ballasting. These rates are equivalent in sterling 
currency to about six shillings, ten pence and three shillings, 
tuppence, respectively. 

Delay until July 15 occurs because of customary three- 
month advance notice given by Canal company in rate 
changes. 


BLS Crude-Products Index Down 2.0% 


Bureau of Labor Statistic’s index for crude oil and petro- 
leum products declined 2.0% to 111.5 for March, with 
index figures lower for all products. 

Sharpest March decline was in residual fuels, index for 
which fell 3.9% to 93.1. Gasoline index dropped from 
117.6 to 114.6, or 3%. 

At 111.5, March 1954 crude-and-products index was 
down 5.3% from 1953 high of 116.8 reached in July, but 
was 2.5% higher than February 1953 index of 109.0. 

Bureau’s All Commodities index for March 1954 was 
up 0.1% from February 1954, and 0.6% from March 
1953. 

BLS figures, with petroleum indexes based on Platt’s 
OILGRAM quotations, follow (1947-49 equals 100): 





Change Change 
March Mar. ’54 

March* Feb. March vs. vs. 
1954 1954 1953 Feb.’54 Mar. ’53 
Crude 120.6 120.6 111.8 + 8.8 

Crude and 

products 111.5 113.5 1090 -—20 + 2.5 
Gasoline 114.6 117.6 1167 —30 — 2.1 
Kerosine 117.3 117.9 111.2 -—06 + 6.1 
Distillate fuels 121.5 122.3 1151 -—O8 + 64 
Residual fuels 93.1 970 802 —39 -+412.9 
Lubricating oils 72.4 73.3 83.7 —09 —11.3 
Natural gasoline 71.6 71.6 79.5 — 7.9 
All commodities 110.6 110.5 1100 +401 + 0.46 


(*) Preliminary. 





Crude Oil Prices 


No changes reported in crude oil price in week 
ended April 24. For complete crude price sched- 
ules, see P. 56-57 of this issue. 
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NPN Gasoline Index 


(cents per gal.) 
Dealer T.W. Tank Car 
April 26 ; = 16.03 12.38 
Month Ago sie) ee 12.38 
Year Ago 15.38 11.80 





Dealer index is an average of dealer tank wagon price 
ex tax in 50 cities. 

Tank car index is weighted average of following whole- 
sale markets for regular-grade gasoline, FOB refineries or 
terminals: Okla.; Midwest; W. Penna.; Calif.; N. Y. Har- 
bor; Philadelphia; Jacksonville; Boston and Gulf Coast. 











Gasoline, Navy Special Bids to ASPPA 


Apparent low bids to supply Armed Services Petroleum 
Purchasing Agency were 9.74¢ gal. for combat gasoline 
(80-86), and $2.15 bbl. for Navy Special Fuel oil. 

ASPPA, in bid opening on April 20, sought 2,700,000 
bbls. combat gasoline in Gulf/Caribbean area for first half 
fiscal 1955, and 6,500,000 bbls. Navy Special fuel oil in 
East Coast, Gulf Coast and Caribbean. Tabulation of bids 
and offerings against these two items follows: 


Supplier & 

FOB Point Price Quantity Bbis. 

Navy Special, Gulf, East Coast, Caribbean, 6,500,000 bbls. 
(per bbl.) 

Esso Export Corp. 

Aruba, N. W. I. $2.23 6,000,000 

Hess, Inc. 

Houston, Tex. $2.23 500,000 

Sinclair Oil Co. 

Houston, Tex. $2.23 600,000 

Texas Co. 

Port Arthur, Tex. $2.15 600,000 

80/86 Combat Gasoline, Gulf/Caribbean, 2,700,000 bbls. 
(per gal.) 

Asiatic Petroleum 

Cardon or Curacoao, Venz. 10.25¢ 500,000 

Atlantic Refg. Co. 

Atreco, Tex. 9.74¢ 520,000 

Esso Export Corp. 

Aruba, N.W.I. 10.0 ¢%,® 1,500,000 

Gulf Oil Co. 

Puerto La Cruz, Venz. 10.0 ¢™ 520,000 

Phillips Petroleum 

Freeport, Tex. 9.98¢ @ » 780,000 

Sid Richardson 

Texas City, Tex. 10.25¢ 4%. » 1,000,000 

Sinclair Oil Co. 

Houston, Tex. 10.23¢ 0 400,000 

Republic Oil Co. 

Texas City, Tex. 10.0 ¢ 260,000 

Suntide Refg. Co. 

Corpus Christi, Tex. 11.5 ¢ 540,000 

Texas Co. 

Port Arthur, Tex. 10.5 ¢ 405,000 

Texas City Refg. “A” type- 9.95¢ 405,000 

Texas City, Tex. “C” type- 9.45¢ 405,000 


(1) To escalate with OILGRAM Prices. 
(2) Contingent on Diesel bid acceptance. 
(3) Maximum price also stipulated. 
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PRICES 


in effect April 26 at Refineries and Terminals 
Gaso CALIFORNIA 
line Los Angeles Dist.: 
errr? Tr (2)14.1-18.1 
OKLA., Group 3 (Okla. shpt.) (2)18.1-15 612) 
(4)12.25-18 . 875 


ARK, (For pe « to Ark, & La. 


10.625 (8) Oct. Prem.... 1785-18 .6 
15 .85-16.1 


x11.25(4) 

° ° x10.75(4) 
15 .85-16.1 No. x10.75(2) 
10 .5-10 .85 


5-18 


10.1611 .375 Kerosi x11.25-11.75 
10.25-10 625 10.75 


10.9-11 

10.5-10.75(2)x 

10.5 
Kerosine, Gas & Fuel Oils 


OKLA., Group 3 (Okla. shpt.) 
9.125-9.75 
9.1 .875 


J 


SfSe a 
9 
$ 


(FOB Central Michigan refineries. ) 
12.55-12.8(2) 


12.3-12.8 

yi}. toa 0@) 
Range oi Fi . 5 wads 
58 & above D.i. Diesel . ‘ : - Gk. . eee 8.25-10 
No. 1 fuel : 5 7.25-8 .25(2) 
No. 2 fuel... . . No. 6 fuel (2)7-7 .5(4) 
No. 8 fuel.. 
No. 6 fuel... 


sarees r 
RERRRR A RFF 


OHIO—Quotations of 8.0, Ohio for delivery to 
Ohio points: 


98 Oct. 
90 Oct. 
84 Oct. 

Oct. 


82 
Ark. 


N. TEX. aes & New Mex. shpt.) 
2-10 
9.2-9.875 


10.25-11 .26 No. 6 fuel *: Gigi don. 1 


15. 15-16 .65 
14.15(2) 


Los — Dist.: 


14. 75-15 .25 Y 5-9. Hoary? 
18.75-14.15 -5-9.6 Bear Bs 900) 
Diese! fuel 


) a cama of S.0. Ohio for delivery to . 2 fuel . Natural Gasoline 
Ohio points : (Group 3 & Breckenridge prices are to blenders 
on freight basis shown below. Shipments may 
KANSAS (For Kansas destinations only x i ie a) in any Mid-Continent manufacturing 
GB-E6 Wing cciigcwccccces on. —¥Y 5 
52 & below D.I. Diesel. -875 FOB GROUP 3 


rade Z6-70.............. 4-4.5 (Quotations) 
(8)14.5-14.75(8) 


)18:56-18.76¢2) < ak” FOR BRECKENRIDGE 
8.265 No. x$1 275-1. 40(2) Grade 26-70 : (Quotations 


PR nas | herewith a ve~- ay 2 fom Platt’s OILGRAM Dolly Oil distribution or publication. Duri coca, ot of om supply, some sellers 
rice Service, ted Petroleum News, thhol new customers or the 
resentatives in all ‘NP NPN-OILGRAM othe offices devote their time ,- A posting of firm prices give OLGRAM th me prices they otherwise 
to FA ag oil industry prices everywhe: would quote to the trade in a a car in th confine to their 
rices shown in tables are sales aie or quotations or general offers tegular customers only, and such 
posted prices by refiners, by pipeline terminal operators, and by Gasoline ratings are ASTM pect 
terminal operators; for current sales and shipments; for the busi- ratings, caneet t where letter M is used to indicate that octane rating 
day or period stated; — Tank be oe rae) Pe prices “te for by ASTM Motor Method. For further details of price conditions spelt 
lots such as tank = ot, truck rack wpempert, be to any NPN-OILGRAM office or see back of any OJLGRAM 
; y, roy 


: ine cents ee ts per eal a. Service invoice. 
For complete ‘= service delivered on from nearest OILGRAM 


lawfully" p gi F lishin office. York, Chicago Houston, address Platt’s 
of is rote ILGRAM and. Xi ie RAM Price Serv 330 W. 42nd St. New York 36, N. ¥- Annual 
3 = subscribers’ private as only and not for resale or Sebeesiotinn vane in U. S.: $150 per year, payable in advance. 
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Naphthas & Solvents 


(FOB Group 3) 

Stoddard solvent.......... 12.375(3) 
Cleaners naphtha. . ay ae 12.875(2) 
V.M.&P. naphtha......... 12.875(4) 
Mineral spirits............ 11.875(4) 
Rubber solvent........... 12.875(3) 
Lacquer diluent........... (2)18 . 125-13 .375 
Benzo! diluent 





Peeseeccoces (2)14.125-14.625 


WESTERN PENNA. 


Oil City: 

Stoddard solvent.......... 16 
Pittsburgh: 

Stoddard solvent.......... 16(8) 


OHTO—Quotations of S.0. Ohio for delivery Ohio 
points: 


V.M.&P. naphtha......... 0 
Mineral spirits & stoddard 
SEs » cbse b caccnevs 17.0 
Rubber solvent........... 15.875 
EF. TEXAS (Truck Trns«pt. lots) 
Stoddard solvent.......... 12.25 
CENT. W. TEX. (Truck Trnspt. lots) 
Stoddard solvent.......... 11.5 
KANSAS (For Kans., Dest'n. only) 
Stoddard solvent.......... 12.5 
ATLANTIC COAST 
V.M.&P. Mineral 
Naphtha Spirits 
New York Harbor. 18(4) 17(5) 
Philadelphia...... 17.5(4) 16 .5(5) 
Paltimore........ — 16 .5(3) 
PN 0% tSewess 18.5(4) 17.5(5) 
Providence....... wb 17.5(5) 
Petrolatums 


WESTERN PENNA, 
(Bbis., carloads; tank car, 1 to 1.5c less) 


DRO WEB 6:0 0.500000 08% 7.125-7.7 
See UE céeccececndes> 6.75-7 .875(2) 
Lily a hcdhedGaletie ae 6 .625-7 .25 
Ses 50.0 600K scaeuven 6 .125-6 .75(2) 
Soft oabaws PETS ae 5.25-5.76 
Light amber.............. 5 .25-65.5 
oS PSPS TT ee 5-5.5 
ea eae 4.75-5 .375 


Lubricating Oils 
WESTERN PENNA. 


Prices are for sales made, or offers reliably re- 
ported, to jobbers & compounders only. 


Viscous Neutrals—No. 3 col. Vis. at 70° F. 200 
Vis. (180 at 100°} 420-425 fi. 


TE Piro c ccccevccecssiocne 22.5 
Ess cccsotadeoecsedus 5 
le iis» 0004s seal Gade 0 (6) 
160 Vis. (1438 at 100°) 400-405 fi. 
| ee eee 18.5 
BD DBecccecvctecceccevece 17.5 
DBs cddacvcocscsosswes 16(6) 


Bright Stocks 
145-155 vis. at 210°, No. 8 col. 


TS OR ary rear 18.5 
BE Dee ien cnc cs cntdacé 17.5 
Bh ads Ben vacedenscs (5)16-16.5 
Cylinder Stocks 

600 s.r. filterable .......... (2)11-18 
GP Oia co ciccvccccscscce (2)12-14 
re (2)13 .5-15 
rer errr 15(3) 


MIDCONTINENT LUBES 


FOB Tulsa basis, for domestic shipment only 
Bright Stocks, vis. at 210° Neutrals, vis. at 100°, 
0-10 p. p. 


Neutral Oils—Conventional 
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Bright Stock—Conventional Neutral Oile—Vis. at 100°; 95 v.i.; 0-10 p.t. 
200 vis. D: BED Uccccccccccsecteuse (2)14.5-15(38) 
10-25 p. Doo dinsscesecesses 20 BOD Clovis di desciscccesove (2)15-15 . 75(38) 
150-160 vis. D: BOD Giloc cbesdde ctoces ..» (2)16.6-16.256(8) 
cine ons oede ox 18-19 BPO Wee é 6 ope cccececteve (4)17-17.6 
PS 17.5 
O10 RRC, ES 17 SOUTH TEXAS LUBES 
(Vis. at 100° F. FOB S. Tex., refineries for do- 
Bright Stock—Solvent mestic and/or export shipment. ) 
150-160 vis. 0-10 . » 
5" alas. Ses oen 20-22 PALE OILS: 
Vis Color 
l6- 
Neutral Oils—Solvent (95 v.i.) eae se: et 
RUPEE ilocos ceccccedees (3)16-16.5(3) 300 2-3. smuee 14.25(6) 
oe a Pree ae (3)16.25-16.75(3) 500 244-3........ 14. 75(6) 
Se et bAnccace os obns (3)16.75-17.25 (2) 750 SCitutwanes , 15(6) 
1200 2h sovceves 15 .6(6) 
Cylinder Stocks 2000 a 16(6) 
600 s.r., olive green........ 15.5 
RED OILS: 
GULF COAST—Solvent Refined Lubes, Vis. Color o- 
From Mid-Continent grade crude. Prices FOB ship 100 > 12.26 (5) 
at Gulf for export. 200 Besess ° 13 .75(6) 
300 5-6.... écée 14 4d 
sebes nee ctces 14 6 
Bright Stock—Vis. at 210° 730 at pega isi) 
— vis., 0-10 pour test, 1200 icennente ee ‘ 15 .5(6) 
Sar Ph 6 bo <c0 cs ehaansa’ 18.75-21.25 2000 5-6...... 16(6) 












Install on all fuel oil tanks, old a 
Bein leah. a pies SE Bae 
~. _ regular Supply House. _ “JUST FILL "TIL THE WHISTLE STOPS" 
174 Green Street 
Model LA for new 
Model LC for old 1) “SCULLY SIGNAL COMPANY Melrose 76, Mass. mit fo 


customer tanks J Canadian Licensee: EMPIRE BRASS MFG. CO, LTD, Toronto, Ontario 








Marketer of Petroleum Products 


NEW ENGLAND PETROLEUM CORPORATION 


New York Boston 


Vem Cad 


DOES UNITED'S POLICY 
OF PROTECTION MEAN? UNITED’s customers 
know the answer dalmelUleinelalcasemelvieliia’ 
of UNITED’s 100% Pure Pennsylvania Lubricat- 
Tate me@lL deliveries on schedule relave. 











consistently fair prices from a supplier which 


does not compete against its customers 
Vale male) ulate meleiaicele(elUM Uslel mel, (80a O8-E ve) llal 
of Protection can do for YOU 


Write, Wire or Phone for Informat 


” UNITED REFINING COMPANY. WARREN, PA. 
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PRICES in effect April 26 at Refineries and Terminals—Cont. 


LPG Prices 
(Of refiners, FOB refineries, in ts gal. 
toa dans Gr Gampect Goad 


Atlantic & Gulf Coasts 


are 
86 Oct. 


ae 


Prices are of refiners, FOB their refineries & tanker terminals and of tanker terminal operators 
FOB their terminals. Ships’ bunkers prices ames of lighterage. 


coin Now i Fuel (*) No. 2 Fuel (*) 


5(20) 
aio: '2-10.4(18) 


10. ried 
10 &(6) 





$1702) 
6-15. 25(2) 
WESTERN PENNA. (T.C., in Bulk) 8.56) 


Hy 5-14.5(6) 
2.6-18 .25 
it: 5-12. He 


10.6(16) 9.6(16) 





18 .25-14.25 
-25-13.5 
14.4-15.4 


4.9 
.6-15.4 


White Crude Scale: 
122-124 A.m.p............ 
124-126 A.m.p........... 


5-65.25 
5-5 .25(2) 


(2)12 .25-12.3 

(2)12-12.8 
13.4(7) 
13.4 
13.1(8) 


10.125-10.25 
9 .625-9 .75 
ae -8(11) 


ll. ta) 


9.125-9. a 
-625-8 .7 
10 .65(8) 





SEABOARD 


14.3(8) 
12.4 


12.3 
12.6-13.2 
18 .2(2) 


10.5(2) 
(8)10.8-10.4 
10.3 
11.05(7) 
11.1(2) 


11.6 





'1-17(8) 


(3)13 .9-14.6 
18 .8(2) 


10.7(10) 
10:69 





-6-15.7 
14.2-15.6 


18. 4-15 .85(2) 


Crude Scale: 
124-126 white. ... 


N. Y. Domestic N. Y. Export 
(2)6.6 (2)6 .5-6 .6(2) 


Fully Refined: 


8 
sBope, se 


(2)13.1-13 .4(4) 
12.9-13 .3(5) 


12.4-18 .85 


: 


11.8(7) 
11.7(8) 


11(7) 


10.65(7) 
10.55(5) 


10.2(7} 


| en Oil (*) Light Diese 
hore Plants Ships 


mkers Hea 
(50 cet. ect., 55 d.i.) (45 cct., 45 d.i.) Ships’ y Bunkers 


$4.08 (4) $3.75(4) 


10.2(5) 
10.1(6) 





Chicago District Prices 


Prices to jobbers & distributors in tank car 
and/or truck transport lots FOB refineries, 


= 


: 3SR|Sa: 32 





pipe jn tne J terminals and inland waterway barge 


Motor Gasoline 
12 .875-14.85 





11.875-13 .35 


(2)10.875-11 .35 
x9. 75-10. 35 


10.45(4) 
10.2 





10.1(8) 


10.65 (4) 
10.1(4) 
10(4) 





Mexican Bunker Prices 
U. 8. DOLLARS PER BBL. OF 159 LITERS 
Basher C No. 6 Fuel 
No Sulfur 
Guarantee 
. -(6)$2. st. 28(8) 


2. _ 236) 


10.65(5) 
10.55(6) 


10.3(2) 


No. 6 Fuel 
No. 6 Fuel Max. 1, % 
Sulfur 


Max. 1, % 


(2)$2.35-2.48 (2)$2.85-2.40 





a> s 
2.82(6) 





Baal aa 
—— 





New Haven.... 
New Orleans. . 
SLOPE, » «=» - 
Pensacola. . 


Bets Soe el ewes) 


ise 


41 


2.20(8) 
(3)1.95-2.10(2) 
4g)? 
6) 
) 


i) 


Bah Shel 
b +. 
nae 
ss 
eo 
° 





A! Ships’ 


Bunker C 
Bunkers, or 
Deep Tank Lots) 


Fuel 
(P.S. 400) 


Philadelphia. 
Fuel Pt. Everglad 
(P.S. 200) 


00200000); 80r=99) 000000) 
BISSaRl: Ress 


aa 1 
oer 
es. 


ze 


-22(7) 


a 
& 


—~ 
a 
~ 


2.25-2.27(3) 


: 


2.28-2 30(3) 


= 
a 
~ 


2. 44-2.54 2.41 





San Pedro, Calif... 
Portland, Ore... .. 
Seattle, Wash... .. 


$4.20(5) 
4.41(4) 
4.62(4) 
4.62(4) 


$1.80(5) 
1.85(4) 
2.10(4) 
2.10(4) 


2. 285) 
2.15(4) 


52 


i Culaucelanea sccelsses 
s|88 


i 
— 
aml 
ete 
~~|— 


NATIONAL PETROLEUM 


S38 
ale @ 


be 

2. 

2. 
2. 
2. 
1. 
2. 
2. 
2. 
2. 
2. 
2. 
2. 

2. 


8) 


1 


(*) At Atlantic Coast refineries and terminals south of Maryland, and at Tampa, prices of some 
sellers to bulk commercial consumers are 0.15¢ higher than prices shown above. 
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Gulf ay Gontt~-Congoee, Domestic & Export, All Ports 


Tices are FOB ship at U. S. Gulf, minimum of 20,000 bbis., and are by refiners only to 
other renee export agente, or tanker terminal operators. The figure in parentheses after each 
ped indicates the number of companies quoting that price. 














Aviation Gasoline (MIL-F-5572) Kerosine & Light Fuels 
Grade 100/190..00°0° 22222 1s 252) 9-0 wm, Siratainn -.9.98-0.50)0 SOO: 
| RRR 17 .25(2) No. 2 Fuel....8.25(2)-8.5(2)-8.625(2)-8.75(4) 
Jet Fuel (MIL-F-5624a) 
ape See 9.75(3) Diesel & Gas Oils 
43-47 Diesel Index..............- 8.5(4)-8.75(2) 


Motor Gasoline 











48-52 Diesel Index............ 8.625 (4)-8.875(2) 
35 Oct: Rremium..12-12.75-18(2)-18 .25(8)-18.75 8-67 Diesel Index.............-... 8.75(4)-9(2) EXCLUSIVE CUSTOM PACKAGERS 
90 Oct. Premium... Si-ti- 6-19 ania 876 LUBE OlL — ANTI-FREEZE — CHEMICALS 
87 Oct. Regular. ..... Hea ‘uel—Cargoes 
Se Bade. eee eile 7 F ngs COMPOUNDING BLENDING 
, i poe Gey eee: 9. 75-10-10 .875-10.75 No, & Fuel, 0-10 p.t..........--+0 $2.60(2)-2. PENN-CENTRAL OIL COMPANY 
70-72 Oct. M Leaded...-'*. |... 9.75-10-10.5 Bunker “C” Fuel.......... $1.85(7)-$1.90-$2.00 cate & MAREE, autmeae 
KANSAS ITY 5, KANSAS 
Aviation Gasoline Prices 
(Prices are for tank . truck tr Hi eet ifications 
MIL-F-6572, po P nan _ ae $, c ansport lots; aviation gasolines m spec’ 
Grade 100/130 Grade 91/96 Grade 80 
19 .6(2) 18.1(2) 17.6(2) 
19.7 18.2 17.7 
19.6 18.1 17.6 
19.6 18.1 17.6 
19.5 18 17.6 
18.5 17 16.5 
17 16.5 
19°15 17.65 17.65 
‘ Cleveland Detroit Toledo 
ty ii.85 ii:7 
11.4(8) i 11. 75-12.05 10.85 
oan g 2)11.75-11. om 11.45-11.7 
10:96) a, 210. 15-10. 9 10.45-10.7 
aad 8658 .6-7.6 
No. 6 Fuel 8.85(2) 8a Tas ba ) 
(a) Delivered Cleveland. 


DEEP ROCK Oil CORPORATION 


Venezuelan Crude Prices ) aia 


Prices are of Creole Petroleum Corp. for sale and/or purchase of cargo-lot quantities FOB deep- 
water terminals at ports named, and are subject to crude availability and company’s requirements ; 


2c per bbl. differential per degree of gravity applies for gravities below and above those shown, 
except for Lagunillas ow for which price shown couhies iegandions of gravity. Price ioe pole 
for each cargo is that in effect at time vessel t For purchases made 

j prices shown are basis for such purchases with ies being made for terminaling and pipe 
line services in accordance with published tariffs. Purchases by Creole not subject to contracts with 
Venezuelan government are made at prices established by schedule shown below less 1c per bbl. 

















Crude Gravity API Price (Bbl.) FOB Effective Date 
$1.76 Las Piedras or Amuay 6-23-53 
+= i, “ fg $3 PETROLEUM CORPORATION 
‘ or Amuay - 
2.80 Amuay 6-23-53 INDEPENDENT MARKETERS 
2.54 Amuay 6-23-53 , 
2.53 Aman 6-28-53 Maine to South Carolina 
2.58 Tas Fioives or Amusy 6-23-53 620 FIFTH AVENUE. NEW. YORK 20. N.Y 
3.40 Tucupido 6- 
3.06 La Cruz 6-23-53 
2.82 Puerto La Cruz 6 
2.88 Puerto La Cruz 6-23-53 
2.82 La Cruz 6- 
2.25 Caripito 6-23-53 
2.30 Caripito 6-23-53 
1.61 Capure (Pedernales) 1- 1-54 


Middle East Crude Prices 


(Prices are per bbl. of 42 U. S. gals., exclusive of local port or other governmental charges, sales 
taxes, etc., if any; FOB loading port indicated, for gravities shown; 2c per bbl. differential per 
degree of gravity applies for gravities below and above those shown. ) 























Persian Gulf 

Crude Company Gravity Price Loading Port Effective Date 
Arabian Esso E 86-86.9 $1.97 Ras Tanura, Saudi Arabia 1-27-53 
Arabian M. E. Crude Sales $4-84.9 1.98 Ras Tanura, Saudi Arabia 7-21-63 
Arabian Soc.-Vac. Overseas Supply 386-86.9 1.97 Ras Tanura, Saudi Arabia 1-24-58 
Basrah Esso Export 36-86.9 1.92 Fao, Iraq 1-27-58 
Iraq  —— 86-36.9 1.92 Fao, Iraq 7-16-58 
Iraq Ss Petroleum 85-85.9 1.90 Fao, Iraq 1-20-53 
Iraq Soc.-Vac. Overseas Supply 36-86.9 1.92 Fao, Iraq 1-24-53 
Kuwait Anglo-Iranian $1-81.9 1.72 Mina-al-Ahmadi, Kuwait 7-16-53 
Kuwait Gulf Exploration $1-81.9 1.72 Mina-al-Ahmadi,{Kuwait 7-16-53 NOTICE! 

tar Gace Seaten 40-40.9 2.08 Umm Said, Qatar 7-16-58 . 

tar Esso Expo: 86-36.9 2.00 Umm Said, Qatar 7-17-68 

tar Shell ~ 39-89.9 2.06 Umm Said, Qatar 1- 

tar Soc.-Vac. Overseas Supply 389-39.9 2.06 Umm Said, Qatar 7-24-53 The center four page section of 

Eastern Mediterranean “ . 
Arabian Esso Export 36-86.9 2.89 Sidon, 1-17-58 National Petroleum News, issue 
Arabian M. E. Crude Sales $4-84.9 2.35 Sidon, 7-21-53 
Arabian _Soc.-Vae- Overseas Supply 86-96-9 2-89 Sidon: I P 1-24-58 of May 5, 1954, has been re- 
pee Ene — oe3s'3 He Fee — Sore qit-38 served for one of the most im- 
Iraq Shell Petroleum 86-86.9 2.39 Tripoli, /Banias, Syria 7-20-53 
Iraq Soc.-Vac. Overseas Supply 36-86.9 2.89 poli, /Banias, Syria 7-24-58 portant announcements in the 
whole history of centrifugal 

Far East Crude Prices 

Prices are in U. S. dollars per bbl. of 42 U. S. ex local po: r other government charges, pumps. 
for crude within gravity range stated, loaded in fall Hs lots J FOR. port indicated. (Advertisement) 
Crude Company Gravity API Price FOB Effective Date 
Seria Light Sarawak Oilfields Ltd. 37-388 $2.60 Lutong, Sarawak 4- 1-54 l 
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PRICES in effect April 26—Tank Wagon 


Prices for gasohne do not include taxes; they do, however, include: 
inspection fees as shown in next column. Gasoline taxes, shown in separate 
column, include 2¢ federal, and state taxes; also city and county taxes 
as indicated in footnotes. Kerosine tank prices also do not include 
taxes; kerosine taxes where levied are indicated in footnotes. Discounts, 
if any, are shown in footnotes. These prices im effect April 26, 1954, 
as posted by principal marketing companies at their headquarters’ offices, 


Inspection fees per specified, are iointet in * ty gasoline and kerosine prices. 
Ain. 1/40c on, : Ark. i7a0e: on Fin. 1/8c; lL 3/100c; Ind. 2/2S¢: 
on gasoline ; > 

Kans. 1/100c; La. 1/32c; — 5/200c; Mo. 1/25ei Neb. 2 Ge 00c; Nev 
Tiel ond 1/4c; N. D. ; Okla. 2/25¢; S. C. 1/8; S. D. 1/40e: 


/ Wisc. 3/100e. 
Kerosine inspection fees only: Ala. 1/2c; Iowa 1/50c; Mich. 1/Se 


but subject to later correction, 


Atlantic 
orate & — 1 
n egular Gr o. 
"g +e ‘Dir. Fu 


el 

W. Taxes T.W. 

Allentown, 
Pa 


RRR 


Greensburg... 
Harrisburg... 15 
Philadelphia. 15. 
Pittsburgh... 16. 
Reading.... 15 
Wilkes Barre 13 
Williamsport 16 
bed .~ mea 
Del... 15 
Hartford, 
Conn..... 
New Haven. 


a 
al 


+ SOoNbeA 


aprisaneid. ‘ 
rov., I.. 
Camden,N Je 


a 


Binghamton. 


Elmira...... 
Rochester. . 
Svracuse.... 
Watertown. . 
Baltimore, 


AWMADARAMOIANRA AO - soatinalpils 


NMDA ANwoM: * : 


— 


Richmond, 4 
PA SI 
Jacksonville, 
Miami. 


a 2 © SHeNRDHOCORNON C2 O Bam MwOMDD: 


o>. 
cra oh » arrENwAeaNwanwer AS B wa wwe nwwwn 


0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 
0 


hee © DB DB ASBABAABArIAAWI 2A A A AAAAAAAA4 


aay 


Miners’ irits 
Philadelphia, Pa. 
Pittsburgh 


Heavy Fuel Oils—T.W. 
No. 5 
Philadelphia, Pa....... 8.22 


Notes: 


Premium-grade gasoline t.w. prices 2.5¢ above 
regular, except Georgia and Florida 2c. 
Kerosine—Thru Pa. & Del., add le per gal. 
for t.w. deliveries of less than 100 gals. at one 
time. Camden—Add le for Sees of 100-299 
gals., 2c for less than 100 ga 
- Mineral Spirits prices why wooly to Stoddard 
oiven 


(N. B. Prices are Continental’s 
Cont’! tank-wagon prices, Current selling 
Oil prices may vary from those shown 

because of local conditions.) 


Conoco Demand 
N-tane (3rd Gaso- Kero- 
(regular)Grade) line sine 
Tan —— Taxes ~ yt 


as 


Denver, Col.. 
Grand June... 
ae. Wi 

asper, yo. 
Cheyenne. 
Billings, Mont. 
Butte 


Twin Falls, Ida.. 
Albuquer., 
Roswell 


Muskogee, Okla.. 
Oklahoma City. . 
Tulsa 


> o SHOW SHOAS 

CDOOALREAONOCADY 
00 9 00 {© 00 G0 G0 ~3 G0 00 G0 G0 G8 G0 G0 Ge G0 
ANANOMNOSOSOOSSSSOSOSS 
saccade 


_ Gasoline tax column includes these city tax- 
: Albuquerque & a 0.5¢c; Santa Fe, lc; 
Shepennes le; Casper, 1 

iscounts: 

Salt Lake City and Twin Falls gasoline and 
kerosine prices apply for deliveries of less than 
200 gals. ; 200-899 gals., deduct 0.5¢; 400 gals. 
and over, deduct le. 


Notes: 


T. W. prices are to and deal 
Premium-grade gasoline t.w. ‘petews 2.3¢ 
above regular. 





54 


Standard of CHEV FON 


California 





Honolulu, T. H.. 
Fairbanks, Alaska 


Pr DIDDBWDDwO IIS Ow 
cooucouaamoucooo 


WDOMOCARWDARARONAH 
oo 
Go on ~30 GO CO a 


Standard Standard 
Diesel Standard Stove 


i) 
or on bo G0 ~3 02 COON Endo -3 


Honolulu... . 
Fairbanks... . 


_- 
_ @ 
o 


Taxes: 


Boise—8c gas tax applies to motor | only ; 
avgas taxes are 2c federal, te. 


a 8.5c terri- 
ce oil ee is ex 
liquid fuels ‘_, All T.T. prices 
are ex Hawaiian gross income tax of 1% to 
resellers, 2.5% to consumers. 


Notes: 


Gasoline—For other deliveries of 
(Regular) and Chevron Aviation so/en: = add t to 
400-gals.-and-over price 1.0¢ for 40-199 gals. ; 
0.5¢ for 200-399 gals., except for deliveries to 
Marine trade in Alaska (excluding Chevron 
Aviation 80/87) where 0.5c differential applies 
to 40-399 gal. delivery; for less than 40 gals. 
add 5.0c gal.; except at Honolulu add 5.0c for 
less than 40 gals. to Marine trade and less 
than 100 gals. to Shoreside trade. Prices for 
Chevron Aviation 80/87 at Salt Lake City ap- 
ply to all quantities in excess 40 gals. 
Prices for Chevron ~~ ey (Premium) are 
2.2c gal. higher, except Boise, and Salt 
Lake, which are 2.0c gal. , FA Chev- 
ron (Regular) for quuctiiie delivered. For less 
than 40 gal. deliveries, add 5.0c gal. to 400- 
gals.-and-over p except at Honolulu, add 
5.0¢ gal. for less A, 40 gals. (Marine) and 
less than 100 gals. Shoreside). Add to Chev- 
ron Aviation 80/87 antity delivered prices, 
Herd 91/98, 5.0¢ for 100/130 and 8.0 for 
11 

Kerosine—T.T. prices, except at ~_? "7 

City, apply to deliveries of 400 gals. 
For other deliveries: less than 40 34 a 
8c; 200-399 gals., add 1c; 40-199 gals., add 4c; 
tank car/truck trailer; deduct 1.5¢. Salt Lake 
City tank truck price is for minimum 
40 . deliveries. 

Standard Diesel/Furnace Oi] & Standard 
Stove Oil—T.T. prices are for deliveries of 400 
gals. or more. For other deliveries: 40-199 
gals.. add ic; poneee gals., add 0.5c; 
than 40 gals., add 5c. 

“Standard No. 2 Burner Oil. 


Humble 
Humble Gasoline Gaso- Kerosine 
Oil Regular line Tank Re- 
T.W. Retail Taxes Wagon tail 
Daten, Tex... 14.8 20.1 60 18.8 17.5 
Ft. Worth.... 14.8 20.1 6.0 18.8 17.5 
14.7 20.0 6.0 18.8 17.5 
San Antonio.. 15.0 20.8 6.0 18.8 17.5 


Notes: 

T.W. prices are to all classes of dealers and 
consumers. 

Premium-grade gasoline t.w. prices 2c above 
rerular. 


Esso (Regular Grade) 
egular 
Standard Gasoline Kero- 
Cons. 4 w. 


T 
Atlantic City, N. J.. 
1 


1 
Charleston, W. Va... 


Parkersburg 
Wheeling 
Charlotte, N. C..... 


: NR RH CONMRaeHAwWoN: &: 


Columbia Be Glide vs 


rtanburg 
epee Orleans, La 
Baton Rouge 
Alexandria 


a wrcws rman noowaNonrraASHooNnaarunnd 
seen coer as necenwoocaneneeinnriens 
DOD OOOOGOOOOOOO OOO WW WO ~3-3-9-2.00 00.00 9 00 ~I.00 OTE 
moooooooooeoo os oooooooSo Sooo oOSSoS 


CIR WONMmR Rome: - 


Little I Rock, Ark... . 


Naphthas T.W. & Steel Bbis. 
Newark, N. J. 


Min. Spirits V.M.&P. 
8600 gais. & over... 18.0 19 
Steel bbls. 24.0 25.5 


16.7 


Steel 25.5 
Washington, D. C, 
3,600 gals. & over... 17.2 


FUEL OILS—T.W. 

No.1 No.2 

Atlantic City, N. J. 14.4 13 poe 
Newark 13 .684 $2 
1 3.73 : 

4.05 2.89 


WM OMAMCwWIORDOM 


partan bs 
Taxes: Louisiana kerosine prices do ast inelude 
le state tax. 

Notes: Kerosine No. 1—Atlantic City prices are 
for deliveries of 300 gals. or more; ay le for 
‘No. 6— Wedkingten potest Sor whe. delivery 
of 1,050 gals.; for min. delivery of 2,500 ab 

price is $2.83 per bbL 
Premium-grade gasoline t.w. prices 2.5¢ 
above regular. 


—— srrive’ at price ber U- Sat 


f SHSNesepeseses 
thin os wae eerse se tosotone 


seunase SSSR 
oor nae wo 


Vancouver, B. C. 


Taxes: Gasoline taxes are : eihitiilidl Site 
— Premium-grade gasoline t.w. prices a 


regular. 
*Price is for Premium-grade. 
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PRICES in effect April 26—Tank Wagon—Cont. 


Socony Vacuum 


Mobilgas Aircraft 8,Vv s.Vv 
Grade Grade Grade Mobilgas (Regular Grade) Mobifuel Mobilheat No. 4 No. 6 
Gasoline 80 91 100 = Cons. Dir. Cons. Dir. Mobil Kerosine Diesel (No. 2 Fuel) Fuel Fuel 


Tees T.Y. TY. TW. TK TH. TW. TW. F.C. Yad TW. TL. T.C. Yard T.W. T.W. T.W. 


New LL agg City: 
Man 





ee eee eeee 6.0 meee 15.5 15. : 14.5 é 13.8 18.3 11.01 6.09 
— me we cave’ CD ane 15.5 15.5 11.2 14.7 : 13.8 ’ 10.0 13.4 11.01 6.09 
Kings..... ives ae ap 15.5 15.5 10.6 11.0 14.5 10.0 13.8 9.6 9.9 13.3 11.01 6.09 
ueens . io sue 15.5 15.5 14.5 cae 13.8 rey 13.3 11.01 6.09 
Richmond Soe kee 6.0 wT ee 15.5 15.5 10.5 10.8 14.7 9.9 13.5 9.5 9.8 13.4 11.01 6.09 
Albany, N. Y.. 6.0 23.3 24.3 14.6 14.6 15.6 15.6 108 11.0 .a, 20.2 264 0:6- BO Be: 945 6.06 
Binghamton... 6.0 ‘ 15.4 15.4 16.5 16.5 12.2 12.4 15.5 11.6 14.6 11.1 11.3 14.1 . 
Buffalo.... 6.0 23.1 24.1 25.1 15.2 15.2 16.2 16.2 12.2 12.4 15.7 11.4 15.0 10.9 11.1 14.5 10,05 
Jamestown........ 6.0 joi : 15.4 15.4 16.5 16.5 12.5 12.7 co i are 15.0 11.7 11.9 14.5 
Mt. Vernon.... 6.0 : tte one 15.8 15.8 . 11.3 14.6 14.25 10.1 13.6 11.09 
Platsburg....... 6.0 ; aot oan : fo. 6 Se 11.6 14.7 11.2 11.4 14.8 
Rochester........ 6.0 23.0 24.0 4 15.1 15.1 16.2 16.2 12.3 12.5 15.8 14.9 11.3 11.5 4.4 
Syracuse. . 6.0 : ; 15.2 15.2 16.2 16.2 12.0 12.2 ¥ 11.5 14.6 11.0 11.2 14.1 
Bridgeport, ‘Conn... 6.0 "A ow 15.6 15.6 10.56 10.5 »% 13.9 9.5 95 18.0 
Danbury........ 6.0 ras atte 16.1 16.1 oe - *s ‘ 
Hartford... . 6.0 14.3 14.3 15.6 x11.9 10.85 10.85 10.25 138.8 9.85 9.85 18.4 
New Haven. 6.0 14.3 14.3 15.6 15.6 10.5 10.5 9.9 13.4 9.5 9.5 138.0 
Bangor, Me. 8.0 ; 15.3 15.3 17.0 17.0 11.36. 15.7 10.75 14.2 10.35 ive 13.8 
Portland... 8.0 : > 14.6 14.6 15.8 15.8 10.7 14.9 10.1 13.3 9.7 12.9 
Boston, Ma 7.0 20.8 21.8 23.8 14.5 14.5 15.7 13.9 10.6 15.2 10.0 13.6 9.6 13.2 
Concord, N. OS See ; <P th es * ee ins oe © “ae 14.1 
Lancaster. . 7.0 ; ‘a = 18.2 18.2 , . “pap 15.4 . 14.6 
Manchester....... 7.0 - P 16.5 16.5 : 15.9 ne 14.3 Y 13.9 
Portsmouth aren fF 23.0 24.0 15.2 15.2 16.1 16.1 11.0 d aul 10.4 13.8 10.0 13.4 
Providence, R. ; I 6.0 21.8 22.8 24.8 14,5 14.5 15.5 15.5 10.6 , 15.2 10.0 13.6 9.6 a 13.2 
Burlington, Vt. 7.0 : oles A 15.6 15.6 16.6 16.6 12.0 12.0 one 11.5 14.4 11.1 11.1 14.0 
Reationd..... 000. 7.0 pee: eat 17.3 17.3 hates 12.5 san eee. 14.8 > 11.5 14.4 e 
Tank Wagon Prices Buffalo N. Y. City Rochester Syracuse Boston Hartford Providence 
Mineral Spirits........... some ; oS yee 19.5 18.0 20.5 22.0 19.0 20.0 19.5 
V. M. & P. Naphtha.. . reer 21.5 19.5 22.5 23.5 20.5 21.5 21.5 
Taxes: N.Y.C. outecs | are ex 3% ae enles tax, Syracuse prices ex 2% city sales tax, applicable to price of gasoline (ex tax). 
y Discounts: Mobile Kerosine—New York City (ali  pesouataa) and Mt. Vernon, tank wagon less 0.5¢ for deliveries of 300 gals. or more. 
Mobilfuel Diesel—All points, tank wagon less 0.5¢ for deliveries of 800 gals. or more 
Mobilheat—New York City (all boroughs) and Mt. Vernon, tank wagon less 0.5c for deliveries of 300 gal. or more. 
Notes: Jamestown T. C. prices are delivered prices, all other T.C. prices are FOB bulk terminals. 
xEffective April 13. 
Sohio X-Tane Gasoline 
Ohio Standard Aviation Gas.-Cons. T.W. (Regular Grade) Naphtha & Solvents—Cons. T.W. 
Sehio Sohio Sohio Con- Re- S.R. D.C. V.M.&P. Sohio 
Gasoline Avia. Avia. Avia. sumer _ sell- Sole Naph- Naph- Varno- Sol- Kerosime No.1 No. 2 
axes 80 91 10S T.LW.. ers s.S. vent tha tha e vent T.W. Sehio- Sohio 
Heat Heat 
C—O 7.0 28.75 24.75 27.76 18.4 14.9 18.9 21 6 23.0 23.0 22.0 22.0 14.7 4.7 18.7 
Canton. clngine 70 23.75 24.75 27.75 19.8 16.3 20.9 21.6 23.0 23.0 22.0 22.0 14.7 14.7 18.7 
Cincinnati. . 606 sacovnss 7.0 28.76 24.75 27.75 19.8 16.3 20.9 21.6 23.0 28.0 220 22.0 14.7 14.7 18.7 
on A ee ae 7.0 23.75 24.75 27.76 19.8 16.8 20.9 21.6 23.0 23.0 23.0 22.0 14.7 14.7 18.7 
CNS nok eb sav 50404 bs 7.0 23.75 24.75 27.76 18.1 14.6 18.9 21.6 23.0 23.0 22.0 22.0 14.7 14.7 18.7 
SNS th icthg ho balé<'s painnied 7.0 23.75 24.76 27.75 19.8 16.3 20.9 216 23.0 23.0 22.0 22.0 14.7 14.7 18.7 
Sind. 566 Pe ery Se 7.0 23.76 24.75 27.75 19.8 16.3 20.9 21.5 23.0 23.0 22.0 22.0 14.7 14.7 18.7 
j Mansfield a 7.0 2375 24.76 27.76 19.8 16.8 20.9 21.5 23.0 28.0 22.0 22.0 14.7 14.7 18.7 
arion....... 7.0 23.75 24.76 27.75 198 16.3 20.9 21.5 23.0 23.0 22.0 22.0 14.7 14.7 18.7 
Ls 056beaiheeetenn 7.0 23.75 24.76 27.765 19.8 16 8 20.9 21.5 23.0 23.0 22.0 22.0 14.7 14.7 18.7 
Min odin hatin & cduah otek 7.0 23.75 24.75 27.76 19.8 15 6 19.9 21.5 23.0 23.0 22.0 22.0 14.7 14.7 18.7 
OR goa apdsecends 7.0 23.76 24.75 27.7% 198 16.8 20.9 21.5 23.0 23.0 22.0 22.0 14.7 14.7 18.7 
ee 7.0 18.75 24.76 27.75 19.8 16.3 20.9 21.5 23.0 23.0 22.0 22.0 14.7 14.7 18,7 


> 


= By wd epee can purchase aviation gasoline less 4c per gal. State Road Tax by supporting purchase wit 
- supplier. 
Discounts: Sohio Aviation—on contract to hangar operators and resellers, 2c off consumer t.w 
Notes: Kerosine, Nos. 1 and 2 Fuels—Prices are for 100 gals. or more, 50 to 99 gals. add le per gal., 1-49 gals. add 2c per gal. 
gee + eaeeeeesiioeiads and drum prices are for deliveries of 500 gals. or more. For other Seibvestess 150-499 gals. add 2c; less than 150 
gals., a 


Coe anate gasoline t.w. prices 2c above regular; third-grade prices same as regular unless otherwise noted; s.s. prices are at company operated 
stations. 


Indiana Standard 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard 
of Indiana bulk plants where the company’s prices are publicly posted. 


State Tax Exemption Form 




















Red Crown Ss lex Furnace Oi|———-H\— 
(Reg. Grade) Gaso- Kero- 100 100- 100- 175- 350 850 Kentucky 
Dir. line sine 1-99 Is. 175 349 849 gals. gals. Standard 
T.W. -W. Taxes T.W. gals. over gals. gals. gals. over & over c c K 
Chieago, Ill.......... aR ME ne ay) BA ok ee a ‘Kee as sine 
South Bend, Ind... .. 19.0 17* 6.0 17.1 15.8 14.8 eden pees 4, paen sox Dealer Taxes T.W 
Detroit, Mich........ 18.8 16.8 65 168 15.4 14.4 eees ese eaaes acee Ter ~p-4 
pls.-St. Paul....... SS 009 90: 9 Mee wee ee Ee 5.57 ee Covington, Ky.... 16.1 9.0 15 2 
Des Moines, Ia... ... oe WS OR Tt Be OA OY Ue ie er eee Lexington........ 17.4 9.0 15.9 
St. Louis, Mo........ a a C0) 1S Be Pe ree Gate eed | wie Bes Louisville. ....... 16.2 9.0 16.2 
Wichita, Kans....... OV Oe ORR Pa ee BY ee ee ee Paducah. ....... - 15.9 9.0 14.8 
Omaha, Nebr........ ie a XL oS Re ee OY eee ae coe te ee Jackson, Miss..... 16.5 9.0 16.1 
Fargo, N. D....... aS Se ee ee ee ee | ae eer eter tt) eae Vicksburg... . .. 16.0 9.0 14.6 
Huron. S. _ Sp Sa Ae cee: BE cane) ives need. nangale ike ceenem, Ala =s RY * : 
flwaukee, Wise..... 18.8 17.8 6.0 17.0 16.0 eves oces 14.8 Sees 14.6 er Mont aan 10.0 15 6 
So. Ga. be .‘s hy ; 
Fuel Oils—T.W.—Chicago, Tl. Fire-Chief Gasoline ugueta........ . 
madonna Stanolex Texas (Regular Grade) Kerosine Macon ....... - 16.7 8.0 15.8 
Heater Oil Furnace Oil Co. Gasoline Dealer Govanaah no soe - 16.1 8.0 15.6 
; 1-09 gale............20 16.8 15.8 T.W. Taxes T.W. ee Paes HEF 5-3 as 
100-149 gals........... » ea cae 14.8 6.0 13.3 Pensacola. __ 15.9 100 14.6 
100-149 gals............ 15.3 oss 14.8 6.0 18.3 Tampa........ 60 90 15.5 
150 gals. & over........ 14.8 — 15.0 6.0 — oo 2 ? 
100-899 a “. naeoweeen i. wane + : is:3 $3 4 ; 
ga | Sy ee y d é j 
18 $3 HEE “tone ta stem ined then, iy 
— .—Tra 14.9 6.0 133 county taxes: Mobile, 2c city; Birmingham, le 
14.9 6.0 13.3 county ; Montgomery, le city & lc county; 
eee 9.65 8.5 14.7 6.0 13 3 Pensacola, le city. Other taxes not included in 
760 1 peniene 8.9 7.76 15 0 60 13.3 prices Georgia, kerosine, le; Montgomery, 
Taxes: St. Louis, Mo., gasoline tax includes Ic 14.7 6.0 18.8 Kerosine le; Mississippi, kerosine 0.6¢. 
city tax. Des Moines, Ia., kerosine and furnace Notes: Dealer tw. prices apply also to all . 
oil prices do not include 4c state tax. State classes of consumers with minimum delivery Notes: 
sales, occupation, consumer & use taxes to be of 50 gals. Premium-grade gasoline t.w. prices 2c above 
added where applicable. Premium-grade gasoline t.w. prices 2c above regular. 
*“Temporary” price. regular. Cons. t.w. prices same as net dealer prices. 
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CRUDE OiL PRICES—in $ per bbi. of 42 U. S. gals. at the well, except Canadian prices as noted. 





SCHEDU LE 
Gravi 
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prices are posted are shown in 
Price Section. 


RAVITY SCHEDULES 
ARKANSAS -Svee C Crude 

| area A: Arkansas Fuel, Esso, Gulf, Mag- 
nolia. 


ARKANSAS—Sour & Other 
Schedule M: Ark. Fuel, Taso Oh Ohio Oil. 


COLORADO—Sweet Crude 
Schedule A: Continental, Phillips, Pure, Sin- 
clair, Texaco. 
Kansas—aAll fields 
Schedule A: Carter, 


Service, Con- 
tinental, Gulf, Phillips, } Shell, Sinclair, 
Stanolind, Texaco. 


LOUISIANA—Central 
Catahoula Lake & Other Fields: 
Schedule N: Esso 
a Bchedale 0 & Other eer Pisites 
0: Esso, Gulf, Stanolind. 
Olla & Other Fields: 
Schedule P: Ark. Fuel, Esso. 


LOUISIANA—Coastal 


er Fields: 
Schedule E EB (24-29 gravity): 
jun. 


Cities Service, 


LOUISIANA—East 
Del Fiel 


ids : 
Stanolind, Sun. 
elds : 

Schedule O: Esso. 


LOUISIANA—North 
Athens-Pettit & Other Fields: 
Schedule M: Esso, Gulf. 
ay ay a gy Ong Mag 

ale A: 4 ‘. ‘ 7 
folia, Stanolind. = 


LOUISIANA—South 
Continental, Esso, 
Stanolind, Sun, 


MISSISSIPPI—Eucutta & Other 
Sehedule Q: Esso, Gulf — 


ers ette 
4 ay a4 Other Fields 


MISSISSIPPI—Overton & 
Schedule N: Exso. — 


56 


MONTANA—Sweet Crude 
Schedule A: Carter, Phillips, Ohio Oil, Stano- 
lind, Texaco. 


MONTANA—Sour Crude 
Schedule R: Carter, Continental, Ohio Oil, 
Stanolind. 


NEBRASKA—AIl fields 
Schedule A: Pure, Sinclair. 


NEW MEXICO—Intermediate Crude 
Schedule D: Atlantic, Cities Con- 

| ogg Gulf, Humble, Magnolia, ita “Phillies, 
Pure, Shell, Sinclair, Stanolind, Texaco. 


NEW MEXICO—Sour Crude 

Schedule C: Atlantic, Cities Service, Con- 
tinental, Gulf, Humble, Magnolia, Shell, Sin- 
clair, Stanolind, T 


‘exaco. 
ba gs yg HH fields 

Schedule A: Cities Service, 
tinental, Gulf, ee Phillips, Pure, Shall, 
Sinclair, Stanolind, Texaco. 


TEXAS—East —— Field 


Ark. Fuel, tic, Cities 
Service, Gulf, Humble, Uw One Gi Oil, Pan 
American, Phillips, Shell, Sinclair, Stanolind, 
Sun, Texaco. 


TEXAS—East Central 
Schedule B: Humble, Sinclair. 


" - eameael P: Pan American, Phillips, Stano- 
n 
Anahuac & Other Fields: 

Schedule F: Cities Service, Gulf, Humble, 
Magnolia, Pan American, Phillips, Pure, Re- 
public, Shell, Sinclair, Sun, Texaco. 

Arcola & Other Fields: 


Scheduie J: Atlantic, Phillips, Pure, Sinclair. 


Texaco. 
Goose Creek & Other Low Cold Test Fields: 
Schedule E (24-30 Gravity): Humble, Pan 
American, Stanolind, Sun, Texaco. 
Hastings & Other 
Schedule E (20-40 Gravity) : Atlantic, Gulf, 
Humble, Pan American, — 


TEXAS—North, North Centra 
Schedule A: _ a Gulf, Magnolia, 
Sinclair, Stanolind, T 


TEXAS—Northeast 
(Asphalt Crudes) 


Other Fields: 
Schedule L: Humble, Texaco. 


TEXAS—Panhandle 
Schedule A: Gulf, Humble, Magnolia, Phil- 
lips, Texaco. 


TEXAS—Southwest 


ble, Pure, Stanolind, Sun. 


er Crudes: 
Schedule G (24-29 Gravity): Humble, Mag- 
nolia, Sinclair, Sun, Texaco. 


Refugio & er des : 

Schedule G (20-40 Gravity): Atlantic, Cities 
| haa Humble, Phillips, Republic, Sinclair, 
un. 


TEXAS—West Central 
Schedule A: Humble, Magnolia, Stanolind, 
Texaco. 


TEXAS—West Texas Sweet 

Schedule A: Atlantic, Cities Service, Gulf, 
Humble, Magnolia, Phillips, Pure, Shell, Sin- 
clair, Stanolind, Texaco. 


TEXAS—West Texas Intermediate 

Schedule D: Atlantic, Cities Service, Gulf, 
Humble, Magnolia, Phillips, Pure, Shell, Sin- 
clair, Stanolind, Texaco. 


TEXAS—West Texas Sour 

Schedule C: Atlantic, Cities Service, Gulf, 
Humble, Magnolia, Ohio Oil, Phillips, Pure, 
Shell, Sinclair, Stanolind, Texaco. 


WYOMING—Sweet Crude 
edule A: Carter, Continental, Ohio Oil, 
Pure, Sinclar, Stanolind. 


WYOMING—Sour Crude 
Schedule R: Carter, Continental, Ohio Oil, 
Pure, Sinclair, Stanolind. 


FLAT PRICES 
(Listings also include some fields on gravity 
schedules) 


ARKANSAS 
Limestone Condensate (Esso) 
Esso 


ILLINOIS 
Eastern Illinois (Ohio Oil) 1¢ below. Schedule J 
=, hea (Ashland, Cities Serv 


INDIANA 
Indiana Basin (Ashland, Pure) ... 
Western Indiana (Ohio Oil) 1c Vetow Schedule? 





erset Grade 
— a , bile) 
oy (Continental) 


“hsbland) 
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yee (pttenttet SS alten PO 3.00 MONTANA WYOMING 
Tay ea seessarexes 2.91 Gat Cunt, (entinental) a 3.90 Beaver Creek (Stanolind) ‘iti Schotats . 2 
Lime: BE dines 5 code 56a ~agitnan Sand w Sinclair) .. 
bay Fuel, Gulf) ........ 3.00 Pondera (Phillips) ................Sehedule M Byron (Ohio Oil, Stanolind) ........... 1.75 
oaks Amante CM --------000-. 2.96 Garland (Ohio Of, Stanolind) ......... 1.75 
<E — ~~ PRESEEr o 3.00 idden Dome (Ohio Oil) ......... eae 
pee 3.00 | OHIO North Sand Draw (Sinclair)... Schedule D 
Gove Cine) a... .......22......-. SSS | Gement © othe Seid (6.0. Obie).. 2.98 a npdkes ketew nee 
—_ Louisiana Conder-ate (Esso) ... $16 ee Be Ste) - --teeeee> 2412 | Riverton Dome (Stanolind) :..::. Schedule D 
Ville "Platte * . BE poseeeaten 2.89 Wertz (Sinclair) ...............+. Sehedule C 
I... ccnimapinen-aindnstes 3.05 
MICHIGAN PENNSYLVANIA—Penn. Grade CANABEAN FISLDS 
(Only lowest and highest postings of each (Jan. 1, 1954) (Postings of Imperial Oil Ltd. Prices are ip 
comes ny are shown below’ other postings may Bradford, Pa. (Seep) ...............+- 3.16 | Canadian dollars per bbl. of 36 Imp. sale. 
be on request to NPN.) Eureka, W. Va. (Pure, Seep) ........ 3.25 effective July 21, 1968, except os 
Bay Line: if fr olde Bg sor 3) eee qatl 7 Pe ey al ae D-2, D-3 
dams Heavy & other fields ......... , South . District (Seep) ..... cheson/Ston in ; 
Sanford & other fields ............... 4 Zanesville, Ohio (Ashland) ........... 2.76 Armena, Caanoune BET con stbbe dene ve 
Pipe Line (6-16-53): Asuna BAR. . pebsacdec 6 cee esc anees cee 
EET Badr an cenbednns coesied 2.74 Big Valley D-2, DB ..........00-008: 
Fork & other fields ............... 3.10 TEXAS | ag A er “és Ne shabilit 
Pure: Agua Dulce (Republic) ............... 3.10 Daly, pots 14-56 
Dass © Dow River ................ 202 | Atlee (Republic) ................: cick. Ge Bh BR Beret ve ssonssoususeseo+ 
Coldwater & other fields ........... 3.10 Benedum Condensate (Shell) ......... 2.90 Fen D2 ar eeer ert beste ee Oe 
Simrall : Cayuga Condensate (Pan American) .. 2.90 | Gitneo (6-1-82) 000. os 
pontmereney enc tbbeS Kad deeb iwewets 2.61 Chapel Hill: Golden Spike D-2, D-B ........- 
rryton-Sun Denslow ............. 8.24 Condensate (Sinclair) ............... 2.90 Joseph Lake Vik 
Sohio: Crude (Sinclair) wnat Ledue-Woodbend D-2, D-3, L.C ‘ 
Oe . oct hacoe ee 2.91 Charlotte (Humble) be above ....Schedule B Malmo D-2, L.C. .......++0.-+- 
Coldwater & Isabella ............... 3.10 lt nds hana noe sncnnee 2.65 Malmo DB ..... osc ccccnereeeeecee 
MISSISSIPPI Conroe (Humble. Sun, Texaco) ........ 3.13 ee BE BG - s2=0°2 +2020 
: Darst Creek (Humble, Magnol Oil Sprin: " (S-1-88) 42 ae ean 
Condensate (Gulf) .................. 2.175 Texaco er ae 2.79 Petrolia ts 6 Se 3.406 
Crude (Gulf) .......--....-..es-ees 1.50 Pearsall (Humble) Be below ...... Schedule C Retester DS $e Cpe re - 2.645 
Central Miss. Condensate: b= luxy (Pan American) ...... 2.75 Turner ——y * Crude: Prices FOB producers’ 
EE ED oc oleh cneesechsecveas 3.10 ‘omball Lge a Stanolind) Sis tonkege, begin with 33-33.9 gravity st 
Gwinville (Esso) ...........-...605- 3.00 Van one h ade Gotilbpeesvéa 2.73 $3.085 with 2c differential per degree of 
Pickens crude (Carter) ........... Schedule D Willamar hy ne We buat 2.70 gravity to 64 & over at $3.705. 
CALIFORNIA 
S. O. California prices effective Feb. 16, 1953. All gravities above those quoted take highest price offered for the field specified. 
SCHEDULE 1 2 3 4 5 6 7 8 SCHEDULE 9 10 ll 12 13 4 15 lo 
Gravity 
12-12.9..... $1.68 $1.60 $1.42 $1.44 $1.56 seve TTT eoee ose poe, otos eeoe eos cece eee 
° 1.72 1.67 1.49 1.61 1.68 » che osne eee: $2.71 $2.46 cans enue eens eevee seme 
1.77 1.65 1.67 1.70 $1.78 $1.91 $1.74 2.76 2.68 whis eene eeee ce Sa 
1.85 1.60 1.62 1.75 1.78 1.97 1.81 2.82 2.60 vone> On eece gene 2.80 
1.92 1.66 .... 1.79 1.84 2.04 1.88 Soe Wa ico: Ba. sone Cee Boe 
tae: Sen avte 1.84 1.90 2.11 1.96 2.94 2.74 seals + aa B 2.89 2.94 
a: Boe adea 1.88 1.96 2.19 2.02 S20 BAe ooo, 8.0 “2 2.95 38.00 
oe §esés cene tha Bae ee ee 8.06 2.87 $2.98 .... $8. 8.00 8.07 
2.21 4a ee 2.06 2.84 2.156 3.12 2.95 8.00 3.09 8.06 8.18 
2.30 $2.04 . 2.10 2.42 2.23 $8.18 8.02 8.07 $8.17 8.11 8.20 
2.38 2.11 ‘ 2.17 2.49 2.30 8.24 8.09 $8.14 $.238 8.16 8.26 
2.44 2.18 ‘ 2.24 2.56 2.38 “ae we 8.80 $3.21 38.88 
2.61 2.25 e SB. ssect ae $8.20 3.25 8.84 8.27 ec0e 
Sasa 2.32 ° 2.36 on Bae 8.24 3.80 Se eee 
2.389 ° eoes 2.62 3.28 38.36 8.87 ecce 
cone e ° 2.70 3.38 38.40 éeve 
» 2.78 8.87 3.45 
18 19 20 21 22 23 24 25 31 32 33 34 35 36 37 38 
FOr es. ree ee as Oe Se EE ee a Nr ¢ GABE. cice 
aoe. * 7 kt ees e | kK meee k Fe Fe Fee 1.87 1.90 .... 1.82 $1.88 
weeeeetin: «iy y Teeeeganeee, = | ~ Teeeee k Bee Be he Y Emegmeere GF oe Se ae 1.90 1.97 
Nemeeme kK Es eee * iy 6 epee Be OO errr! Ue UU 1.97 2.06 
... $2.01 2.06 2.17 .... $1.84 2.14 2.16 .... 2.08 2.07 2.14 2.19 .... .... 2.06 2.08 Ft Bers 2.06 2.14 
ccce RD B.Ek SD jj. 2OO BOO BAD iccce B04. B.26 BBR BED cece cece Bee Bees Beet cece 2.14 2.22 
*-. 2.15 2.18 2.29 .... 1.96 2.26 2.80 $2.28 2.19 2.21 2.29 2.88 .... .... 2.20 2.25 2.24 .... 2.24 2.81 
. $2.26 2.20 2.24 2.84 .... 2.02 2.81 2.86 2.81 2.24 2.27 2.86 2.39 .... $2.08 2.27 2.32 2.31 mad 2.32 2.38 
" "2.84 2.27 2.80 2.41 |... 2.08 2.88 2.42 2.40 2.29 2.84 2.48 2.47 .... 2.17 2.86 2.39 2.89 aon 2.41 2.47 
| 2.42 2.84 2.87 2.48 $2.88 .... 2.44 2.48 2.49 2.36 2.41 2.50 2.65 .... 2.26 2.44 2.45 2.47 pas 2.49 2.56 
. 2.51 2.40 2.45 2.55 2.44 22m 2.51 2.55 2.58 2.41 2.48 2.67 2.68 $2.49 2.384 2.52 2.62 2.54 one 2.566 2.64 
’ 2.59 2.47 2.58 2.62 2.49 $2.58 2.68 2.61 2.66 2.48 2.56 2.64 2.71 2.55 2.41 2.60 2.58 2.60 $2.55 2.64 2.72 
* 2°66 2.58 2.61 2.69 2.58 2.60 2.65 2.68 2.74 2.54 2.65 2.70 2.79 2.62 2.49 2.68 2.64 2.65 2.60 2.71 2.81 
2:73 2.60 2.69 2.76 2.64 2.67 2.72 2.74 2.82 2.61 2.78 2.76 2.86 2.68 2.57 2.76 2.70 2.71 2.65 2.78 2.89 
2.80 2.68 2.76 2.82 2.71 2.75 2.78 2.80 2.90 2.69 .... 2.82 2.92 2.74 2.65 2.84 2.76 2.77 2.70 2.86 2.98 
2.87 2.75 2.88 2.89 2.78 2.82 2.84 2.85 2.97 2.76 .eee 2.98 2.80 2.78 2.91 2.88 2.82 2.76 ° 2.92 3.07 
2.94 2.82 2.91 2.95 2.84 2.89 2.90 2.91 .... .... . 8.08 2.87 2.80 2.98 2.89 2.88 ooo . 2.99 38.15 
3.00 2.88 2.97 8.01 2.90 2.95 2.95 2.96 8.07 2.92 2.87 3.04 2.94 2.98 .... .... 3.04 8.28 
~.e- 2.96 8.04 8.07 2.97 8.02 .... 38.02 3.12 2.98 2.94 8.11 83.00 2.99 s «ent GE dees 
$8.02 8.12 .... 3.08 8.09 .. pees 8.17 8.06 8.01 .... 3.06 3.06 s eben eee 
a . ose $8.10 8.17 . $8.22 83.11 3.08 8.11 8.11 ee 
3.16 $8.17 8.24 . 8.27 8.17 38.15 8.16 3.17 o Bs 3.26 
3.23 8.23 3.32 3.338 8.24 8.23 3.21 3.24 . 8.20 38.380 
3.29 Se: wese DM 6see eves eoee 3.98 . 8.24 3.88 
3.34 3.32 3.41 $8.31 . 8.29 3.36 
3.39 3.37 3.45 3.35 8.338 3.39 
8.44 8.41 3.49 8.39 $8.87 8.43 
3.49 3.46 3.58 3.48 8.41 38.47 
Schedule Schedule Schedule Schedule 
| ae (Stevens Zone) 11 Signal Ee ( (Long Beach) » 
El Segundo........... 8 Tejon Hills 
BONG, po vadenccecee 14 
Gato Ridge........... 3 
Dh cibenkoonends 11 
Guijarral Hills........ 36 
Huntington Beach... .. 23 
nglewood............ 24 
Kern Front........... 1 
K Bc ccccvesee 
Kettleman Hills....... 12 





Edison 2 
Elk Hills (Shallow). ... 82 





*Effective June 1. 
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STATIONS 


February Permits Keep Pace With Trend 


New service station construc- 
tion planning kept up a fast pace 
during February. 

The dollar value of station 
building permits issued in Feb- 
ruary was 55% higher than per- 
mit approvals issued during the 
same month a year ago. 

This continues the high level of sta- 
tion construction activity that started 
in December, 1953. The number of 
permits approved during December, 
January and February has been con- 
siderably higher than during the first 
11 months of 1953. The dollar value 
of permits approved during the last 
three reported months has exceeded 
the same months in 1952 and 1953 as 
follows: December 67%; January 
58%; and February 55%. 

During February of this year, 143 
more station permits were approved 
than last year. This represents a 
planned expenditure of $4,869,000 on 
service station permits approved dur- 
ing February, an increase of $1,654,- 
000 over the same month last year. 

Station permits approved in Feb- 
ruary totaled 370, an increase of 15 
from the number approved in January. 

Source—This building permit sur- 
vey is based on reports from cities 
containing about 85% of the urban 
population of the country. These 
building permits, however, do not give 
a positive indication of the number of 
service stations actually built. No ad- 
justment is made for lapsed building 
permits nor for the lag between permit 
issuance and the start of construction. 

The tabulation, by the Bureau of 
Labor Statistics, pertains only to gaso- 
line service station construction within 
urban places. Urban, as defined by the 
Bureau of the Census, covers only in- 
corporated places of 2,500 population 
or more in 1940 and by special rule, 
a small number of incorporated civil 
divisions. 





NOTICE! 


The center four page section of 
National Petroleum News, issue 
of May 5, 1954, has been re- 
served for one of the most im- 
portant announcements in the 
whole history of centrifugal 
pumps. 


(Advertisement) 











Pennsylvania 


East North Central 
Illinois . 
Indiana..... 
Michigan... 
Ohio 


West North Central 


North Dakota & 
South Dakota. . 


South Atlantic. . 
Delaware. .. 


Washington, D.C. 


Florida... .. 
Georgia 
Maryland. . 
North Carolina 
South Carolina 
Virginia. . 
West Virginia 


East South Central 
Alabama. . 
Kentucky 
Mississippi 
Tennessee... . 

West South Central 
Arkansas. .. 
Louisiana 
Oklahoma 
Texas 


Mountain 
Arizona 
Colorado 
Idaho 
Montana 
Nevada 
New Mexico 
Utah 
Wyoming... 


Pacific 


California 
Oregon 
Washington 


* Estimated. 
+ None reported. 


Number 

February January 
1954 
355 


18 
3 
1 

10 
T 
2 
2 


39 
16 
9 

14 


46 
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(Valuations shown are in thousands of dollars) 
REGION AND STATE 


aluation 


Vv 
February February January February 


1953 
227 


e+ NMR NS 


w 
w 


-AANW BD +IWORWAe+ 


ww 
me 


N+NeF CO Ose 


- N 
Utow -NN*> 


1954* 
$4,869 


1954 1953 
$4,858 $3,215 


120 
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REPLIES (Box No.): Address to office nearest you 
NEW YORK: 330 W. 42nd St. (36) 
CHICAGO: 520 N. Michigan Ave. (11) 
SAN FRANCISCO: 68 Post St. (4) 














in ing and stra 
troleum terminal and ship tanks abi ot elles 
charge, being responsible for all petroleum prod- 
ucts received, stored, and despatched. Should have 
engineering degree. Write, giving schooling and 
ompaeeate. Advancement opportunities excellent: 
salary negotiated; all communications confidential. 
Quincy Oil Co., 56 Federal Ave., 


Quincy 69, 
Mass, 





Positions Wanted 


Experienced man in middle thirties presently 
general manager for major oil company jobber 
handling full fuel oil, gasoline and TBA lines 
with wide experience in all phases of wholesale 
and retail merchandising both from a branded and 
unbranded type of ration. Would prefer to 
locate in south or south west. Would be agreeable 
to position involving travel. Reply Box PW-2495, 
National Petroleum News. 








Industrial Lubrication Engineer, technical back- 
round with several years experience Selling, 
urveying and Installing lubricants in plants and 

mills of large and highly diversified industry. 

Well informed on Industrial methods and produc- 

tion ee ag? Southeastern or Middlewest States 

preferred, PW-2589 National Petroleum News. 


Engineer—two de es, ten years petroleum ex- 
ap Argentine citizen, 40 years old, married, 

ish position in an oil company to work any- 
where American Continent. PW-2590, National 
Petroleum News. 








UNDISPLAYED RATE 

$1.50 a line. Minimum 3 lines. Box numbers 

count one additional line. 

POSITION WANTED. Undisployed rate is one 

half of above rate, payable in advance. 

DISCOUNT OF 1 if full nt is made 
Pad Re tenertlens of 


for t 
ads. 


Send NEW ADVERTISEMENTS to Classi 
NATIONAL PETROLEUM News, 330 W. 42nd 


CLASSIFIED 





DISPLAYED RATE 
The advertising rate is $14.50 per inch for all 
advertising ing on other than o con- 
tract basis. tract rates quoted on request. 
AN ADVERTISING INCH is meosured inch 
vertically on one column, 3 T..° * — 
—to o page. 


Advertising Division, 
St., N. Y. 36, N. Y. 


SECTION CLOSES each Wednesday, one week preceding date of issue. 

















For Sale ———— 








500—1800 gallons used Truck tanks, complete 
with pump and meter equipment—over 50 avail- 
able—write us your wants. Gould Equipment Co., 
Box 1611, Portland, Maine. 





For Sale: 3590 gallon 3 compartment Freuhauf 
tank trailer. Priced right. North Iowa Oil, Inc., 
Mason City, Iowa. 





Save on Automatic Gas Pump Nozzles. Write for 
free catalog. Motive Products Co., Dept. N, Box 
531, Evanston, Ill. 





60 used lubsters, 30 and 60 gallons capacities 
and 40 visible gasoline pumps, Box 1007, Golds 
boro, North Carolina. 





Selling Opportunity Wanted —————— 


Minnesota C iny, well established and ade- 

uately financed, with warehouse and trackage 
acilities, is interested in obtaining distributorship 
for State of Minnesota and adjoining states, on 
products sold to fuel oil dealers and industrial 
plants. RA-2558, National Petroleum News. 











For Sale: 1000 gallon 4 compartment tank truck 

Truck-KB 6 International, very good condition, 

new paint, new 825 x 20 tires. Tank—1000 Gal. 

4 compartment equipped with marsifold, meter, 

reel and hose. Complete unit $1200.00, tank alone 

$600.00. Perrine Oils, Box 184, Sharon, Pa. 
hone Sharon, Pz. 6593. 











What is 
Your Need? 


Do you need competent men for 
your staff? Men experienced in 
the Petroleum industry. Men to 
fill executive, sales or technical 
positions? 


Or are you looking for—or of- 
fering—a business opportunity 
of special interest to men in the 
industry served by this publica- 
tion? 


Or are you seeking buyers for 
surplus used equipment, or 
want to buy such equipment? 


The solution of any of these 
needs can logically be found 
first among other readers of 
National Petroleum News. You 
can get their attention, at small 
cost, through an advertisement 
in this “CLASSIFIED” Section 
of NATIONAL PETROLEUM 
NEWS. 

















ADVERTISERS INDEX 





AC Spark Plug Division, General 
34-35 
American Flange & Mfg. Co. 4 


Motors Corp. 


Auto Specialties Mfg. Co. 8 


Deep Rock Oil Corp. 53 


DuPont de Nemours & Co., Inc., 
E. I. 
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For Sale: 1—1946 LJ Mack with a 2500 gallon, 
3 compartment, Heil streamlined tank, fully equip- 
xed with hose, reel, meter and ticket printer 
Federal Oil Company, 495 Lehigh Avenue, Union, 


N.J., UNionville 2-9400. 


1947 Dodge Truck & tank-capac 1015 gal- 
lons. 5 compartments, power take off-meter, new 
rubber. Priced $950.00. Tri-State Oil Co., Pitts 
burgh, Pa. Phone Sterling 1-4410. 








Wanted: Used No. 1 Western Semi-Automatic 
American Can closing Machine No. 108-A, in 
good condition. W-2537, National Petroleum News 
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H. C. Smith Moore Kummer 





D. J. Smith 


UNFURLING AMOCO FLAG atop the steel framework of a new 19-story New York 
City building, to be called The Amoco Building, are four officials of the American Oil 
Co.: Herschel C. Smith, president of American Oil Co.; L. W. Moore, president of Pan 
American Refining Corp. the company’s manufacturing affiliate; Ervin A. Kummer, 
manager of Amoco’s real estate department; and D. J. Smith, board chairman of 


American Oil 


Paul M. Fluck- 
iger of Los An- 
geles, Calif., is 
the new special 
field service rep- 
resentative of 
the Pennsylvania 
Grade Crude Oil 
Assn. for the Pa- 
cific Coast area. 
He succeeds C. R. 
Wheeler of Glen- 
dale, Calif., who 
resigned to become a sales representa- 
tive for Southwest Oil and Grease Co., 
Inc., Wichita, Kan. 

After attending Compton College, 
Mr. Fluckiger joined Swift and Co. in 
its transportation department, then 
moved to Standard Stations, Inc., as 
a salesman. Later he became a claims 
adjuster for Traders and General In- 
surance Co. in Los Angeles, and 
served that company for almost four 
years as a special agent. 

. 

Norman L. Barnard, the Fresno, 
Calif., district sales supervisor for 
Shell Oil Co., is the new chairman of 
the Fresno Oil Information Commit- 
tee. He succeeds R. R. Whitaker, who 
is now a vice chairman of the North- 
ern California OIC. 

7 

H. H. Anderson will complete his 
special service as vice-president and 
general manager of Trans Mountain 
Pipe Line Co., Vancouver, B.C., on 





P. M. Fluckiger 
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April 30. He will be succeeded by 
A. F. Terrill who came to Trans 
Mountain as senior aide to Mr. An- 
derson. 

Mr. Anderson, who retired after 35 
years with Shell Oil in the United 
States and Mexico in July, 1952, was 
employed temporarily by Trans Moun- 
tain to select, train and manage an all- 
Canadian staff to operate the pipe line 
system. 

Mr. Terrill also came to Trans 
Mountain after retiring from Shell Oil, 
after 32 years service. As assistant 
general manager, he directed the hy- 
draulic testing of the new pipe line 
and headed the operating department. 

oe 

Sampson-Bladen Oil Co., of Eliza- 
beth, N. C., is building several new 
stations and is fixing up some of its 
older stations. Old stations are being 
painted, and old pumps are being re- 
placed or repainted. The company 
plans to build a limited number of 
stations, or remodel old ones, each 
year. 

Officers of the Sampson-Bladen Co. 
are active in both civic and oil circles. 
H. Manley Clark, president of the 
company, is a member of the state 
legislature. 

H. S. Kimrey, vice president of 
Sampson-Bladen, heads the North 
Carolina Oil Jobbers Legislative Com- 
mittee. 

M. L. Fisher secretary-treasurer 
and general manager has been chair- 


man of the Bladen County Board of 
County Commissioners for 14 years. 


Roland L. 
Wentworth has 
been promoted to 
vice president of 
Republic Oil Re- 
fining Co., at 
Pittsburgh, after 
serving as assist- 
ant to the presi- 
dent, in charge of 
sales, since Octo- 
ber 1, 1953. Prior BL. Weatweeth 
to joining Repub- 
lic last October, Mr. Wentworth for 
20 years had been with Petroleum 
Heat & Power Co. of Stamford, Conn. 
He held various positions with that 
company including complete charge 
of marketing through company-owned 
divisions located from Boston to 
Washington, D.C., and in Chicago, 
Ill. 

In his new job, Mr. Wentworth will 
be in charge of all sales. This includes 
marketing the products of Republic’s 
Texas City refinery through terminals 
on the Plantation and Southeastern 
Pipe Lines and at other points in the 
southern states. 





E. P. Wilder, formerly a sales ex- 
ecutive for the Elgin National Watch 
Co., has been appointed to the market- 
ing staff of the Falley Petroleum Co., 
Chicago, tank car marketers. 

Mr. Wilder attended Cornell Uni- 
versity, and during the war served as 
a captain in the Army Air Corps. 
Before joining Elgin, he was a mem- 
ber of Sherman K. Ellis & Co., adver- 
tising agency in Chicago. 

* 

J. Hal Roach, vice president in 
charge of sales for the Parmelee Mo- 
tor Fuel Co. in Pittsburgh, has been 
elected to the board of directors of 
that firm, succeeding the late John W. 
Weibley. Parmelee Motor Fuel is a 
jobbership handling distribution, in 
the Pittsburgh area, for products of 
the Richfield Oil Corp. and the Ash- 
land Oil and Refining Co. 

Mr. Roach has been associated with 
the company since 1930 and has been 
a vice president since 1942. 

* 


W. L. Lykke and Francis P. Lucus 
have been named vice presidents of 
Systems Tank Lines, Inc., Los An- 
geles, the largest for-hire tank truck 
carrier in the West. 

Mr. Lykke, now vice president for 
traffic, joined System last January 
when it acquired the operations of the 
Lang Transportation Co. He had 
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“WE HELP YOU 
SELL FRAM!" 


John Cameron Swayze stars in 


FRAM VACATIONLAND AMERICA on 
‘Today’ with Dave Garroway (NBC-TV). 


(In California on “Panorama Pacific.” ) 








Over NETWORK TV Mar. thru Oct. 
PLUS Big National Ads 
and Newspaper Campaigns 


We're telling millions of car owners from coast to coast to see your 
dealers for Fram protection. And plenty of folks will want that terrific sales 
booster—the Fram ‘‘Vacationland America’’ Book—it's absolutely free for 
a Fram boxtop! We're promoting the book to boost your Fram profits and OIL + AIR + FUEL * WATER 
make Fram sales even easier! Its all a part of the biggest advertising 
program in the business. Don't miss out on the biggest profits in filter history 
—sell Fram! Ask today for details on Fram’s attractive TBA proposition. 


CORPORATION 
Providence 16, R.!. 


Fram Canada Ltd. 
Stretford, Ont. 
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formerly held a series of management 
posts with Lang. 

Mr. Lucus, appointed vice presi- 
dent, sales, was associated with Mer- 
cury Transport for a number of years, 
and has long been identified with the 
tank trucking business. He is a mem- 
ber of the tank truck operators’ stand- 
ing rate committee in California, 
which establishes freight charges for 
petroleum hauling. 

Both executives will operate from 
Los Angeles offices. 

a 

Westland Oil Co., Minot, N. D., is 
enlarging its sales staff and is consider- 
ing plans for two new service stations, 
says Jack Coughlin, vice president of 
the jobber company. Westland is also 
using additives for Diesel and burner 
fuels as well as in gasolines. On a long 
range basis, Westland is planning to 
spend $50,000 per year on new sta- 
tions and equipment. 

Officers of Westland Oil are also 
leaders in Minot’s civic organizations: 

Jack Coughlin is vice president of 
the Rotary Club, and director of the 
Minot Chamber of Commerce. 

B. G. Grudem is the exalted ruler 
of the Minot Elks. 

B. J. Kluesing was honored by the 
Junior Chamber of Commerce as 
“Man of the Year.” 





” 

J. R. Elder is president of the Lions 

Club in Minot. 

s 

H. G. Roberts, 
representative for 
Phillips Petrole- 
um Co., is estab- 
lishing an office 
in Los Angeles as 
local head of the 
company’sen- 
trance into the 
West Coast motor 
oil and grease 
market. No _ be- 
ginner at opening 
new marketing territories, he was sent 
to Idaho Falls, Idaho, to pioneer the 
area in 1949. Last October, he was 
put on the project of developing busi- 
ness in the Southeast, and was as- 
signed to Atlanta where he became 
city manager. 

A native of Kansas, Mr. Roberts 
went to the University of Kansas from 
1936 to 1940 and then joined the 
Army Air Corps. After a six-year stint 
as a flying instructor he joined Phillips 
in Des Moines in 1946, 





H. G. Roberts 


. 

W. B. Egbert will take a leading 
part in administering the program of 
the Oil Industry Information Com- 
mittee in Colorado, Wyoming, Mon- 
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Magruder 





Firestone 


TOP SCOUT LEADER in Los Angeles is P. S. Magruder, executive vice president of 
General Petroleum, recently installed as president of the Los Angeles Area Council 
of the Boy Scouts of America. Here he receives the gavel from Leonard K. Firestone, 


outgoing president 


tana, Utah and Idaho, in his newly 
appointed position of executive vice 
chairman of the Rocky Mountain 
District OIC. Appointment of Mr. 
Egbert, who is manager of the Rocky 
Mountain region of Standard Oil Co. 
(Ind.) at Denver, was announced by 
C. D. Hill, Carter Oil Co., Denver, 
who is chairman of the OIIC district. 

Six other Denver oil men were 
appointed to the executive committee 
of the district OIC: 

A. T. Smith, Continental Oil Co. 

G. F. McMillan, Gulf Oil Corp. 

F. M. Burk, Phillips Petroleum Co. 

W. W. Flenniken, Rocky Mountain 
Oil and Gas Assn. 

J. W. Liddell, Continental Oil Co. 

W. A. Alexander, Shell Oil Co. 

The executive committee will direct 
the OLIC public information program 
in the five-state district. 


. 

Robert L. Berry will join Oil Trad- 
ing Associates, Inc., producers and 
brokers, as manager of the company’s 
southwestern activities, as of May 1. 
Mr. Berry has been with the California 
Oil Co. at Barber, N. J. He will spend 
approximately one month in New 
York with his new employers, then 
will begin his new duties in Texas 
City, Tex. 

J. W. Warner is Griffith-Consumers 
Co.’s new sales promotion manager 
for fuel and oil burners. Griffith-Con- 


sumers, in Washington, D. C., is one 
of the largest independent fuel oil 
dealers in the East. 

* 

W. J. (Bill) Frogge, one-time Los 
Angeles division sales manager for 
Seaside Oil Co., has been appointed 
manager of the Texas Independent Oil 
Co., with headquarters in Phoenix, 
Ariz. Texas Independent is a large 
jobbership, supplying: a number of 
multi-pump stations and other out- 
lets. 

a 


Wilfred S. Fenton, formerly New 
York industrial sales manager for 
Tide Water Associated Oil Co., has 
been transferred to the company’s 
export sales department and named 
foreign sales representative for Eu- 
rope, the Middle East and North Af- 
rica. 

* 


Edward H. Salrin, vice president 
and director of Tide Water, retires 
April 30 after 40 years with the com- 
pany and its predecessor companies. 
Widely known in oil circles, Mr. Sal- 
rin has served for 20 years as chair- 
man of the operating committee of 
the company’s mid-continent division, 
from offices in Tulsa and Houston. He 
was instrumental in establishing the 
company’s position in the East Texas, 
Conroe, and other major fields in the 
Southwest and Louisiana. 
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J. B. Saunders, 
Jr., president of 
Triangle Refine- 
ries, Inc., has 
been elected vice 
president of the 
Texas Eastern 
Transmission 
Corp., of Shreve- 
port, La. He will 
continue, how- 
ever, as president 
of Triangle. 

On announcing Mr. Saunders’ elec- 
tion, George T. Naff, president of 
Texas Eastern said: 

“The rapid growth and expansion of 
Texas Eastern has necessitated some 
enlargement of its top executive staff, 
and we are fortunate in obtaining the 
services of a man with such a broad 
background of experience in the pe- 
troleum and pipeline industries.” 

Mr. Saunders started in the oil busi- 
ness with the Kettle Creek Refining 
Co. in El Dorado, Kan., in 1922. He 
became sales manager of that company 
in 1928 after working as a roustabout, 
tool dresser, refinery construction 
worker, and office worker. 

In 1937 Mr. Saunders organized 
Triangle Refineries, Inc. Today it is 
known as one of the largest indepen- 
dent marketing organizations for pe- 
troleum products in the United States. 

o 

Irving E. Chapman will replace Ed- 
ward P. McCall as vice president and 
director of Mitsubishi Oil Co. Ltd., 
with headquarters in Tokyo, Japan. 
He will represent Tide Water Asso- 
ciated Oil Co. which has a 50% in- 
terest in the Japanese company. Mit- 
subishi Oil Co. owns and operates an 


Taylor 


McMann 





J. B. Saunders, Jr. 


oil refinery in Japan and is one of the 
principal marketers of oil products in 
that country. 

Mr. McCall is returning to the 
United States after serving Tide Water 
in the Philippines and Japan since 
1948. 

Mr. Chapman, a member of the 
American Society of Civil Engineers, 
has been with Tide Water since 1928. 
For several years he has been assist- 
ant manager of operations of the com- 
pany’s western sales division. He 
leaves for Tokyo late in April. 

. 

Millard K. Neptune will resign as 
president of Platte Pipe Line Co. on 
July 1, to accept the presidency of the 
Egyptian American Oil Co. He will 
make his headquarters in Egypt. 

Succeeding Mr. Neptune, as presi- 
dent of Platte Pipe Line, will be Ralph 
Moore, who has been vice president of 
that company. 

Egyptian American, a wholly owned 
subsidiary of Continental Oil Co., will 
operate a 75,000-square-mile conces- 
sion recently granted by the Egyptian 
government to Continental and its 
venture associates, Ohio Oil Co., Cities 
Service Oil Co., and Richfield Oil 
Corp. 

eo 

J. H. Selby will move from Dallas 
to the New York office of Oronite 
Chemical Co. to fill his new position 
as assistant to the eastern vice pres- 
ident, H. E. Bramston-Cook. He was 
formerly district manager for Oronite 
in Dallas. 

In his new capacity, Mr. Selby will 
be responsible for bulk sales of Oronite 
Alkane, the company’s detergent alky- 
late, and handle special assignments. 





Horn Baunsgard 


TESTIMONIAL DINNER was given by 32 Seattle employes of General Petroleum 
Corp. for Albert E. (Al) Horn, Jr. on his 35th anniversary with the company. Manager 
of Northwest refinery sales, Mr. Horn directs marketing of products from GP’s new 
35,000-b/d refinery, which will go on stream this winter at Ferndale, Wash. With Mr. 
Horn are Jim Taylor, Alec McMann and Sid Baunsgard. 
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EDWARD B. SWANSON 
Retires as OGD Executive 


The Department of Interior has lost 
one of its long-time experts on petro- 
leum statistics and data. Edward B. 
Swanson has retired as assistant di- 
rector of the Oil and Gas Division 
after 34 years of government service. 

Because of his research into the 
early days of oil development in this 
country and because of his years of 
keeping tab on oil statistics, Mr. Swan- 
son was widely known throughout the 
oil and gas industry. 

The regard the industry had for him 
was demonstrated in 1952 when he 
was presented a certificate of apprecia- 
tion by his friends because of his work 
in developing the organization of im- 
portant statistical information. His 
surveys of fuel oil distribution and 
liquified petroleum gas are considered 
two of his outstanding contributions 
because they provided a badly needed 
facts-and-figures picture of the dis- 
tribution of those products. 

Mr. Swanson, now 60, started with 
the government in Washington in 
1920, as a private secretary to the 
director of the Bureau of Mines. After 
more than 14 years there, he moved 
to positions with the old Petroleum 
Administrative Board, the Petroleum 
Conservation Division, and finally, 
with the Petroleum Administration for 
War. In 1946, he became assistant 
director of the Oil and Gas Division. 
His duties included administration of 
the Connally Hot Oil Act. 

* 

E. L. Hiatt, manager of transporta- 
tion and distribution for Union Oil of 
California, Los Angeles, has been 
elected a vice president of Union. 
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SLIDE a 


SLIDE B 





Oils from test engine 
being studied with 
Electron Microscope. 
Note (slide A) how 
additive keeps 
rt . . 


Aa, 





residues suspended 
throughout oil. (slide B) 
with no additive, 
coagulations of sludge 
particles and oxidation 
residues form in oil. 
(Magnification 

8,000 times.) 


i — 





Performance studies with Electron 
Microscope help provide better oils 


The Electron Microscope is one of many tools 
Oronite employs to provide you superior lubricating 
oil additives. This test method enables us to study 
the action of additives on sludge and resin particles 
formed in the engine. It’s just another example of 
our continuous program to provide you with ad- 
vanced additives. 

The research and testing facilities behind Oronite 
additives are among the most advanced in the nation. 
With this years-ahead research it is possible that 
Oronite could provide your finished oil with advan- 
tages you need to win and hold a market. 

Oronite will tailor-make additives to your base 
oils— meeting your price and performance specifi- 
cations. 


See what Oronite can offer you. Just contact our 
office nearest you. 





With Oronite Additives 
you can formulate oils to 
meet the new A.PL Service 
Classifications and can 
meet specifications for 2- 
104-B, MIL-0-2104, Supple- 
ment I and Series 2 oils. 
OTHER ORONITE PRODUCTS 
Gas Odorants 
Polybutenes 
Phenol 
Wetting Agents 
Dispersant FO 
(Furnace Oil Inhibitor) 
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ORONIT 
cHE 


COMPANY 





COMING MEETINGS 


MAY 


Tennessee Oil Men’s Assn., semi-annual con- 
Hay Hermitage Hotel, Nashville, Tenn., 
y 2-4. 


I dent Petrol Assn. of America, 
Stee Anniversary Meeting, Denver, Col., 
May 3-4 





Oil Industry TBA Group, midwest section, 
Sheraton Hotel, Chicago, Ill., May 3-4. 


American Petroleum Institute, Lubrication 
—— Skytop Lodge, Skytop, Pa., May 


American 4 trol Institute, Safety & Fire 
Protectio Committee, midyear meeting, 
Chase-Park Plaza, St. Louis, May 3-7. 


National Highway Users Conference, Fifth 
Highway Transportation Congress, Mayflower 
Hotel, Washington, D. C., May 4-6. 


National Tank Truck Carriers, 6th annual con- 
vention, Netherland-Plaza, Cincinnati, Ohio, 
May 6-8 


Empire State Petroleum Assn., Hotel Roose- 
velt, New York, May 9-11. 


Pennsylvania Petroleum Assn., spring conven- 
tion, Bedford Springs Hotel, Bedford, Pa., 
May 9-11. 





Liquefied Petroleum Gas Assn. Annual Conven- 
tion, Conrad Hilton Hotel, Chicago, Ill., May 
9-12. 


American Petroleum Institute, Division of 
Transportation, Products Pipe Line Confer- 
ence, Warwick Hotel, Philadelphia, Pa., 
May 10-12. 


American Petroleum Institute, Division of Re- 
fining, midyear meeting, Rice Hotel, Hous- 
ton, May 10-13. 


Indiana Independent Petroleum Assn., French 
Lick Hotel, French Lick, Ind., May 12-13. 


Intermountain Oil Jobbers Assn., first annual 
meeting, Salt Lake City, Utah, May 13-14. 


Assn. of American Battery Manufacturers, 
White Sulphur Springs, W. Va., May 13-15. 


Interstate Oil C Cc issi spring 
meeting, General ow Hotel, Savan- 
nah, Ga., May 14-15. 





Oil ._Heat Institute of America, 32nd annual 
convention, 20th Oil Heat Show & National 
Indoor Comfort Exposition, Commercial Mu- 
seum, Benjamin Franklin Hotel, Philadel- 
phia, Pa., May 16-20. 


American Petroleum Institute, Division of 
Marketing, midyear meeting, Cosmopolitan 
Hotel, Denver, Colo., May 17-19. 


National Fire Protective Assn., 58th annual 
meeting, Statler Hotel, Washington, D. C., 
May 17-21. 


Virginia Petroleum Jobbers, John Marshall 
Hotel, Richmond, Va., May 20. 


Virginia Oil Men’s Assn., John Marshal! Hotel, 
Richmond, Va., May 21. 


North Carolina Oil Jobbers Assn., spring con- 
vention cruise on board the Queen of Ber- 
muda, sailing from Norfolk for Bermuda, 
May 23-28 


Packaging Institute, Petroleum Packaging 
Committee, Cleveland, Ohio, May 24-25. 


Oil Industry TBA Group, Canadian Section, 
Royal York Hotel, Toronto, Ont., May 26. 


JUNE 


Pennsylvania Grade Crude Oil Assn., 3lst an- 
nual meeting, Hotel William Penn, Pitts- 
burgh, Pa., June 3-4. 


Socy. of Automotive Engineers, summer meet- 
ing, Ambassador and Ritz-Carlton Hotels, 
Atlantic City, N. J., June 6-11. 


Oil Industry Information Committee, Edge- 
water Beach Hotel, Chicago, Ill., June 9-11. 


National Oil Jobbers Council, Skytop Lodge, 
Skytop, Pa., June 13-16. 


American Socy. for Testing Materials, annual 
meeting and exhibits, Sherman Hotel, Chi- 
cago Ill., June 13-18. 


American Petroleum Institute, Eastern District 
meeting, Greenbrier Hotel, White Sulphur 
Springs, West Va., June 17-19. 
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oosts Engine Power Up to 25% 






The Only Gasoline Double Powered with 
Mobil Power Top 
Compound | £ Octane 


most powerful combination of chemical for greatest knock-free power — 
additives ever put into any result of the world’s most 
gasoline to correct engine troubles... advanced refining developments! 






























Improves Every Car’s Performance — 
Increases Gas Mileage, too! 


OW, in New Mobilgas SPECIAL— Mobil _ retor. No other gasoline offers the protection 
Power Compound, an exclusive combi of GLYMONATE, unique de-icing additive 
nation of chemical additives—has been com developed by Socony -Vacuum. 
bined with top octane to bring new on-the- 


. Combats gum which causes carburetor parts 
road benefits to every motorist: 


to stick. New RT 200 additive reduces en- 
Boosts power up to 25%—improves every gine-formed gum—cuts waste of fuel 


car's performance! 
E Combining top octane and Mobil Power 


Checks pre-ignition ping. Mobil Power Compound—New Mobilgas SPECIAL gives 
Compound's amazing additive, RT 125, the greatest protection against engine 
quells and controls glowing particles respon- _ troubles ever offered in any gasoline. 

sible for this trouble. 








Corrects spark plug misfiring duc to in- +, aboratory controlled tests 
jurious combustion deposits. Mobil Power i passenger car engines 
showed increases in engine 
power output up to 25% 
to three times. when using New Mobilgos J) 

SPECIAL as comocred to 


Controls stalling due to icing of the carbu- conventional premium gas Mobilgas 


SOCONY-VACUUM OIL CO., INC., and Affiliates: MAGNOLIA PETROLEUM CO., GENERAL PETROLEUM CORP. 


Compound increases life of spark plugs up 





















SOC ONY Vacuum 


_ Theres a Tune-Up in Every Tank$etl — vow or warigus decir 










NEW YORK 4. ™. Y.--26 Broadway + CHICAGO 5, ILLINOIS—59 E. Van Buren Avenue « KANSAY CITY 13, MISSOURI—925 Grand Ave * DETROIT 32 
St. e BALZIMORE 18, MARYLAND—1914 North Charlies St. « MILWAUKER MICHIGAN—®08 West Grand Bivd e ST LOUIS 8&8 MISSOURI—4140 Lindell 
1, WISCONSIN—907 South First St. «+ CLEVELAND 15, OHIO—1422 Euclid Bivd . DALLAS 1, TEXAS — Magnolia Petroleum Co., Magnolia Building 


n maintains many other conveniently located service offices to give you close and fast cooperation 





e 
The one Hose Reel that has set NEW 7 

* 
standards in Efficiency, Economy 
and SAFETY. ee The Hannay Hose Reel is 


scientifically designed and constructed to meet 
today's most exacting requirements. Especially de- 
veloped for handling inflammable and volatile 
liquids, it reduces hazards, lengthens hose-life, 
speeds up deliveries, eliminates mess and an- 
noyance. Dependable under all operating 
conditions, its proven performance is attested 
by many of the nation’s leading companies, 
delivery men and executives alike! Hannay 

. the finest hose reel ever made! 





Explosion-proof model has heavy-duty 
electric motor integral with reel. Built 
for long life without maintenance or 
part replacement, this motor can be 
connected through conduit for sealed, 
safe installation, with explosion-proof 
switch and vapor-proof junction box. 
Permanently lubricated sealed ball 
bearings. Operates on low current at 
safe, controlled, uniform speed. Quiet, 
positive sprocket and chain drive elimi- 
nates clutch and gear shifting. Sim- 
plicity of construction and operation 
keeps maintenance at absolute mini- 
mum. Rolled disc edges and tubular 
take-off rollers prevent scuffing and 
hose damage. Sturdy, compact, dur- 
able, dependable! 





MANUAL & POWER 
OPERATED REELS for: 


Oil and Gasoline Trucks 
LPG Delivery Trucks 
Fueling Pits 

Marine Fueling 

Aircraft Fueling 

Bulk Plants 

Chemical & Industrial 


*U. S. Patent No. 2490353 
Patented 1950 in Canada 


HANNAY HOSE REEL* 
at dale > 4e)(eStlelald a aele) 
ELECTRIC MOTOR 


CONSULT YOUR DEALER OR 


©1954 C.B.H.&S., tne. 


wANNAy 


U.S. Pat. OFF 


HOSE REELS 


CLIFFORD B. HANNAY & SON, Inc 
WEStERLO, NEW yout’ 


JOBBER FOR COMPLETE INFORMATION NOW 





